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Read ‘‘How To Market What You Make”’ Page 16 


Make Extra Money In Your Spare Time With 
This Up-To-Date Book | 


Read About These Success Stories 


In one year, a business-hobby brought a California 
man a net income of $7,500. 


A legless veteran overcomes his handicap. His hobby, — 
begun in the hospital, is now supporting him by be-~ 
coming a thriving business enterprise. 


Another hobbyist earns $1.00 an hour from a pastime 
just about anyone can follow. ; 


Last year, a Columbus, Ohio, woman made $2,000 
from a hobby that she followed in her own back yard. 


A young wife spends a few cents on a hobby that often 
nets her many times the original investment. 


Reverend J. O. A., retired because of ill health at 63, 
now has his own ‘‘social security program.” It’s a 
hobby that brings him $150 some months of the year. 


Although he lost his job due to an accident, a Kentucky 
hobbyist earns as high as $40 a week. 


Ten-year-old B. D. makes as much as $7.50 on some 
Saturday afternoons. 


Four hours a day are devoted to a hobby that pays a 
California housewife an average of $100 a week. 





This Idea-Filled Book GIVEN to You! 


By Subscribing Now to Profitable Hobbies 


Here’s your chance to get the inside story on the success plans mentioned You'll get PROFITABLE HOBBIES each month right 
above. These and many others are in the up-to-date book, ‘178 Ways to on the dot without missing a copy, if you take 
Make Money at Home,” which you can get free. Now you can easily find advantage of this big offer now. Simply fill out and 
that big money-making idea to make your life happier and richer. Get this plus clip the coupon below. Then mail it with $3.00, 
twelve months of profit and pleasure filled reading in PROFITABLE HOBBIES. and you'll receive the first of your twelve exciting 
“Never have | enjoyed a magazine as | do yours,” writes Mrs. R. J., issues right away, along with your copy of ‘178 
Cheshire, Conn. You’ll surely say the same when you read PROFITABLE Ways to Make Money at Home.’’ Of course your 
HOBBIES regularly. Yes, you’ll be mighty pleased when you get this bargain. satisfaction is guaranteed, so mail your order today. 


You'll Find Coming Issues More Profitable Than Ever 


s-seeeee=22=) VALUABLE COUPON===========" 


Profitable Hobbies Magazine 
780 Hobbies Building, 24th & Burlington, Kansas City 16, Mo. 


Please send at once my FREE copy of “178 Ways to Make 
Money at Home.” | wish to become a regular reader of Profitable 
Hobbies Magazine, and am enclosing $3.00 for a one-year sub- 
scription. | understand that if | am already a subscriber, you will 
extend my subscription one year beyond its present expiration date. 
This offer good only on subscriptions ordered on this coupon. 


Look for These Articles 
in Future Issues 
* An article in a coming issue tells how a hospitalized 
California woman killed time with Shellcraft . . . now 
that she’s well, this hobby is a real money-maker 
for her. 


Unusual buttons, belts and dancing figures are among 
the articles a Montana woman makes from wild ani- 


mals’ horns . . . and she sells them throughout the west. Name 


Address , 
City Zone 








Read soon how the miniature figures formed from cot- 
ton by a Utah woman have become real works of art 
that bring a minimum of $100 each. 
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Hobby Huddle 


W HEN WE asked W. Grady Box for 
some autobiographical material to 
run in connection with the appearance 
of his “Westerners Wrought from 
Wood” on page 26 of this issue of 
PROFITABLE HOBBIES, we were a little 
afraid that Mr. Box might want to talk 
more about his state than himself. Mr. 
Box is from Arlington, Texas. But 
when Mr. Box’s copy came in we found 
nary a word in praise of Texas. Mr. Box 
probably feels that the state speaks for 
itself. “Westerners Wrought from 
Wood” is the second article Mr. Box 
has done for us. His “Violins Come 
from Texas, Too,” appeared in our 
April, 1951, issue. But speaking of Mr. 
Box, here he is, speaking of himself: 

“To ask a hobbyist how he spends his 
leisure time is sticking your neck out. 
The guy will talk his head off. He loves 
to tell all and with gestures. I’m differ- 
ent. When some innocent one asks me 
about writing, I hardly ever talk over 
two or three hours on the subject. Of 
course, it depends to some extent on 
whether I have a pinning hold or just a 
torture hold on the listener. 

“Editor O’Leary asked me to tell, the 
readers of Hobby Huddle something 
about myself. There are more interest- 
ing subjects to me than myself, I think, 
but for the moment, I don’t recall ex- 
actly what they are. 

“To warm up with a few details, I’m 
thirty-eight, was graduated from Texas 
Technological .College with a B.A. De- 
gree in 1935, have taught school, 
coached boxing, managed a swimming 
pool, directed a band, worked for Uncle 
Sam and dug ditches since. My regular 
bean and bacon job has been in the 
U. S. Postal Department for the last 
twelve years. 


“I have a blond wife named Sylva 
whom our friends and acquaintances in- 
sist on calling Syivia and have taught 
her to answer to same. We have two 
boys, Bill, fourteen and, David, eight. 
Bill loves girls and torturing David. 
David is interested in figuring out new 
ways to escape washing himself and in 
gtowing big muscles so he can thrash 
the tar out of Bill. Sylva and I are inter- 
ested in ways to stop bleeding. 

“Back to writing. As a kid I wanted 
to become lousy-rich by writing. I still 


SEPTEMBER, 1952 








This Month 


In Profitable Hobbies : 
VOLUME 8 SEPTEMBER, 1952 NUMBER 9 


ARTICLES 

How to Market What You Make... Henry Bollman 
New England Tropical Fish Story Kay Bowe 
Match Boxes to Match Your Walls Emily English 
Westerners Wrought From Wood W. Grady Box 
Telling Shoppers Where to Buy It Elizabeth B. Nicholson 
Lamps From the Mountain Side Martha Graham 











Giving a Glow to Pictures on Glass Laura Ellingson 





FEATURES 
Speaking of Superlatives John Parke 


DEPARTMENTS 
Hobby Huddle 

Your Hobby Reporter. 
Along the Hobby Bookshelf 
This Hobby World 
Hobbying in Washington 
This Month’s Crossword Puzzle Charles Rhoden 
Hobby Parade 























Hobby Town Meeting 
I Sell What I Rewrite 
Respinning Old Records 
Signs That Glow 
Keeping Up With Hobby Products 





Cover Photograph of Mrs. Louise Cohen by Don English 





JOHN E. TILLOTSON THEODORE M. O’LEARY 
Publisher : Editor 


M. V. GREENE STEVE E. TAYLOR 
Classified Adv. Mar. Production Mgr. 


ADVERTISING REPRESENTATIVES 


Western Office Chicago, Illinois Eastern Office 
Murray Bothwell, John R. Cockerell Murray Bernhard, 
412 West Sixth St., 360 N. Michigan 489 Fifth Avenue, 
Los Angeles, California, Andover 3-6 New York City 
Van Dyke 5875 Murray Hill 2-2492 


Profitable Hobbies is _ monthly by Modern Handcraft, Inc., 24th & Burlington, 
Kansas City 16, Missouri. Entered as second class matter April 11, 1946, at the Post Office at 
Kansas City, Missouri, under the act of March 3, 1879. Twenty-five cents a copy. Annual 
subscriptions $3.00 in the United States and its possessions; $3.50 in Canada, Foreign subscri 
tions, $4.00. One month's advance notice required for change of subscription address. Both old 
and new addresses must be given, and request marked for Circulation Department, Profitable 
Hobbies. Printed in the U. S. A. Copyright 1952 by Modern Handcraft, Inc. 

Contributors should make a copy of all manuscripts submitted. Every effort will be made 
to return unavailable ‘manuscripts, photographs, and diagrams if accompanied by sufficient 
first class postage, but Profitable Hobbies will not be responsible for any loss of such material. 














Thanks Palmer for Help 

“The wealth of informa- 
tion in your lessons, covering 
all phases of writing, plus 
the utmost in help from ex- 
cellent instructors, leaves no 
question about writing tech- 
niques. I haven’t completed 
Bohs the course yet, but I wouldn’t 
have my. check for an article if it weren’t for 
the guidance of Palmer Institute.” Billie Cook, 
Vallejo, Calif. 


How to Write 


Short Stories, Mysteries, Articles 
for Part-Time or Full-Time Income 
Learn at Home. Free Book Tells How 


When you read stories or articles, haven't you 
often thought, “I could write something as g 
as that?’”’ Have you always wanted to write about 
experiences you or friends have had . . . or about 
travel, work, hobbies, etc.? Opportunities for new 
writers are big, so why don’t you turn your ideas 
into money? 


Earn While Learning 


Many Palmer beginners earn while learning, re- 
ceiving small but welcome checks for material that 
may be turned out quickly once you acquire the 
proper technique. And now it’s easier to learn than 
you may imagine, through Palmer’s unique method 
of training—for NOT just one field of writing, but 
for all: Fiction, Article, Radio-TV. Palmer Institute’s 
home-study training is endorsed by famous authors 
— including Rupert Hughes, Gertrude Atherton, Ruth 
Comfort Mitchell, Katharine Newlin Burt, and by 
hundreds of successful graduates. For instance: A. 
E. Van Vogt, leading science fiction writer, says, 
“Your course is excellent. It was a milestone in 
my career.” 

Thanks Palmer for Success ¢ : 

“The course has already more than paid for~itself 
in editors’ checks. I have not received a single re- 
jection slip as a Palmer student, and have_ more 
assignments “than time to cover.”"—Reverend Donald 
H. James, Titonka, lowa. 

Sells to Coronet, Reader’s Digest 

“What can Palmer training give me? I asked my- 
self six months ago. Answer: Already I’ve sold to 
Coronet, Reader’s Digest and others.’-—Mrs. Kather- 
ine Benion, Milton, Pa. 


Sells While Learning 


“After enrolling with Palmer, I sold my first short 


story, ‘Make Room for My Heart.’ Another sale 
brought me $125. Now I’m selling regularly, thanks 
to Palmer.”-—Edith P. Wortman, Albany, Ga 


FREE Book Tells How 


So you can see for yourself how you may cash 
in on your opportunities as a writer, we will send 
you —free and without obligation — the 40-page 
book, “The Art of Writing Salable Stories. oe 

Packed with usefui information for aspiring 
writers, this book tells about various fields of crea- 
tive writing; gives data about easily-reached markets 
for the beginner; suggests ideas and sources of ma- 
terial to write about; answers many questions about 
fiction and article writing for magazines, newspaper 
features, radio, television, motion pictures. : 

“The Art of Writing Salable Stories’’ is a stimu- 
lating book. You may read it and lay it aside— 
or it may be the beginning of a fascinating new life 
for you, offering opportunities to earn extra income 
or age © —— $ ener 8 
career. independent—wor 
where, when and how you Approved 
please. Send for your Free for 
Book. (No obligation.) No Veterans 
salesman will call. Send today. 














Palmer Institute of Authorship 
1680 N. Sycamore, Desk PH-92 
Hollywood 28, California 
Established 1917 
MEMBER, NAT’L HOME STUDY COUNCIL 


i The Art 


Ess of Writing 
Salable 





Stories 
Palmer Institute of Authorship 
1680 N. Sycamore, Desk PH-92 
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Hollywood 28, California ; 
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think it’s a good idea and not a bit 
harder than becoming president. Any- 
way, it fits well with the photography 
hobby I’ve been wet-nursing for the last 
several years, and, too, it gives me a 
chance to be nosey with dignity. 

“Last summer the Box family de- 
cided it wanted to take a trip out to 





av : 
W. GRADY BOX .. 
was short the whole Box family went 
camping. 


. when money 


some of the parks in New Mexico, 
Arizona, Utah and Colorado. After cer- 
tain inquiry, we discovered that there 
was one little item that others had 
found useful on trips that we didn’t 
have—money. Not being able to accept 
defeat gracefully, we went anyway and 
camped out to make ends meet. We 
had so much fun, we’re planning on mak- 
ing a camping trip an annual family 
project. David loved it especially. He 
didn’t have to take a bath for days on 
end.” 


W: HAVEN'T room here to tell you 
about all the articles we have 
planned for next month’s issue of PROF- 
ITABLE HOBBIES, but we can tell you 
that one of them will be about Mrs. 
F. L. Davis of Chicago, who makes 
miniature gardens that spring from 
paper; another will be about the Vernon 
Gustafson family of Augusta, Kansas, 
and how they have turned the basement 
of their house into a successful hobby 
shop, and still another (written by his 
father), will concern young Don Corbly 
of Tulsa, Oklahoma, who proved through 
his high school days that a camera isn’t 
something you just spend money on, 
but rather a source of steady income. 
With school getting under way we think 
this last article will be of particular 
interest not only to youngsters of high 





school age but also to their parents, 
What Don Corbly did, any alert boy, 
or girl, too, for that matter, could also 
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Until further notice, PROFITABLE 
HOBBIES will pay $2 for each letter 
published in this department. 














Sirs: 

Dress ornaments or costume jewelry 
made from bread may appear rather un- 
usual but I can assure you “bread craft” 
is very simple and artistic as well as 
economical because so little outlay is 
required. Bread flowers arranged on 
large buttons for colorful lapel pins or 
glued to felt for hairbands, necklaces, 
bracelets, etc., are just a few suggestions, 
Arranged on a cake or any party fare 
they can be eaten with safety provid- 
ing the molars are in good condition— 
the dough dries out very hard. 

The technique for the making of 
flowers and leaves from bread is the 
same as for clay and plastic moulding 
materials, but with bread there are two 
important rules. First it needs to be 
white bread to give clean, clear colors 
and second it must be fresh. A damp 
cloth to wrap it in will help if one can- 
not work it all up at one sitting. 

Pluck a small portion of bread from 
the loaf and with moistened fingers if 
you prefer, “work it” with the fingers 
for a few minutes and when pliable 
enough to press into shape fashion the 
flowers and leaves, etc., as one does with 
clay. Berries are squeezed through a 
piece of fine curtain net and look vety 
realistic. The colorings can be inks ot 
dyes but I found food colorings pur- 
chased from the grocer were very good. 
A dab from the bottle is all that is re- 
quired while kneading is in progress. 

Leave the work on a tray preferably 
in a cool place over night to harden. A 
hot cupboard or sunny corner would 
dry it more quickly but tends to pro- 
duce brittleness. I find ordinary room 
temperature for a night is quite suf- 
ficient. Next day you can arrange your 
posies on buttons or felt with the aid 
of a good glue. To prepare a button, 
obtain a small safety pin or brooch pi 
and sew first to a piece of felt the size 
of the button and glue the two together. 
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Mew... Womew... LEARN 


FRENCH INVISIBLE REWEAVING 


Reweave burns, tears, moth holes in suits, dresses—any fabric— the SKIL-WEAVE 
way. Complete SKIL-WEAVE instructions, the 40-piece kit and 8-point plan for 
financial independence—EVERYTHING—SENT TO YOU AT OUR RISK! 











SKIL-WEAVING AT HOME 
ILL BE RIGHT OVER TO-GET 
YOUR SUIT, MRS. JONES. 


fe MY WIFE AND | DO 
$ , 

















Skil-Weaving does not call for big overhead. You should operate ; A 


profitably right from your own home. 








i 4 








leareial 








HERE'S IS YOUR SUIT BACK 
MRS. JONES AND I'LL BET 
YOU CAN'T SEE WHERE IT f 
WAS REWOVEN BY OUR 
SKIL-WEAVE. METHOD 
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so much for so little of your time? 


MONEY MAKING SECRETS... 


New simplified method shows you how to reweave 
burns, tears, moth holes, etc., in suits, dresses, coats— 
any fabric—so perfectly that they are almost impossible to 


WHAT A PERFECT JOB 
AND YOUR PRICE 1S SO 
REASONABLE - ONLY $ 5.00. 
AND IT SAVED A $100 
SUIT FOR ME. 
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Customers pay high prices. How many other businesses will pay 
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detect. Here’s an unusual opportunity for men and women 
of all ages. YOU NEED NO PREVIOUS EXPERIENCE 


because the exclusive new device—the Visual-Weaver—pre- 


pares you quickly—makes learning easy. A splendid 
home business in which the whole family may join 
for even larger profits. 


PROFITS UP TO $5 AN HOUR 


Up to $5 an hour is possible at home either spare or 
full time. No big overhead—no expense for ma- 


terials, Big profit orders come from Homes, Cleaners, Dept. 


Stores — also Mail Orders. 
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|| PICKED UP MRS. JONES’ 
SUIT. ILL DO THE SKIL-WEAVING 
ON IT MYSELF -IT WILL ONLY 
TAKE 20 MINUTES. YOU FINISH 
UP THE JOB FOR MRS. SMITH 
AND MR.-BROWN. 
| L 








and wife team has an opportunity to add t 


with Skil-Wea 


we'LL SOON HAVE OUR HOME 

PAID FOR , JOHN. WITH THIS 
INCREASED BUSINESS WE'LL 
SOON NEED THAT SMALL DOWNTOWN 
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in spare time 

















‘Ap 













td 


You can cperate in your own home and ¢€ 
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your own if you wish, after your business grow 










My Exclusive New Visual-Weaver 
Makes learning Easy; Ont 


EVERYTHING SENT AT OUR RISK. 





The complete Step-by-step French Invisible Reweaving in- 











INVISIBLE REWEAVING 
— So - 


structions, 40-piece Skil-Weave kit and the 8-point 
profit plan for financial independence will be sent to 
your home for your leisurely “no-risk” examination. 
Read all the secrets of this little-known, but highly- 
paid profession—then decide, after talking it over 
with family and friends, if it is the spare or full-time 
business you have been seeking for extra money 








SKIL-WEAVE CO. 
Suite 19, 1717 Westwood Bivd., Los Angeles 24, Calif. 


at home. RUSH COUPON NOW for full, FREE details. 


Airmail reaches us over night. 
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MAIL COUPON NOW! SEND NO MONEY! 
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Skil-Weave Co., Suite 19, 1717 Westwood Bivd., 

Los Angeles 24, Calif. 

Please rush me FREE details about Skil-Weave. 
Remember, there is no charge or obligation for 
the information you send. 
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SELLS 95 STORIES 
AND NOVELETTES 
“The introduction you gave me 
to your editor friend, resulting 
in my assignment to do a novel 
for him monthly, is appreciated, 
especially since I finished my 
N.LA. training. To date now, I 
have sold 95 stories and novel- 
ettes to 20 national magazines.” 
—Darrell Jordan, P.O. Box 279, 

Friendship, New York. 


HOW do you KNOW 
you can’t WRITE? 


Have you ever tried? 


Have you ever attempted even the least 
bit of training, under competent guidance? 


Or have you been sitting back, as it is so 
easy to do, waiting for the day to come when 
you will awaken, all of a sudden, to the dis- 
covery, “I am a writer’? 


If the latter course is of your choosing, you 
probably never will write. Lawyers must 
law clerks. Doctots must be internes. We all 
know that, in our time, the egg does come 
before the chicken. 


It is seldom that anyone becomes a writer 
until he (or she) has been writing for some 
time. That is why so many authors and 
writers spring up out of the newspaper busi- 
ness. The day-to-day necessity of writing— 
of gathering material about which to write 
—develops their talent, their insight, their 
background and their confidence as nothing 
else could. 


That is why the Newspaper Institute bases 
its writing instruction on journalism—con- 
tinuous writing—the training that has pro- 
duced so many successful authors. 


Learn to write by writing 


a pee Institute training is based on the 
New York Copy Desk Method. It starts and 
keeps you writing in your own home, on your own 
time. Week by week you receive actual assignments, 
just as if you were right at work on a — metro- 
politan daily. Your writing is individually corrected 
and constructively criticized by thoroughly experi- 
enced, practical writers. Under such sympathetic 
guidance, you will find that (instead of vainly try- 
ing to copy someone else’s writing tricks): you are 
rapidly developing your own distinctive, self-flavored 
style—undergoing an experience that has a thrill 
to it. 

Many people who should be writing become awe- 
struck by fabulous stories about millionaire authors 
and therefore give little thought to the $25, $50 
and $100 or more that can often be earned for 
material that takes little time to write—stories, ar- 
ticles on business, homemaking, fashions, decorating, 
hobbies, local, church and club activities, etc.— 
things that can easily be turned out in leisure hours, 
and often on the impulse of the moment. 


A chance to test yourself FREE! 


Our unique Writing Aptitude Test tells 
whether you possess the fundamental qualities 
necessary to successful writing—acute obser- 
vation, dramatic instinct, creative imagination, 
etc. You'll enjoy taking this test. It’s FREE. 
Just mail the coupon today and see what our 
editors say. Newspaper Institute of America. 
One Park Avenue, New York 16, N. Y. 

(Founded 1925) 


Approved for Veterans’ Training 
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Newspaper Institute of America, | 

One Park Ave., New York 16, N. Y. 

Send me, without cost or obligation, your 

free Writing Aptitude Test and further informa- 

| tion about writing for profit as promised in 
Profitable Hobbies, September. i 


Mr. | 

| Mes. | 

j Miss | 
Address 

| | 

| 

| 











I aan Zone State 
(All correspondence confidential. No salesman 
| will call on you.) 46-P-362 


Copyright 1951, Newspaper Institute of America 





Leave to dry and then arrange the flow- 
ers, etc., on the front. The next stage is 
a coat of clear varnish, nail varnish will 
do, and leave in a dust-free place to dry. 
I concentrate on lapel pins and sell 
these to friends at half a dollar each 
and the same price to stores in dozen 
lots. 
E. Kelly, | 
Stratford, Taranaki, New Zealand 


Sirs: 

In the May PROFITABLE HOBBIES you 
wrote that the amount of letters in re- 
sponse to the various articles helped you 
formulate an idea of the popularity of 
the kind of articles. So I am writing to 
tell you I think the magazine is grand 
as it is and I enjoy each copy, but the 
ones that have doll articles are especially 
dear to my heart. There is a reason of 
course and that is that dolls are my first 
love in hobbies. I would be delighted 
to have an article on dolls in every issue 
of the magazine. I realize that isn’t pos- 
sible because each hobbyist would like 
his speciak hobby pet in each issue, too. 
So I will continue being happy with 
the times dolls do make the grade. 

Thank you very much for such an 
interesting magazine. 

For a number of years we have been 
trying to find a hobby that would in- 
terest Mr. Miller and at last we have 
found it. He is going for leather carv- 
ing in a big way and finding a lot of 
pleasure in the creating of leather ar- 
ticles. People with a hobby are such in- 
teresting people. I think, perhaps, it is 
because they are so well-balanced in their 
thoughts. They have no time to be 
thinking of their own troubles but the 


hobby makes them well satisfied with 


life. 

All of our best wishes for the con- 
tinued success of PROFITABLE HOBBIES 
and may it grow larger so that perhaps 
that doll article will be there each 
month. 

Mrs. Charles Miller, 
Hemingford, Nebraska 


Sirs: | 

PROFITABLE HOBBIES is, I think, 
about the most shareable (is there such 
a word?) magazine of the twenty odd 
that come to our house. 

I don’t mean I send it to just any- 
body, but by careful choice the copies 
I have finished go to just the right 
people. 

Without giving you a month-by- 
month account, here are where my last 





four have gone—(and I'll wager I read 
‘em all at least twice before parting 
with them). 

A paper from San Francisco carried 
a letter from two lovely service men in 
Alaska. Would someone please send 
them some mail? “P.H.” will keep them 
occupied for awhile. 

In another paper’s advice column, a 
woman said her husband recently re. 
turned from military service and was 
driving her crazy; he didn’t know what 
to do with himself. As soon as I get the 
address I'll mail one to his wife, hoping 
she'll just leave it around, rather than 
thrust it at him. 

No. 3 will go to a shut-in, who has 
asked for any I can spare. 

No. 4 is for a boy recovering from a 
bad accident in an industrial plant, who 
will probably pass his copy along and 
the next one I receive I'll probably take 
to my crafts club. 

J. Durrell, 
Melrose, Massachusetts 


Sirs: 

I have bought my first copy of PROF- 
ITABLE HOBBIES and I sure think it is 
wonderful! 

I am a teen-ager and a few weeks ago 
I started, as a hobby, making earrings. 
By starting this as a hobby I became 
interested in a magazine dealing with 
hobbies. I was certainly thrilled, when 
I found your magazine. 

Teen-agers today need hobbies and 
I wish there were more who knew of 
this wonderful magazine. I spent an hour 
looking for such a magazine and I 
think it was worth every minute of it. 

I am 18 and I would like to say 
something about Mrs. A. H. Drescher’s 
letter in the June, 1952, issue, on start- 
ing a hobby club for teen-agers. I think 
it is a wonderful idea! There is one thing 
I disagree on and that is about her say- 
ing that teen-agers were hard to pin- 
down. I do not date, nor go on parties, 
but rather spend my time with my 
younger brothers and sisters. I enjoy 
every minute that I spend with them. 
My greatest delight is to be around 
smaller children and I have never met 
one that I couldn’t get along with. 

I do hope some day or another to 
be known as a song-writer. I love to 
write poetry and I get a big enjoyment 
out of doing it. Again may I say | 
enjoy the magazine and think it is 
wonderful? Thanks for such a swell 
magazine! 

Mary Kemp, 
Malvern, Arkansas 
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OLD WELL OLD TROUGH 
- rae ; zs RK ats OLD PUMP, No. 683. Complete Kit, including ceramic pot... $1.75 
Rescinnsing, resic plants in KIT form. _Complow gasm Sented tq OLD WELL: No. 681, Complete Kit, including water bucket. 17% 
5 cluding hardware; all wood pre-cut to exact size, genuine California OLD TROUGH, No. 685. Complete Kit, includi Sao basket. 3.7 
Redwood! Easy to assemble with explicit plans and directions furnished. OLD GRINDSTONE E gp pt Ly gy ae. Be ay ssa ic 
; ¢ t ; rect TONE, No. 680. Complete Kit including 
Beautify your home or use as gifts for the coming holidays! ceramic pot 2S 
“ 
3 
1 
S 
i] 
) 
J CERAMIC BASKETWARE SUNDIAL MOLD 
. z > 7 + aa Now you can make your own SUNDIALS as 
. Complete outfit for making this beautiful ‘“‘woven CERAMIC chacesing end weetal on the can thaws. Bai SPINNING WHEEL MOLD ; 
WARE. Now you can easily make an endless variety of is a PLANTER. Use to beautify your own Makes a very attractive ceramic 
charming ‘‘Baskets’’, etc., as beautiful as the imported prod- garden or give as gifts! Sundial is accurate! PLANTER. MOLD No. 871... $6.00 
uct! Outfit consists of EXTRUDING MACHINE, set of 8 SUNDIAL PLANTER MOLD ee eS et ae eee i ee ae 
| : é ekg 3 : ‘or Ceramics ae” ERS a ee 
5 dies, Ceramic Clay aad big illustrated instruction book. CERAMIC SUNDIAL PLANTER 19-A (25c). These same molds can 
completely glazed, ready to use, be used for casting with many other 
OUTFIT NO. 890 $15.00 RE ee ooo et Se eo $5.00 materials as explained in catalog. 
Ss 
0 
5. 
e 
h LIQUID MARBLE 
PLASTICAST Can be i 1 f mold; prod Its far beyond th 
n You can make the most beautiful novelties and articles of jewelry with 0. BR: COME SRD NOS Ne ee ee oe ae ee eee 
transparent sparkling clear liquid PLASTICAST! As easy to use as pour- power of words to describe! Simply beautiful! COMPLETE OUTFIT 
ing water out of a glass! PLASTICAST will not spoil regardless of age! No. 966 contains all accessories and an ASH TRAY MOLD, pigments 
d COMPLETE OUTFIT No. 486, 4 molds, accessories and sufficient plastic and material for making about 5 ashtrays. Instructions 
f to make about $35.00 worth of jewelry......................-----..----- only $4.95 included only $4.95 
} . 
ir ~ 
I 
t. 
y 
s 
t METALCRAFT 
k ; This Outfit contains 16 projects for making Bracelets, Bele Buckles, Pins, 
| a a al bencars ware fea ads , Brooches, Pendants, Fobs, Monograms, Nameplates, Badges, Tie Clasps, 
1s 1S an amazin, iscovery ... ar making aut. e. oF 3 $ by ° 
8 endless variety and beauty simply by casting GEMSTONE a pret identification Tags, ex. All mecal poe (solid beats) = P rovided pre- 
J res - few rye = worth sc pom No more tedious cut to exact size and shape! Etching materials and instructions are pro- 
! You can make far more beautiful gems with GEMCRAFT vided to teach you this fascinating and educational hobby! Bracelet 
1- in a matter of minutes!) COMPLETE OUTFIT NO. 383. includi 8 ; : : : : 
| molds, accessories, instructions and sufficient GEMSTONE to deals Render, Knife, Sitverpleter ead: alt eceteansien sugptis: 
s, about 100 gorgeous gem’! : :...2.....:...20.2..sccscsceseceesceeetcdedesdecsensssscisn. $4.95 OUTFIT NO. 199. only $4.95 
y 
yy You couldn’t find a more thrilling collection of fascinating and profitable hobbies than those you 
‘ will discover (many, for the first time) in our big 56 page CATALOG NO. 19-A. You can make 
. the thousands of attractive articles (a few of which are illustrated above) for your own personal 
id use or aS valuable and treasured gifts now that Christmas is approaching! Or, you can manufacture 
et these desirable products for re-sale and start your own business as thousands of our customers are 
doing! Send 25c for our big catalog and learn the details of our amazing offer to put you in busi- 
ness in your own community, supply all the materials and GUARANTEE YOUR SUCCESS! Send 
@) for it today before your neighbor beats you to it! 
tO - Send cash, check or money order. Add 10% postage. C.O.D. 
af HOW TO ORDER:> accepted if $2.00 deposit included with order. 
I 








Dept. P 
P. O. Box 987, Palo Alto, Calif. 
P. O. Box 8737, Chicago 80, Ill. 


CANADIAN CUSTOMERS: Send 35c for Catalog to 
ou Inc. Plastics, 105614 W. Pender St., Vancouver, 





sPLASTICAST CO. 


WRITE TO NEAREST OFFICE 
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WHERE HOBBY RIDERS TIE UP FOR PROFIT 


IDEAS © MARKETS @ EXCHANGES e BUYERS e@ SELLERS 





The charge for classified advertisements is 25 cents a word payable in advance by check, 
cash or money order. All classified set solid, without display, leaded, or blank space. All copy 
subject to publisher’s approval. For clarity, please type or print your copy. Be sure that check, 
currency or money order accompanies copy. When figuring the number of words be sure to 
include name and address. For example: W. C. Jones, is three words. Send your copy in at 
once. Closing date for classified advertising is the first of the second month preceding publication. 


Minimum 10 words. 








AGENTS AND SALESMEN 


SHINE SHOES WITHOUT ‘“POLISH.”’ New in- 
‘vention. Lightning seller. Shoes gieam like mirror. 
Samples sent on trial. Kristee 150, Akron, Ohio. 


FREE ILLUSTRATED Booklet on ‘505 Odd, Suc- 
cessful Businesses.” Work at Home. Pacific-G, 
Oceanside, Calif. 


GET INTO MILLION DOLLAR Work Clothes 
Business! Earn big money now, unlimited future! 
Sell finest-quality embroidered uniforms and work 
clothes to factories, garages, service stations, lumber 
yards, everybody! Huge profits possible. No experi- 
ence needed. Gorgeous selling kit, actual fabric 
samples, everything Free! Write Topps, Dept. 809, 
Rochester, Ind. 











START A COLOR SPREE! Here’s tempting va- 
riety of new art and craft mediums to stimulate 
hobbyists! Only $3.95 for kit containing Prang 
Water Colors. Tempera, Crayonex Crayons, Pay- 
ons, Sketcho, Chalk, Paper and Idea Book. Dept. 
PH-P. The American Crayon Company, Sandusky, 
Ohio. 

TEXTILE PAINTING PATTERNS! Designed for 
stencils (numbered for easy tracing and cutting). 
Lovely too, to use as ‘Free brush’ patterns. Color 
and shading suggestions. 12 pillow case patterns, 
$1.00. 6 large luncheon cloth patterns, $1.00. Set 
of Western designs, $1.00. 20 attractive sportsmen 
Necktie patterns (8 stencil) Plus detailed painting 
instructions, $1.00. Margaret's Studio, 214 East 
Franklin, Bend, Oregon. 








CASH IN on your spare time!, Sell beautiful new 
Regal Christmas Greeting Cards and Gift Assort- 
ments. No experience necessary. Costs nothing to 
get started. Show wonderful samples to friends, 
relatives, neighbors. Merely take orders and pocket 
up to 100% profit.. Write today for samples on 
approval. Regal Greetings, Dept. 107, Ferndale, 
Mich. 

START HOME MANUFACTURING _ Business 
making Cleaning Compounds, Soaps, Insecticides, 
Cosmetics, Polishes, Food Flavors. No machinery. 
Literature free. Kemixon, Park Ridge 4, III. 

GET INTO BOOMING 3100,000,000 Business 
making-selling perfumes. Everything furnished. Write 
Wil-Co, 5555-H Clemens, St. Louis, Mo. 

NEW _ PLASTIC MENDING TAPE. Just press 
on! Repairs clothing instantly. Lightning seller. 
Samples sent on trial. Kristee 152, Akron, Ohio. 
MAKE MONEY with fast-selling Bostonian Shirts. 
Blouses too. Spare time, full time. Sales Kit Free. 
Bostonian, 89 Bickford, Dept. R-74, Boston 30, 
Mass. 

BE A MONEY MAKER .. . Represent magazines 
year around. Wonderful home work. Big Christmas 
profits now. Liberal commissions. Everything fur- 
nished. Write for Free Catalog. McGregor Maga- 
zine Agency, Dept. 610, Mount Morris, Ill 

















TEXTILE STENCILS. Complete design, shading 
and colors on each waxed sheet. New designs for 
every use. Catalog 25c. Free to dealers. Stauth’s 
Stencils, 2025 12th. St., Gering, Nebr. 
ACTUAL SIZE DESIGNS for decorating 8 and 10- 
inch plates of ceramic, wood, metal, etc. Ready to 
trace: no enlarging. 30 patterns, $1.00. Muriel ‘B. 
Starke, Mountain Lakes, 





AUTHORS SERVICE 


BEGINNING WRITERS: Let us show you how to 
get $1 to $20 checks in your daily mail doing 





simple spare time writing. Experience unnecessary. 


Details Free. W. Herwell, 7016 Euclid, Cleveland 
3, Ohio. 











_BEADCRAFT 


BEADS: ALL KINDS. Send stamp for New 
Necklace and Earring designs. Imperial Bead Co., 
B1905 Marmion Ave., New York City 60. 


BUSINESS OPPORTUNITIES 


FREE PARTICULARS MANY Profitable  Spare- 
time “Home Business Projects.’’ Cottage Industries, 
2804-C Hanover, Omaha 12, Nebr. 

START A SWAP Service at Home. A Small Wolf, 
982 East Orange Grove, Pasadena, Calif. 
EXCELLENT EARNINGS repairing hosiery at 
home for store customers. Details free. Dolby 
School of Hosiery Mending, 1221 Westminster, 
Palo Alto 6, Calif. 


MAKE $3.00 HOUR EASY—Excellent Home 
Business—Making Sandals—I do. Phil. Youngs, 
1308 South First, Arcadia, Calif. 

MAKE FLEXIBLE MOLDS! Cast plaques, bookends, 
figurines! Free sample! H. Tooker, 630-K Chestnut, 
Hamilton, Ohio: 

$46 FROM SQUARE FOOT of Plywood; Jig saw 
necessary. Excellent Home Business. Write Woodarts, 
Bridgewater, Mass. 


NEW PROFITABLE Home Business repairing 
zippers. Thousands of customers waiting. No ex- 
perience required. We furnish everything. Write 
roxas Specialty Company, 204-G Texas, Texarkana, 
exas. 


FREE BOOK “How to Make Money With Home 
Workshop” describes amazing methods used by 
hundreds of successful craftsmen. Tells what to 
make, how to sell workshop output spare time. 
Write at once for details. Remember it’s free! 
Craftsman, 115E, Worth St., New York City. 

BE INDEPENDENT, be secure, have your own 
profitable business—earn $20 and more a day mak- 
ing beautiful, fast-selling lamps at home. No equip- 
ment needed. Illustrated course teaches you quickly. 
Course, parts catalog, wholesale price list—only $2. 
Gearon Co., Dept. 200-09, 27 S. Desplaines, Chi- 
cago 6, Ill. m 

WANT PROFITABLE HOBBY? Weave pot holders, 
mats, rugs. Card brings particulars. Morgan’s Hobby 
Supplies, Indiana, Pa. 












































SENSATIONALLY NEW! Washable, Presketched, 
Water Color Outfit. Including two pictures, paints, 
brushes and Instructions $1.49, complete. $15.00 
dozen. Allied Arts, 4600 Dover, Chicago 40, Ill. 


“PAINT FOR FUN—PAINT FOR A HOBBY” 
. . . An instruction book for Class or Individual 
. . . A Treasure House of Design for Peasant 
Painting, $2.50 plus 10c mailing. Pictures of Petrie 
Patterns and an illustrated list of Unfinished Wood- 
enware will be sent free on receipt of a stamped, 
self-addressed envelope. Send to: Author-Instructor: 
Vera Petrie, 5128-14 Ave. So., Minneapolis, Minn. 
OIL PAINTING KITS with brushes, numbered 
canvas. Send 10c for folder. Dept. PH-2, Gle-craft, 
Box 384, Excelsior, Minn. 

YOUR COAT OF ARMS painted in enduring oil 
colors. Authenticity guaranteed. Free folder. Howell, 
Dept. A3, 95-10 Jamaica Ave., Woodhaven 21, 
New York. . 














BUY WHOLESALE thousands nationally advertised 
products at big discount. Sent free ““The Wholesale 
Plan.’’ American Buyers’ Service, 629-PH, Linden, 
Buffalo, N. Y. 


CHRISTMAS CARDS,—assortment for coloring 15 
for $1.00. M. Van Delinda, Studio, P. O. Box 1626, 
Springfield, Mass. 








IS $210 a week worth a postcard to you? Then 
rush card with mame and address for special Free 
Trial Plan that sells amazing- new Automatic Re- 
frigerator Defroster ‘“‘like hot cakes!’’ Write to Mr. 
Lewis, D-Frost-O-Matic Corp., Dept. L-105, 173 
W. Madison, Chicago 2, Ill. 


ARTIFICIAL FLOWERS 


WOULD YOU LIKE to make your paper flowers 
look like china? Send 3c stamp for literature to 
Nova-Gloss Craft Supplies Co., 292 Fisk St., Pitts- 





~burgh 1, Pa. 








APRONS 


APRONS—SAMPLE $1.00. Wholesale price list 
included. Mrs. F. Laden, R2, Corona, Calif. 


BEAUTIFUL THREE COLOR combination organdy 
half apron $1.50 each. Stevens, 12080 Broad- 
street, Detroit, Mich. 


ART, ART SUPPLIES 


PAINT NECKTIES, fabrics, clothing, leather, lamp- 
shades—instruction $2.00. Alby Studio, Box 
926, Brooklyn 1, N. Y. (stamp brings supplies 
catalog) . 


BEAUTIFUL RUGS, towels, pillowcases with our 
punch needles with holder $1.00. Rug  braiders 
$1.00. Free catalog. Solo Sales, Box 373, Kansas 
City, Kans. 


HAND PAINTED GLAS’E Lamp Shades, you can 
now learn the secret process of making them, you 
can make money with these unheard of beautiful 
lamp shades, free sample of material and informa- 
tion, write Beatrice Makranzy, 11305 Goss St., 
Sun Valley, Calif. 
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TOPS IN PROFITS. Kit makes 6 sets, $15.00 
worth, adorable, fast-seller chenille monkey trees. 
Terrific! $4.50 postpaid. Flower literature free. 
Velva, Bohemia 19, N. Y. 


WOOD FIBRE SALES—Giant Clearance. First 
grade assorted colors, $4.00 value, $2.00 prepaid. 
—™ Boom, 2924 Bellevue Ave., Los Angeles, 
alif. 


ARTIFICIAL FLOWER MATERIAL. Any be- 
ginner can earn extra money for back-to-school 
clothes, selling artificial flowers to neighbors and 
friends. Free pattern nylon flower latest craze. 
Complete assortment leaves, wood fibre, stamens, 
tape, wire, crepe paper, jewelry findings. Free 
price list. Dali 6035F West Cermak, Cicero, IIl. 


NYLON CORSAGE KIT $1.00 including instruc- 
tions, price list, artificial flower materials. Dorice’s 
aa Flower Shop, 5425 Atlantic, Long Beach, 
Calif. 


NYLON FLOWER MATERIALS: Hose, wire, tape 
stamens, ribbon, net chenille, also cut shells and 
pearlized jewelry materials. Send for free price list. 
Ogden’s Shellcraft & Flower Materials, 8404 N. 
Rome Ave., Tampa, Fla. 

















INVISIBLE REWEAVING. Men-Women. Instruc- 
tions shipped for no-risk examination. $5 hour pos- 
sible spare-full time. Reweave burns, tears, moth- 
holes like new at home. Free details. Skil-Weave, 
1717-MK Westwood, Los Angeles 24. 


START A VENETIAN Blind Laundry. Profit 
opportunity for lifetime business. New machine 
method. Free booklet on request. F. F. Co., 442 N. 
Seneca, Wichita 12, Kans. 


ADVERTISE YOUR PRODUCTS by radio! No risk! 
Pay “‘per order.’” 400 nationwide broadcasters. De- 
tails free—write today! Simon, 613 Suite, 48 Fifth 
Ave., Pelham 65, N. Y. 

ANNOUNCING HOME STUDY course in com- 
mercial baking. Practical basic training. Good field 
for those with aptitude. Nearly depression proof. 
Send for free booklet, ‘‘Opportunities in the Baking 
Industry.’’ National Baking School, 835 Diversey 
Parkway, Dept. 1822, Chicago 14, Ill. 


MAKE MONEY spare or full time lacing beautiful 
plastic wallets and related items. No _ experience 
necessary. Special introductory offer; wallet and key- 
case, sample swatch, catalogue, and complete easy to 
follow instructions—$1.00 complete. Choice of Alli- 
gator, Corde, Lizard, Snake, Calf or Pique finishes 
in ‘most colors. Satisfaction guaranteed. Write for free 
information. Wilson Plastics, Inc., Dept. B, Box 
8248. South Charleston, West Va. 


LEARN SILK Screen Printing; Invisible Reweaving; 
Repair Dolls; Make Rubber Stamps; Repair Sewing 
Machines. Catalog of ‘40 Ideas” Free. Universal, 
Box 1076-P, Peoria, Ill. * 


CASH FOR BOXTOPS, wrappers, labels. Price list, 
— Koziol’s, 3545 Maryland, Gary 
, Ind. 























FREE ILLUSTRATED Booklet on ‘505 Odd, Suc- . 


cessful Businesses.’ Work at Home. Pacific-F, 


Oceanside, Calif. 


EARN MONEY evenings, copying and duplicating 
— cartoons for advertisers. Adservice, Argyle 15, 
isc. 


LIQUID MOLDING RUBBER, $2.95 quart, $9.95 
gallon prepaid! Plastercraft Supply Company, 3051 
St. Clair Ave., Cleveland 14, Ohio. 


TO $35.00 WEEKLY, Spare Time, Home Mailing 
ork. Lynn Products, 10420-PH National, Los 
Angeles 34, Calif. 


EARN $3 to $5 AN HOUR, doing easy, pleasant 
research work. No selling! Write: Maxson, 117-B 
Leesburg Pike, Falls Church, Va. 


PROFITABLE HOBBIES 


























- 





EASY MONEY AT -HOME typing manuscripts. 
Folio giving complete instructions including how 
to obtain work, what to charge, etc., $1.00. Terry 
Writer's Service, 1914-PH9 Meadow St., McKees- 
port, Penna. 

$5 AN HOUR & More possible in your home. 
You Can Paint It With Suede—Fabulous new busi- 
ness—spare or full time. Spray on rainbow colors— 
Auto dashboards and. trunks—Signs—Radios—Toys 
—Figurines—Lamps—etc.—beautiful with amazing 
new 3rd dimensional plush-like finish with touch- 
appeal as well as eye-appeal. I'll send you complete, 
step-by-step plans and equipment, including high- 
velocity spray gun for no-risk é¢xamination in your 





own home. Send no money—just name and ad- 
dress. Coast, 1004-DP §S. Los Angeles St., Los 
Angeles 15 





LEARN WATCH-CLOCK Repairing at Home. 
While learning we fix all watches for you. Simpli- 
fied technical books. on all subjects of everyday 
usefulness: $1 each. Inquire. Modern Technical 
Supply Co., 55-PH West 42nd Street, New York 36. 


SPECIALIZED MAGAZINES in your field will Help 
You to success. Get Jatest copies through our Easy- 
to-Get-Acquainted Service. Hundreds of business, 
trade, professional, executive, canning, cartooning, 
chemical, chiropractic, civil service, clothing, coal, 
coin collectors, industrial, confectionery, construc- 
tion, containers and others covering All interests. 
Send for List today. It’s Free. Commercial Engrav- 
ing Publishing Company, 34AK North Ritter, In- 
dianapolis 19, Ind. 








CHINA, PAINTING SUPPLIES 


IMPORTED BAVARIAN and Japan White China, 
Our New Elite and Werdenfels Bavarian patterns are 
a sensation, Lowest Prices, Write, Rynne China, 165 
W. Muir, Hazel Park, Mich. 


SELF TAUGHT METHOD. All supplies for the 
china painter. 25c in coin for -interesting booklet. 
Details. Information, catalogue. Adlih Legov, 412 
Albee Bldg., Dept. 1, Washington 5, D. C. 


CHINA (WHITE) 


DOMESTIC AND IMPORTED Bavarian, Japanese 
and French Limoges White Translucent China for 
china painting. Complete line of Ceramic Colors, 
brushes, Cress Kilns, etc. Send 25 cents for cata- 
logue. This 25 cents may be deducted from first 
order. Maryland China Company, 1436 N. Gay 
Street, Baltimore 13, Md. 


CLOCK MOVEMENTS 


COMPLETELY CASED CLOCK Movements (214” 
Face Diameter) Ready for mounting in wood, 
plastic, etc. $3.25 each. Milady-Fair Co. G.P.O. 
Box 1328, New York City 1. 


COINS 


UNITED STATES RARE Coin value guide! Listing 
prices paid for every coin minted by the United 
States Mints, since 1793. Profusely illustrated! Only 
$1.00. Joel Tillberg, Proctor 6, Vermont. 
































MAKE PERFUMES and Cosmetics at Home, Profit- 
able Business. Information Free. Write, ‘‘Carey 
Laboratories’”’ 1914 Chouteau PH-9, St. Louis 3, Mo. 


MONEY IN NEW egreaseless doughnuts. Start in 
kitchen. Wholesale to grocers and cafes. Free plans. 
Alfred Ray Co., 3605 South 15th Ave., Minne- 
apolis 7, Minn. 


CASH INCOME FOR YOU—from your backyard! 
Details free. Piket’s, Florence, Ky. 


GOT A CAMERA? Big earnings possible. Results 
or money back. Free details. Warco’s, 2689C 
Coolidge, Oakland 1, Calif. 


EARN while learning to hand paint textiles. No 
canvassing. Screen Art Service, Stillwater 3, Minn. 


NEED MONEY? Raise ‘squabs. Breeders for sale. 
Lora Dairs, Walnut Ridge, Ark. 


NEW KIND MAIL ORDER Home Work! Carry 
no merchandise. No selling, manufacturing, ex- 
perience, advertising. investment, capital necessary. 
Eye-opening proof 3c stamp. T. Torrey, Melrose 
76, Mass. 

IMPORT-EXPORT! Opportunity, profitable world- 
wide, mail-order business from home, without 
capital; or travel abroad. Established World Trader 
ships instructions for no-risk examination. Ex- 
perience unnecessary. Free details. Mellinger, 19, 
Los Angeles 24. 

HOMEWORK OPPORTUNITIES. Tested, proven 
money makers. Free details. Pallo Restarch, Box 504, 
Yonkers, New York. 

UNIQUE PENCIL-HOLDERS, string cutters, knitters, 
whistles, are some of the useful articles made from 
empty thread spools. Different ae samples, 
with instructions mailed for one dollar. Spool Sup- 
plies. A. Mulcahy, Windham Center, Conn. 


DOLLARS DAILY, writing! My way guaranteed! 
Ideas-booklet, details, 25c. A. Loeb, Cincinnati 36. 
MONEYMAKING OPPORTUNITIES. Hundreds to 
choose from. Read World’s Biggest Classified 
Medium. Free copy. Popular Mechanics Classified, 
645 North St. Clair, Chicago 11. : 
START HOME CANDY KITCHEN. Interesting 
information free. Schenck 717-H W. Penn, Butier, 
a. 
BE A FLOWER PRESERVATIVE specialist. In- 
structive know how 25c. Sunshine Products, Box 
874, Joliet, Ill. ; 
400 MARKETS FOR HANDICRAFTS, crochet, 
knit, leather, novelties, etc. New Directory, Where 
To Sell Handcrafts, $1.50. Free details. Research 
2409 12th Avenue., Los Angeles 18, Calif. 
MAKE AND SELL beautiful rosaries from your 
own roses or beads. Kit and complete instruction 
$1.00. Millers, Box 1261, Culver City, Calif. 
LEARN CHINA REPAIRING, professional secrets, 
uncrowded field, excellent pay, how to run a one 
man business. Complete book, $2.00. Anier Studio, 
Box i176, Decatur, Ga 
PAINTING WEEDS, easy and very profitable, 
instructions $1.00 Bessie Nelson, 1411 23rd St., 
Ogden, Utah. 
MARKETS FOR Handicrafts and Hobby Items. In 
‘Trading Post Magazine’’ Copy 20c. Thorne’s, 525 
wey, Jackson 4, Mich. 
TT ROSEN ES SNPS RRNA I 
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BUTTONS 


700 NEW BUTTONS $1.00. All colors, designs, 
sizes. Dozens of ‘‘sets’’ for dresses, etc. Guaranteed. 
i fe poner Grandma Goodwin, Dept. D5OF, 
irard, 
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CATALOGUE OLD COIN values 50c. Sunflower, 
Box 794, Wichita, Kansas. 


CONTESTS 


SURPRISE YOURSELF by winning a prize! $10,000 
Cash Awards, New Automobiles and other fabulous 
prizes! Here’s How and Where to Win Your Share! 
Enclose 3c stamp for immediate opportunity! Na- 
tional Contest Bulletin, Box 2685-H, Miami 16, Fla. 


CORSAGE MAKING 


FLOWER ARRANGERS’ SUPPLIES. House Plant 
Helps. Artificial Flower Parts. Books. Gifts. Free 
Catalog. Floral Art, Dept. PHJ, Teaneck, N. J. 


CORSAGES BEAUTIFUL made at home, complete 
box contains illustrated instructions, corsage wire, 
floratape, corsage pins, cellophane bags, chenille. 
Additional material available. No C.O.D.’s. Please. 
Only $2. Tax, postage included. Corsages Un- 
limited, 1555 19th Ave., San Francisco 22, Calif. 
Dept. H. 

NYLON Hose flower corsages $2.00 each. Mrs. 
Lio Mechler, Route 9, Box 314, San Antonio, 
‘exas, 


























CRAFT SUPPLIES 


LOOPERS: NYLON-RAYON; Mercerized; Utility; 
Card brings samples wholesale prices. Morgan’s 
Hobby Supplies, Indiana, Penna. 


LEATHERCRAFT. Everything needed by beginners, 
advanced hobbyists and professional leatherworkers. 
Largest stock of supplies in U. S. Moderate-priced 
tooling leathers, top quality calfskin, tools, supplies, 
kits. Send 10c for Big Catalog. J. C. Larson Co., 
820 S. Tripp, Dept. 2459, Chicago 24. 


CROCHETING 


LOVELY CROCHETED Cups and Saucers for your 
collection. Truly different. Specify color. $1.00 
postpaid. 6903 :S.E. Duke Street, Portland, Ore. 


DOLLS, DOLL CLOTHES 


START A DOLL HOSPITAL. Complete instructions, 
only $2.00. Universal, Box 1076-P, Peoria, Il. 


GENUINE SEMINOLE INDIAN DOLL, aative 
colors, makes wonderful gift or collector’s item, 
$1.00 postpaid. Sands Coquino, 502 Haven, Clear- 
water, Fla. 

PATTERNS FOR DOLL Clothes—1844 to 1952. 
Corsets, Hat Kits, Jewelry, Shoes. Dolls’ Apparel 
Shop, 13074Devon Ave., Chicago 40, IIl. 
GRANDMA'S FAVORITE DOLL! Real China head, 
hands, feet. Patterns for making body and clothes. 
Sells for $15. Costs you only $3.29 postpaid. Rare 
Dolls, 1510 W. Irving Pk. Rd., Chicago 13, Ill. 


BRAIDED YARN DOLLS. Instructions, ten cents. 
Christilles, 4201 Convent, Laredo, Texas. 


HAND MADE Doll Clothes—Sample 25c. Trainer, 
Box 1871, Orlando, Florida. 


DRESDEN CRAFT 


MRS. HELM’S Photo-illustrated Book of Color 
Schemes for Dresdencraft Figurines. Original colors 
of popular models. Only 50c. Mrs. Helm’s Book of 
Dresdencraft, illustrated 14 chapter Complete Course, 
$1.50. -Mrs. Helm’s Advanced Book of Color with 
actual Color Photographs, $1.50. Mrs. Helm’s 
Dresden Coat, Porcelain Enamels, Lustre Powder, 
Bisque Overtone, and brushes. Wholesale accounts 
invited. Mrs. Helm’s Dresdencraft Supplies, 5630 
France Avenue South, Minneapolis 10, Minn. 















































INDIVIDUALIZE -YOUR DRESDEN Craft Art 
by adopting the Nova-Gloss Cloth Sculpture Method. 


Send 3c stamp for literature to Nova-Gloss Craft 
Supplies Co., 292 Fisk St., Pittsburgh 1, Pa. 
MRS. HELM’S DRESDENCRAFT Beginner’s kit, 
plus brushes, plaques $4.98. Send $1.00, balance 
Ls Dept. PH-1 Gle-craft, Box 384, Excelsior 
inn. 
FIGURINE PAINTING—The most complete easy 
to follow Photo-Illustrated instruction book, pub- 
lished. by Professional Art Products. Hundreds of 
Photo-Listed plaster, Bisque, Rock-O-Stone items 
and consisting of Quality Cast Lamp Bases, Fig- 
urines, Planters Ash Trays, Religious Figurines, 
Comic Characters, and Professional Color-Craft 
China-Cote and supplies available by mail order, 
moderate prices. Remit $1.00. Professional Art 
Products, 845 S. Wabash, Dept. Ph100, Chicago 5. 
START YOUR OWN mail order business with 
hundreds of repeat, sales proven, hobby-craft items. 
No stock to carry. No shipments to make. We pack 
and ship for you. For details and instructions send 
25c. Mail Order Service, Dept PH25, 845 S. 
Wabash, Chicago 5, Illinois. 
PAINT BEAUTIFUL FIGURINES for fun and 
profit, easy, fast with Helen’s Rainbow fine, non- 
bleeding tempera in 20 special colors. Shading 
powder for cheeks and dresses. Brilliant, fast drying 
lazes in clear, colored, bisque, gold, silver, $2.50 
tudent kit includes detailed instructions. Whole- 
sale Accounts invited. Helen’s Rainbow Paints, 
6324 Blaisdell, Minneapolis 23, Minn. 


DRESS DESIGNING 


DESIGN SMART FASHIONS for yourself or others. 
Fascinating, profitable field. Learn at home in 
spare time. Practical basic training. Sound “‘learn- 
by-doing’” method. Write for free booklet. National 
School of Dress Design, 835 Diversey Parkway, 
Dept. 182B, Chicago 14, II. 

IT’S FUN, PROFITABLE, easy to sketch dress de- 
signs on these inspiring figures! 5 different poses 
of adults, teens or tots. 25 figures in pad, 3 pads 
$1.00 plus 10c postage. California~ Sketch-Press, 
232 S. Hill, Los Angeles 26, Calif. 


EARTHWORMS 


EARTHWORM BREEDING! First, get unusual 
story, “An worm Turned His Life.”’ Free. 
Earthmaster, Dept. 20. El Monte, Calif. 
EARTHWORMS—Brown Nosed Angle—profitable 
hobby, soil builder, bait—500, $5.00; 1,000, $7.00 
prepaid. Raising instructions 25c. I. S. Iverson, 2743 
53rd St., Des Moines Ia. 

NEW GROWER’S PACK designed espegjally for 
Profitable Hobbyist. Unusual information free. Wain- 
wrights, 775 8th Street, Hermosa Beach 2, Calif. 


OUTSTANDING OPPORTUNITIES! Raising Earth- 
worms. 15-page instruction booklet 25c. 100 worms 
and booklet $1.25. Valuable Information Free. 
Ozark Worm Farm-B, Willow Springs, Mo. 


NEW 64-PAGE EARTHWORM BOOK—'‘Raising 
Hybrid Earthworms for Profit’’—all essential breed- 
ing information, plus valuable data on advertising 
and marketing—fully illustrated, $1.00 postpaid. 
Also: ‘‘Directory of worm Hatcheries’’—81 re- 
liable sources in 27 states. Saves time and money 
buying breeders, bait, etc. Postpaid, 50c. Earl 
Shields, 107-P West Wacker, Chicago 1, Ill. 

MAKE YOUR BACK YARD produce $1.00 per 
sq. ft. per year. Use Redworms 100—$1.00. D. O. 
Eads, 1130 N. W. 10th, Oklahoma City 6, Okla. 


ELECTRICAL EQUIPMENT 


ELECTRIC PENCIL: Engraves all Metals, $1.50. 
Beyer Mfg., 10511-M Springfield, Chicago 43. 
LAMPS—HAD TROUBLE finding repair parts? 
Your search is ended. 25c brings 64 page illustrated 
catalog containing wiring charts. Gyro Lamps, 
H5402 Clark, Chicago 40. 


FEMALE HELP 


AMAZING BIG PROFITS Selling Exclusive Sun- 
shine Christmas Cards. Nationally Famous 21 for 
$1 assortment is unequalled, sells on sight. Other 
tremendous Sunshine Values: Merry olly-Day, 
Nature Prints, Park Avenue Kromekotes, Scripture 
Text, Gift Wraps, Stationery, 4. Send for Sampies 
on Approval. Earn Big Money Now! Sunshine 
Studios, Dept. PR-9, Springfield 1, Mass. 
MAKE MONEY INTRODUCING WORLD'S cutest 
children’s dresses. Big selection adorable styles. Low 
rices. Complete display free. Rush name. Harford, 
pt. H-2341, Cincinnati 25, Ohio. 
SELL FINEST NYLON HOSIERY guaranteed against 
everything, snags, runs, holes. Demonstration kit free 
to you with actual sample stocking. American Mills, 
Dept. 398, Indianapolis. 
NEW BATHROOM DEODORIZER. Hangs on 
wall. Banishes odors bathroom, kitchen. Lightning 
—_ Samples sent on trial. Kristee 175, Akron 
io. 



























































FIGURINES 


UNPAINTED FIGURINES—plaques—novelties and 
supplies. Large assortment. Free list. Hillcrest Nov- 
eltry Shop, 1902 S. W. Goodwin, Pendleton, Oregon. 
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JENSEN’S FIGURINES: 512-514-516 Cedar Ave., 
Minneapolis, Minn. Send 50c for illustrated catalog 
containing complete instructions. All supplies. 1,000 
selections. 


UNIQUE CHILD’S GIFT. Three Alaskan letters 

and gifts from real Eskimo child for one dollar. 

yo age, sex. Write: Ingook, Box 531, Nome, 
aska. 





UNPAINTED FIGURINES—Execllent quality. 20 
Assorted Figurines & Plaques. $9.00 Value for 
$4.50. List 10c. Burt’s Studio, Orfordville, Wisc. 


PHOTO CATALOGUE—Numerous new unpainted 
plaques, figurines & supplies, Price 50c. Introduc- 
tory offer. 24 assorted plaques & figurines $2.25 
postpaid. Halfpenny Hobby Shop, Scortsbluff, Nebr. 





LARGE GORGEOUS Velvety Butterflies—Fly them 
on draperies, lampshades, in sickrooms, etc. As- 
sorted shapes and colors. 30 cents each, 4 for 
$1.00. sa stamps. Color Hobby, Box 532, Lan- 
caster, Pa. 


PRETTY CORSAGES 25c. Carrie Hooper, North 
Pine, Santa Maria, Calif. 








$$$ MAKING FIGURINES. Send $1.00 for most 
complete easy to follow instruction book on figurine 
painting. Dealers price list catalogue 25c refunded 
on first order. R & S Distributors, 19 Emory 
St., Jersey City 4, N. J. 


BOYD’S DRESDEN CRAFT Figurines, plaques, 
lamps, etc., smooth and trimmed, ready for paint- 
ing. New catalog of many new items only 25c. 
Discount to teachers and dealers. Boyd Novelty 
Co., Galena, Mo. 


RUBBER MOLDS MADE co order. Reasonable 
prices, expert workmanship. Send model well 
packed for free estimate. Oman, 101 Wilken St., 
St. Paul 2, Minn. 


AMAZINGLY NEW FIGURINE List—Send 25c 
for Nationally Famous List—Includes Royal, Plaques, 
Lamps, etc. Buy the Best—Do It Today! a 
Ours is a friendly service. Satisfaction guaranteed. 
Bellows’ Plaster Casting Company, 3049 Monterey 
Avenue, Minneapolis 16, Minn. 


FOR ADVERTISERS 


FREE—“‘AMAZING NEW BOOK’’—'Profits From 
Classified Advertising.’’ Tells how and where to ad- 
vertise. Be sure to read this book before you invest 
one cent in advertising. Remember—it's free. Write 
for your copy now. F. W. Johnson, 200-PF East 
Ontario Street, Chicago 11, IIl. 


FOR SALE 


WORTHWHILE INVESTMENT in land and im- 
provements. Ideal location. Progressive community 7 
miles from expanding Boulder, Colorado. Practical, 
attractive utility buildings. Picturesque, completely 
modern, 4-room home. Beautifully landscaped with 
spectacular mountain view. Perfectly adapted for 
small animal raisers, photographers, nurserymen; the 
lapidary, leathercraftsman, wood carver, specialized 
gift manufacturer, plus many other home hobbies, 
crafts, or, businesses. Main utility building of fire- 
proof, insulated pumice block. 1,400 sq. ft. floor 
area partitioned as follows: reception room, office, 
laboratory and dark room, lavatory, semi-subterran- 
ean work unit 18x26 ft. with adjoining storage 
room. Work unit equipped with 5 exhaust fans, 11 
40-watt fluorescent ceiling lamps, and 20 convenient 
electrical outlets. During hottest summer weather, 
inside temperature below 75 degrees. Radiant glass 
heat for comfortable wintet warmth. Across the red- 
stone parking area is the 28 x 30 ft. barn with at- 
tached, insulated work shop. Exterior finish of verti- 
cal knotty pine siding to match house and 2-car 
garage. There’s also a spacious machinery shed and 
handy tool sheds. All recent construction. Two wells 
provide abundant fresh, pure water for household 
and irrigation use. Situated on 5 acre corner enclosed 
on two sides by 5 ft. woven wire fence. Excellent 
drainage. Good soil. Additional acreage available. 
Successful fur farming enterprise warrants relocation 
and expansion. Here’s an opportunity for handsome 
profits and pleasant living. Appreciating land values. 
May be purchased with or without good breeding 
stock and equipment to handle 80 pairs of chin- 
chillas. Base price $38,000. Substantial down pay- 
ment required. Write Paragon Chinchilla Farm, P. 
O. Box 723, Boulder, Colorado. 















































GIFTS » 


ATTRACTIVE, COTTON BIBS all different 5 for 
$1.00. Freda McMullen, Hancock, Md. 


EXQUISITE HANDCARVED plexiglas, rhinestone, 
jewelry. State color. Earrings, $1.50, Pins, $2.00, 
Sets, $3.00, Sterling Crosses, $2.00. YVonne, 612 
Fourth St. S.W., Cedar Rapids, Iowa. 


ENGLISH WALNUT salt-pepper shakers. Wooden 
ae, $1.00 pair. Humphries Hobbies, Coving- 
ton, Va. 











GUNS 


WOODCARVING, GUNSTOCKS. Miniature ani- 
mals, figurines. Hermania Anslinger, 320 South 
Ralph, Spokane, Wash. 


HANDCRAFT 


MAKE AND SELL your own plastic foam favors and 
novelties. Complete introductory kit $1.00, contains 
styrofoam, instructions, and patterns. Foam Fantasy 
Co., 1101 Janes, Saginaw, Mich. 

COPPER TOOLING INSTRUCTION _ Booklet. 
Lists and illustrates mecessary tools and supplies 
needed, together with enumerated simple Method 











of Procedure, including instructions on oxidation, . 


pointing background and lacquering in_ colors. 
35c postpaid. Catalog listing complete line of 
Tooling signs, Tools, Metals, Flock, 10c. Free 
with Booklet. Groundmaster Company, Div. H, 
Boulder, Colo. 


“PIXIE PACKETS” open the door to enchanting 
world of handicraft. 12—all different crafts, 
specially selected for children 7-14—complete with 
all materials and simple instructions to make over 
20 items—come as 12, monthly, mail-surprises for 
only $5.00 Postpaid. Money refunded if ~ not 
satisfied after receiving first month’s packet. Free 
details. Pixie Packets, Dept. D-4, Ralston, Nebr. 
MINIATURE FURNITURE KITS. Solid Cherry. 
Colonial American Design. Very easily assembled. 
Large Selection. Catalog 20c. Culver Miniatures, 
194-6ist St. Dept. K, Niagara Falls, N 











MAKE CHENILLE FLOWERS and novelties. Profit- 
able Hobby (starting kits) Hunters Creations, 3356 
Sth Ave., Racine, Wisc. 


FIESTAKORN KIT—Gorgeous colored corn and 
leather neckbands for 3 squaw necklaces—instruc- 
tions included—$2.00 postpaid. Fiestacraft, Box 
192, Truth or Consequences, N. Mexico. 


SELL DIRECT to shops by mail! Make big profits. 
New Directory lists 450 Handcraft Buyers, 44 
states. Nothing like it. $2.00 postpaid. Floral Art, 
Dept. PH-18, Teaneck, N. J. 


NEW! POPULAR, profitable handicraft. Booklet 
25c. Free Kit included. Amy’s, 1428-10th St., 
Santa Monica,” Calif. 

EXCLUSIVE! Women’$ Genuine Cobra, or Lizard 
link belt kit. Vividly Multi-Colored, with unusual 
solid brass buckle. No tools required. Kit and 
instructions $2.00. Smadco, Box 86, Hammels, 
New York. 

PERSONALIZE-DECORATE glassware. Easily etch 
beautiful designs, monograms, initials in three 
minutes. Write for free folder. Etchall, Inc., Colum- 
bia 2, Missouri. 

PROCESS FRESH FLOWERS, they keep color and 
shape for years, send $1.00 for illustrated book- 
let. Anitas Homecraft, Box 5340 Metro Sta., Los 
Angeles 55, Calif. 























MY HOBBY—Cute baskets made of greeting cards, 
Two for $1.00 in cash. Mrs. William Sisson, 
Little Compton, R. I. 


CROSS CROCHETED BOOKMARKS, assorted col- 
ors. 8 for $1.00. Textile Painted Bibs 2 for $1.00. 
Mrs. Stymus, Box 694, San Bruno, Calif. me 


“CUTE ’EN CUNNING” yarn crocheted little pig 
rattles. $1.25. Attractive toy for the small fry. 
Hazel Coffey, Box 173, St. Joseph, Mich. 


HANDY ARM BAG Holder For Tatting or 
Small Ball Thread. 75 cents. Kaye, Box 389, 
Grove City, Pa. 


NYLON OR COTTON Booties and sandals. 50c 
pair. Minnie Lewallen, Glenmary, Tenn. 


HANDY-KLAMP-ON-END-Table of many uses. 
Lovely gifts for all occasions. Clamp over arm of 
overstuffed chair or. couch and serve snacks, read, 
write, sew, kiddies paint or paste pictures without 
mess on floor. Fold clamps under and use on 
dining table. Take on camping trips; clamped over 
leg serves as handy table. Hand rubbed western 
woods 914” by 13”. $3.98 pp. Add 3% state tax. 
Klamp-On-End-Table Mfg., Sumner, Wash. 
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NYLON HOSE Instructions and kit for three 
flowers, $1.00. Corsages $1.00. Myrtle Oak, 312 
N.E. 16th, Oklahoma City, Okla. 


HOBBY SUPPLIES” 


FREE COPPER TOOLING Instructions. Write for 
bargain price list. Copper, Tools, Lacquer, Flock. 
Bestcraft, 949 Kenwood, Inglewood, Calif. 


PARATOL SUPREME ‘706-G’’ Molder es 
newly developed compound. The toughest rubber 
ever made for molding purposes. Supreme molds, 
precision reproductions, double strength. For the 
operator who wants-the finest. Direct to consumer 
prices: $2.75 per quart, one-gallon cans, $8.00; 
5 gallon cans $7.75 per gallon; 4 ounce samples 
50c to cover mail handling. U.S.A. only. Test- 
ce aere Corp., Dept. F, P. O. Box 482, 
tasca, 























HOME CRAFTSMEN 


16 NEW LAWN CHAIRS, 22 picnic tables, 
benches, trellises, etc. All 38 plans with necessary 
full size patterns, $1.00. Mastercraft 93B, 7041 
Olcott, Chicago 31, IIL. 








ZIPPER REPAIRING is_ interesting, profitable 
hobby, or home business. Customers waiting. No 
experience required. We furnish everything. Write 
Texas Specialty Company, 204-GC Texas, Texar. 
kana, Texas. 


HOMECRAFTSMAN—Finish maple salad bowls 
for gifts or profit. 5” bowls at $4.68 per doz. 
unsanded. Retail at 75c each. Bowl lacquer 50c 
per pint. Ottawa Woodcraft, Grand Haven, Mich, 


SOMETHING DIFFERENT 10 full size patterns 
for jig saw hobbyists. 7 novelty pictures, 2 puzzles 
and 1 pull toy. Satisfaction guaranteed or money 
refunded. Send $1. Trace-A-Toy, Box 88, Flush. 
ing, ks iu. SY 














INSTRUCTION 


OIL COLORING PHOTOGRAPHS can be a fasci- 
nating hobby or profitable sideline for those with 
artistic talent. rn at home. Easy simplified 
method. Send for free booklet. National Photo 
Coloring School, 835 Diversey Parkway, Dept. 5662, 
Chicago 14, IIl. ; 


DESIGN. SMART FASHIONS for yourself or oth- 
ers. Fascinating, profitable field. Learn at home in 
spare time. Practical basic training. Sound ‘“‘learn-by- 
doing’’ method. Write for free booklet. National 
School of Dress Design, 835 Diversey Parkway, 
Dept. 182C, Chicago 14, IIl. 


ANNOUNCING home study course in commercial 
baking. Practical basic training. Good field for those 
with aptitude. Nearly depression proof. Send for 
Free booklet, ‘Opportunities in the Baking Indus- 
try."’ National Baking School, 835 Diversey Park- 
way, Dept. 182B, Chicago 14, Il. 

LEARN SILK SCREEN Printing at home—make 
hundreds fast-selling items—do multi color sign 
work. Complete illustrated course shows How even 
to building your own press. No experience or art 
ability needed. Only $3.95. Folder Free. National, 
Box 88-H, Dorchester 22, Mass. 
PHOTOGRAPHY FOR PLEASURE or profit. Learn 
at home. Practical basic training. Long established 
school. Write for free booklet. American School 
of Photography, 835 Diversey Pkwy., Dept. 1829, 
Chicago 14. 

START LOCAL STUDY ee “Success Anony- 
mous’ Mention occupation. Full—part time. Pro- 
fessor Martin, Cantril, Iowa. 


JEWELRY AND FINDINGS 


SEND 25c FOR SAMPLE of our gold finish and 
quality rhinestones in earring kit and catalog. Robert 
H. Merkel, Box 42, Williamsville, N. Y. 


MANUFACTURE the latest creations in rhinestone 
jewelry at home. Pleasant work, tremendous ghee 
No skill or special tools needed. Postcard will bring 
our illustrated catalog listing everything required 
to start your own business. . Cutt Co., Inc. 
210:P Fifth Avenue, New York 10, N. Y. 


RHINESTONES, JEWELRY Settings, cameos, se- 
quins, beads. Send_10c for Illustrated Catalog. J & M 
Novelties, Dept. CK-1, Griffith, Ind. 

MAKE MONEY this easy way at home. Make your 
own costume jewelry. Pleasant, interesting. No ex- 
perience needed. We supply settings and sparkling 
rhinestones at wholesale prices. Steady profits. Write 
for catalog. Sparkle Mart, Dept. H, 475 Fifth Ave., 
New York. 


MAKE COSTUME JEWELRY for gifts—for sale— 
for you. Merely cement highest quality rhinestones, 
pearls, sequins and simulated moonstones to _beau- 
tiful pin and earring backs. Send 10c for instruc- 
tions and price list. Schnit Inc., Dept. P, Cleve- 
land 15, Ohio. 

BEAUTIFUL COSTUME JEWELRY that You can 
Make by Hand. Gift Shop Items. For Exceptional 
Profits and Creative Pleasure Shop our Free Illus- 
trated Catalog containing Original Designs and Easy 
Instructions. Hobby Jewelers’ Supply Co.. Inc., Box 
489, Dept. S, Providence, R. I 

5000 JEWELRY STYLES, you can easily make 
yourself—Pins, Earrings,- Bracelets, Rings, Match 
Ensembles. Instructions and Catalog—10c. Barrys, 
104 Ardsley Court, Newark, N.J. 
HANDICRAFTERS: First quality rhinestones, pearls, 
jewelry findings. Instructions, price list free. Jay- 
Jewelry Co., 618 Carew St., Springfield, Mass. 
STEADY PROFITS—sell alluring nylon necklace 
and earring set, gift boxed. Retail $2.00—sample 
as Santo Sales Co., 921 Eastwood, Chicago 





















































ATTENTION RHINESTONE USERS! 3SS through 
10SS, less than Yc a stone. Finest quality. A 
shapes and sizes. We are importers specializing in 


stones. Nothing else handled. Free samples with 
sonarenat price list. Elzee Co., 102 W. 38th St. 
Se ee. 





SUPPLEMENT YOUR HOBBY line with items 10 
demand which you are unable to manufacture. 
Rhinestone chokers, earrings, strung pearls, beads, 
moonstones, novelty pins, and a selection of rings. 
Also a complete line of findings, rhinestones, €¢tc. 
Send 25c for illustrated catalogues, refundable. 
Wrights Jewelry Supply, Box 104 P., Erie, Pa. 
GENUINE JEWELERS Magnifier frees hands for 
crafts. $1.00. Strothman, Rochester, Wisc. 


PROFITABLE HOBBIES 
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“ Pinbacks %m" $2.50; 1” $2.75; 1%” 


EARRING SCREWBACKS 30c dozen, $2.25 gross. 

$3.00 gross. 
Earring cards 50 for 35c. We pay postage. Unusual 
earrings wan for distribution. Folsom Jewelry, 
11 Oakland St., Medford, Mass. 


EARN UP TO $5.00 per hour at home. Make all 
types of lovely costume jewelry. Complete illustrated 
catalog with instructions and listings of lines only 
15c. Send 15c to House of Blaire, Dept. B9, 2075 
E. 14th St., Cleveland, Ohio. 

MAKE LATEST STYLES Spray or Spider Rhine- 
stone, Pearl, or Shell Earrings. Samples and in- 
structions. J. J. Lastufka Sales, Box 10248, Tampa, 
Florida. 








LEATHERCRAFT 


COMPLETE LINE of leather and . supplies for 
leathercraft work. Genuine ‘“‘Craftool’’ stamps, pat- 
terns, tools, etc. Catalog on request. Denver Leather 
Co., 1439 Larimer St., Denver 2, Colo. 


LEATHERCRAFT INSTRUCTION designs aad pat- 
terns, — list plus, surprise special—$1.00 post- 
aid. oney back guarantee. Hobbies Illustrated, 
p. O. Box 21 L, Oakland 4, Calif. 


LEATHERCRAFT. Tremendous stock of leather, 
tools, supplies and kits. In leather business over 
forty years. Send 10c for big catalog. Sax Bros., 
1111 No. 3rd, Dept. PH, Milwaukee, Wisc. 


CRAFT CATALOG. A helpful buyi guide for 
leathers, plastics, metals, all hobbycraft materials, 
tools, kits; a volume of ideas and instructions. II- 
lustrated! Send 10c. Sto-Rex Crafts, Dept. H-952, 
141 9th St., Sam Francisco, Calif. 


LEATHERCRAFT For Pleasure or Profit. Make easy- 
to-assemble purses, belts, gloves, woolskin toys, 100 
other items for gifts or to sell. Send 10c today for 
Big Catalog. Largest Leathercrafe stock in U. S. 
J. C. Larson Co., 820 S. Tripp, Dept. 2458, 
Chicago 24. 


LEATHERCRAFT, Copper Tooling, Textile Paint- 
ing, Beadcraft, Shellcraft. Many other crafts. Big 
Free catalog shows everything you need. Kit Kraft, 
7373 Melrose, Hollywood 46, Calif. 





























MAKE IT YOURSELF 


SEND FOR BIG, new 1952 illustrated catalog that 
will show you how to turn your spare time info cash 
—making quick-selling, highly profitable lamps. 
Every home a prospect. Hundreds doing it—you 
can, too. No experience or special tools required. 
Catalog No. 7 contains 56 pages filled with shades, 
shade frames, figurines and bases, oil lamp con- 
verters, boring compound, and dozens of similar 
items. Also all kinds of sockets, cords, pipes, harps, 
finials, bases, and hundreds of other parts—every- 
thing you need. Special’ 8-page section shows 6 beau- 
tiful lamps in kit form—ready to assemble. You buy 
wholesale, sell at retail—make Big profits. Send 25c 
today for new 1952 catalog and wholesale price list 
—you’ll be glad you did. The 25c will be refunded 
on your first order. Gearon Co., Dept. 500-09, 27 
S. Desplaines, Chicago 6, Ill. 


RADIO HOBBY: BUILD 15° Radios at home. 
Experience unnecessary. Send for full particulars. 
We send you free copy of Radio and TV Trouble- 
Shooting Guide. No obligation. Progressive Elec- 
tronics Co., Dept. PH-1, 497 Union Ave., Brook- 
lyn 11, N. Y. 


MAKE CANDLES that burn beautiful colored 
flames. Red, yellow, green fringed flames. Instruc- 
tions 25c. Refundable. Marek, Box 1005, Robstown, 


Tex. 


MINERALS & PRECIOUS STONES 


CUT GEMS of all kinds, very rare and unusual 
types. Also rough gems. Ask for my approval se. 
lection. Ernest Meier, Church Ser. Annex, P. O. 
Box 302, New York 8, N. Y. 


WYOMING GEM ROCKS, 10 different pieces, 
$1.00 postpaid. Mottled green jade $1.00 slice. E 
Witka, 617 Dewar Drive, Rock Springs, Wyo. 


24 MINERAL SPECIMENS, attractively boxed, 
identified, with descriptive booklet. $1.00 Postpaid. 
eee Company, 920 N. Alameda St., Carlsbad, 





























40 COLORFUL MINERAL rs identified, 
boxed, $3.75 Postpaid. B. . Blackwell, 2790 
Park St., Beaumont, Texas. 


MINIATURES 


HAND MADE MINIATURE Chairs, one fan-back, 
one rocker. Made of Balsa Wood and round tooth- 
Picks. Painted with design. $1.25 a set. Arnold's 
a hy Furniture, 20 Dexter Street, Providence 
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FREE CATALOG. Miniature Bars and Cabinets. 
Small Glass Animals filled with Fruit Cordials. 
mie Bottled Curios, Calumet Bldg., Miami 32, 
a. 


SEPTEMBER, 1952 


MISCELLANEOUS 


REFLECTING TELESCOPES, 60X, Equatorially 
mounted, complete $29.75. Guaranteed observatory 
clearness. Shows Jupiter's moons, close ‘‘doubles.” 
Write for Free Information. Skyscope, Inc., 475 (P) 
Fifth Avenue. New York 17, N. Y. 


LETTERS remailed from anywhere in U. S., 25c 
each. Representatives wanted. Nationwide, Box 
4006-y, Baypines, Fla. 


500 GUMMED \% x 2%” Labels, Printed three 
lines, 40c. Extra lines 15c. Hunziker, Box 725-XH, 
Minneapolis 1, Minn. 


CYPRESS KNEE: Flower Pot or Lamp size, instruc- 

tions. Plain $1.00, fancy $2.00. Satisfaction or keep 

merchandise and money refunded. $5.00 orders pre- 
aid, if less add 50c. Cy Products, Ella Sereet, 
fayette, La. 


LETTERS REMAILED. Idaho or Washington Post- 
—— 25c each. Armstrong, 1224 Main, Lewiston, 
aho. 

















HAVE YOU SEEN “The ay < Guide?” For 
Needleworkers, _Homeworkers, obbyists, House- 
wives and Gift Shops. You'll like it! y 10c. Ida 
O’Malley, Route 1, Phoenixville, Pa. : 
LETTERS REMAILED 25c. Geo. Howell, 2N. 
Sheppard, Richmond, Va. . 


MOLDS 


MAKE FLEXIBLE MOLDS! Cast plaques, bookends, 
figurines! Free sample! H. Tooker, 630-P Chestnut, 
Hamilton, Ohio. 

NATURAL MOLDING LATEX. Extra thick. Free 
sample. W. Wooley, 115-P Donald, Peoria, Ill. 
LIQUID RUBBER—Make flexible molds. Free sam- 
ple. Chaney, 1130 E. 16th St., Jacksonville 6, Fla. 
I itehieeeemmeeeeenneeneetienetieeonmesnermmmemeanareaattinecieeimennacetentiniadieneninaaisa naan 


NAME LISTS 
750 CALIFORNIA GIFT Shops $2.00. Tom 
Lyle, Box 1732, Los Angeles 53, Calif. 


250 NEW PARENTS—Sex $1.00. Keith Arm- 
strong, 1224 Main, Lewiston, Idaho. 


























COLORED SANDS from Dakota badlands attrac- 
tively arranged in vials 50c. Bonnie LeDoux, Bel- 
field, N. Dak. 


POSTCARDS: 48 state capitols, $1.25. -.Artvue, 
Box 13, Dayton 1, Ohio. 

FIND MANUFACTURER of any item. BGS, 1521 
Gentry, Wichita 14, Kans. 

EVERYBODY NEEDS KANKLIPS. Free particulars. 
Samples 25c. Hiarings, 614-P Northeast 3, Madi- 
son,‘ South Dakota. 

PRIVATE COLLECTOR Sacrificing edged weapons. 
Swords, daggers, etc. Write for Free list. Bert Cole, 
12149 Oxnard, North Hollywood, Calif. 














“ARKANSAS’ BEST GIFT Centers. U; 


to date list. 
$1.00, R. Rainey, Walnut Ridge, Ark. 


150 NEW MOTHERS $1.00. McFaull, 25 Lee 
St., Mobile, Ala. 


12 ADDRESSES 25c: 6 firms that buy handwork 
and 6 established clubs that sell homemades. Vivien 
Maxwell, Steamboat Springs, Colo. 


100 NEW MOTHERS $1.00. Albert Jasin, 1542 
S. 9th St., Milwaukee, Wisc. 


500 NEW MOTHERS MONTHLY, $2.00. J. 
Kelly, 2505 c 14th Ave., Renton, Wash. 

















September Ist is the final closing 
date for advertising in the November 
issue. October Ist for the December 
issue. 


If you have gift items or other Christ- 
mas merchandise to sell you must. act 
NOW! Here’s what one of our happy 
advertisers says about last Fall— 





Profitable Hobbies 
355 Handcraft Bldg. 
Kansas City 16, Mo. 


Last Chance to Insert Your Classified Ad in 
PROFITABLE HOBBIES for Christmas Sales 


Use This Handy Insertion Order TODAY! 


““Of the dozen or so publications in 
which we tested our little classified ad 
last Fall, PROFITABLE HOBBIES was 
the only one to pay out—not many in- 
quiries, but far more closures percent- 
age wise than any other, including the 


, 


‘big fellows’. 
H. L., Cincinnati, Ohio. 








Enclosed find $...... for 


advertisement in the classified columns of PROFITABLE. HOBBIES, at 25c 
per word per month (including name and address). Minimum 10 words. 


months’ insertion of the following 
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NURSERY STOCK 





FRUIT TREES! Stark Bro’s_ sensational new 
“‘Dwarfs’. Also standard size, exclusive patented, 
trade-marked varieties produce abundant, larger, 
better apples, peaches, pears. All Fruit faster grow- 
ing quicker bearing. Also beautiful ornamental 
trees and shrubs. Get giant new Colorphoto 
Catalog Free. Stark Bro’s., pt. 30083, Louisiana, 
Mo. 








OF INTEREST TO WOMEN 


LADIES—Sell Tropical Bird Feather Pictures. Big 
Profits. Sample $1.00. Dime Brings Information. 
Centaur Products, 277B Jennings Road, Bridge- 
port 5, Conn. 


EXTRA MONEY Spin Angora Wool at home. 
Angora House, PH, Springfield, Ill. 


EASY-TO-MAKE skirts from handwoven lengths 
imported from Guatemala. Identical front and back 
panels with lovely, colorful borders and matching 
waistband. Any color, full instructions, washable. 
Wonderful profit, sell for $15.00 or more. Only 
$9.50 prepaid. Quantity discounts. Tico Tico, 1754-K 
St. Charles, New Orleans, La. | 


HOME WORK MONEY FOR YOU. Spare time, 
making Dolls that sell on sight. Sample Doll, Pat- 
tern, Instructions, $1.75 postpaid. Details Free. Kate 
Hafer Co., Dept. J., Nevada City, Calif. 


SEND $1.00 for 300 lovely Name and Address 
labels in Plastic Box. 100 attractive circulars pay- 
ing 25% commission is requested. Columbia, Box 
226, Chinook, Wash. 


EMBROIDER STAMPED LINENS. Buy direct from 
manufacturer and save. Free 28-page catalog. Merri- 
bee, Dept. 885, 22 West 21st St., New York 
10, N. Y. 


FREE CATALOG—SAVE 50%. Each big bar- 
gain assortment only $1. 70 yds. ribbons; 20 yds. 
lace and eyelet; 125 yds. seam binding; 60 yds. 
rickrack; 100 yds. bias binding; 40 sets buttons. 
Sent postpaid or COD plus postage. Money back 
guarantee. Wotring Co., Catasauqua 84, Penna. 





























OLD GOLD & JEWELRY WANTED 


TOP CASH PRICES paid for old jewelry, watches, 
dental gold, spectacles, diamonds, silver. Satisfaction 
guaranteed. Lowe’s, 28 Holland Bldg., St. Louis 1, 
Mo. 








PHOTOGRAPHS & PHOTOGRAPHY 


PHOTOGRAPHY FOR PLEASURE or profit. Learn 
at home. Practical basic training. Long established 
school. Write for free booklet. American School of 
Photography, 835 Diversey Parkway, Dept. 1821, 
Chicago 14, Ill. 

FOTOSTAMPS, 100 Black/White, $1.50. 100 
Colortone, $2.00. Free Album. Agents wanted. 
Gray Moody, Whittier Hill, Amesbury, Mass. 











PLAYER PIANO ROLLS 


NEW PLAYER PIANO ROLLS. Susie Ketchum, 
Box 1058-B, Springfield, Ill. 


PLASTICS 


MAKE PLASTICS. SIMPLE Instructions, recipe, 
$1.00. Materials readily available. Lab., Box 232, 
Cashmere, Wash. 


NEW BOOK SHOWS HOW to embed real 
flowers in crystal clear Castolite preserving their 
colorful beauty forever. How to make truly dis- 
tinctive costume jewelry, necklaces, earrings, tie 
clips, cuf links, etc., at fraction of regular price 
and do all this at home without previous experience, 
without tools. Send 25c for Castolite Creations 
Manual and inspiring booklet ‘“‘A Success Plan for 
You.”” Write: The Castolice Co., Dept. K-109, 
Woodstock, Ill. 














PRINTING 


100 SHEETS 5% x84; 50 Envelopes personalized 
a Bunker Press, 88-H Abbott Road, Dedham, 
ass. : 


MIMEOGRAPH Special 100 copies  Letter-size 
$2.50 postpaid, 500 copies $4.50. Send for any 
quantity, lowest prices, quality work. Tom Rosson, 
Box 186, Big Spring, Texas. 


STICKERS: 300 $1.00. Samples for stamp. Arthur 
Fisher, Taylorville 4, Ill. 


RABBITS 


EARN UP TO $400 Monthly raising Angora or 
New Zealand rabbits. Plenty markets. Particulars 
free. White’s Rabbitry, Newark 94, Ohio. 


INCREASE YOUR INCOME by raising domestic 

rabbits. Small space needed. Ready market for 

delicious meat, fur and wool. Largest magazine in 

the industry tells you how. $1.50 per year. Sample 

33 + No stamps. Small Stock Magazine, Lamoni 
4a. ° 























HIGHEST CASH PAID FOR OLD, BROKEN 
JEWELRY, Gold Teeth, Watches, Silverware, Dia- 
monds, Spectacles. Free information. Satisfaction 
Guaranteed. Rose Smelting Company, 29-PH East 
Madison, Chicago. 
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PARTY PLANNING, FAVORS Fe 


PARTY FAVORS—Derailed instruction sheets 35 
cents each. ‘‘Maries’’ 2198 Oakdale Avenue, San 
Francisco. 








PATENTS 


A PRACTICAL BEGINNING to Successful Rabbit 
Raising. 48 Page Illustrated Booklet, Dime. American 
Rabbit Breeders Association, 37 AR&CBA Bidg., 
Pittsburgh, Pa. 


RECIPES AND FOODS 


JOIN THE FRIENDLY Cooks Club. $1.00 year. 
Details free. Mountain Lakes, N. J. 
TASTY-BURGERS—Meat Substitute Recipe $1.00. 
Pintlers, 1335 102 Ave., Oakland, Calif. 

CRY BABIES, cookies of cake consistency. Came 
heir to this recipe on my wedding day. $1.00 for 
typed recipe. Helen Larsen, RR2, Box 211, New 
Canaan, Conn. 














INVENTORS—If you believe you have an invention, 
you should find out how to protect it. Send for copy 
of our Patent Booklet ““How to Protect Your In- 
vention” and “Invention Record’’ form. No obliga- 
tion. McMorrow, Berman & Davidson, Registered 
a we 266-S Victor Building, Washing- 
ton 1, D. C. 


NEEDLE GRIP SEWING THIMBLE patent 2,528,- 
976. Excellent item mail order business. Edward 
Schiavone, 8314 Carey Lane, Silver Spring, Md. 


PATTERNS, PLANS 


MOSBRO PATTERNS, 44-P Victor, Mimico, On- 
tario, for woodworking patterns, sample 10c. 


PAPER PATTERNS for making comic stuffed dogs. 
Twelve designs. Send 10c for catalogue to: Car- 
toons in Cloth, P. O. Box 5353, Portland 2, Ore. 


PATTERN: Pansy Crocheted Earrings 30c. Amy 
Conlin, 418 South West Fifth Street, Galva, IIl. 


PERIODICALS 


MAGAZINES (back dated). Prompt service. Rea- 
—- Robison’s, 24 Werner St., Daly City 2, 
if, 












































PHOTO COLORING 


OIL COLORING PHOTOGRAPHS can be a fasci; 
nating hobby or profitable sideline for those with 
artistic talent. Learn at home. Easy simplified 
method. Send for free booklet. National Photo Color- 
ing School, 835 Diversey Parkway, Dept. 5661, 
Chicago 14, Ill. 
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SOUTHERN, TROPICAL, HONEY Recipes. Free 
list. Oceanic Gems, Dunedin, Fla. 

CREOLE PRALINES. Money maker. Recipe, sell- 
ing pointers $1.00. Ruby Stankard, 218 East 9th 
St., Anniston, Ala. 


RUBBER STAMPS 


GOOD RUBBER STAMPS, three lines, $1.00. 
Three day service. Morey’s, 627-P Baker, San Fran- 
cisco 17, Calif. 

















RUGS 


HOOKED RUGS: Yarn at factory prices; Patterns; 
Hookers; Frames. Also Hand-knitting Yarns. Bartlett 
Yarn Mills, Box 16, Harmony, Maine. 


SHELLCRAFT 
SHELLCRAFT FOR HOBBY or Profit. Giant il- 


lustrated catalogue showing many new designs for 
Jewelry, a. etc. with instructions. Send 25c. 
a Shellcraft Supply, P.O. Box 1079-A, Clear- 
water. Fla. 


BIG PROFITS IN SHELLCRAFT. New books show 
how. Simple, easy, step-by-step illustrated instruc- 
tions for making hundreds of articles. Shellcraft 
Designing for Beginners—35c; Shellcraft Novelties 
—60c; Both—90c. Postpaid. Order now. Henri C. 
Dorsman, Rt. 1, Newark, Delaware. 


CUT SHELLS. All kinds. Wholesale Prices. Lists 
orl Hollingsworth Sea Shell Industries, Seffner, 
orida. 


FREE Shellcraft catalog. Shell instruction book 35c. 
““Secors,’’ Bradenton Beach, Florida. 
































SEA SHELLS from California Beaches. Free List, 
Clark Capehart, Box 787, Santa Paula, Calif. 





MAKE GIFTS, novelties, jewelry, from sea shells, 
fish_scales, plastics! No tools needed. Learn secrets 
of Bronzing, a mega Silvering, Pearlizing, Metal. 
izing, Luminizing, Dyeing. 165 actually photo. 
graphed designs; over 100 sea shells photographed; 
wholesale sources for 300 supply items. Only $1.10 
a copy. Beginner’s kit $3.25. talog alone 20c, 
Highest public endorsement. House of Gifts, Box 
4550-SH, Coral Gables, Fla. 

NEW 1952 SHELLCRAFT INSTRUCTION BOOK, 
listing latest designs and new material and shells, 
Send 15c. Large Shell-Art Jewelry Kit, $1.69 Post. 
paid. We sell retail at wholesale prices. Shell-Art 
Novelty Co., Dept. PH, 5th and Moore Sts., Phila. 
delphia, Penna. 

MAKE COSTUME jEWELRY of beautifully col- 
ored sea shells. Kit with instructions only $1.00, 
Shellcraft catalog 10c. Burton, Dept. 5H, Box 27, 
Station A, St. Petersburg, Fla. 


SIGNS 


$2.00 BRINGS BOOK on How to make Giant 
Painted and Reflecting Highway Signs for Motels 
or any business. ““The Oldtimer,” P. O. Box 833, 
Yakima, Wash. 


























STAMPS 


“HOW TO RECOGNIZE Rare Stamps’. Free 
Book Illustrated! Kenmore, Milford H-63, N. H. 
300 STAMPS only 10c with approvals. Mystic, 
Camden 22, N. Y. 


FREE “STAMP FINDER.” Tells instantly country 
to which any stamp belongs. 32 pages profusely 
illustrated. Garcelon, Calais 39, Maine. 

500 EXOTIC JAPAN STAMPS—10c! Kenmore, 
Milford J-63, N. H. 


100 OLD U. S. stamps between 1861 and 1935 
only $1.00. Roush Stamp Co., 51 Chestnut St, 
Mansfield, Ohio. : 


FREE. Scott’s International 
premiums. Full particulars with approvals. Raymax, 
68-AH Nassau St., New York 


TEN RARE OLD United States before 1899 only 
60c with approvals. Buckeye Stamp Company, 
Box 55, Mansfield, Ohio. 


GIGANTIC COLLECTION Free—Includes Tri- 
angles—Early United States—Animals—Commemora- 
tives—British Colonies—High Value Pictorials, etc. 
Complete Collection plus Big Illustrated Magazine all 
free. Send 5c for postage. Gray Stamp Company, 
Dept. PH, Toronto, Canada. 


115 DIFFERENT FOREIGN 10c. 2,000 $3.25. 
1,000 Mixed 40c. Prof. Harris, Belleview, Florida. 


FREE ATTRACTIVE SET of foreign stamps to 
each approval applicant. J. B. Moyle, P.O. Box 334, 
Twain Harte, Calif. 


CASH! FOR STAMPS Information 25c. Reimer, 
1119 Chestnut, Saginaw, Mich. 























Album. Other big 




















STENCILS 


15 ASSORTED STENCILS for textiles. furniture, 
trays, etc., ready to use. About 214 inches, $1.00 
cash Fe oe Marion Specialties, Box 141, Hale- 
site, N. Y. 


CHRISTMAS CARD STENCILS, 4 for $1.00, 
Alice Whiston, Box 1602, Fall River, 











HAND-CUT STENCILS with hand painted color 
charts for textile painting. Ready to use. Send 50c 
for catalog and sample stencil. Your Shop, 2720 
Victor Place, Everett, Wash. 


TO SELL ON CONSIGNMENT 


YOU MAKE IT—We Sell It. Gift Shops waiting. 
Our members make money at home. Bulletins, per- 
sonal help. Trial membership—three months $1.00. 
Homeworker’s Guild, Box 153-H, Madison, Minn. 


WANTED 


WANTED. COINS, STAMPS. Lists 25c. Brooks, 
Glenrock Ave., Malden, Mass. 


WANTED TO BUY: Old automobiles, also old 

license plates, radiator emblems, old auto horns, 

headlamps, pictures of old autos, parts and repaif 

manuals catalogues, etc., also toy autos. Good prices 

for right items. Scranton Hobby Center, 315 Adams 
ve., Scranton, Pa. au62131. 


YARN 


YARN: FREE samples and Directions. All Wool 
Knitting & Rug Yarns; Patterns and Frames. Low- 
est prices. Buy Direct. Bartlett Yarn Mills, Box 
161, Harmony, Maine. 


PROFITABLE HOBBIES 
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HOBBY 
REPORTER 


Newsworthy items concerning hobby clubs, shows and other group hobby activities, as well as 


information about non-commercial hobby services and publications, news of opportunities for hobbyists, 
etc., are welcomed for YOUR HOBBY REPORTER. Because of the nature of the material, no payment 
will be made for items appearing here, nor can any submitted be returned. In submitting information 
on coming hobby events, remember that it should be in our hands at least three months before the 
event is scheduled to take place. We cannot guarantee to publish all items submitted, but will attempt 
to choose those of the most general interest. If names of persons are mentioned, be sure full name 
is given and spelling verified. Address all material to Your Hobby Reporter, Profitable Hobbies 
Magazine, 24th and Burlington, Kansas City 16, Missouri. 








HE HOBBY GUILD of America has 

begun a drive to enroll five million 
active hobbyists into the guild by April, 
1953. The guild, described by its pres- 
ident, Albert O. Bassuk, as “a non-profit 
service organization,” plans to affiliate 
thousands of hobby clubs, recreation 
groups, sport clubs, women’s societies, 
and youth groups as well as individual 
hobbyists. The slogan of the campaign 
will be “Get More Out of Life With 
a Hobby.” 


Individual memberships in the guild - 


offer the hobbyist an information serv- 
ice on leisure time activity, a hobby 
book service, a dozen free hobby books, 
and a mail order hobby service. There 
is a nominal fee for individual mem- 
berships. Hobby club affiliation is of- 
fered by the guild to all groups at no 
charge. Such groups receive a program 
service, free motion picture films and 
a mail order purchasing plan. 

The guild will sponsor national hobby 
month in April, 1953. It will be di- 
vided into four categories: April 1-7, 
National Arts ‘and Crafts week; April 
8-15, National Collectors week; April 
16-23, National Gardening week, and 
April 24-30, National Sports week. The 
theme of national hobby month will be 
to curb the spread of juvenile de- 
linquency and will stress the importance 
of relaxing as an aid to mental health. 

Additional information may be ob- 
tained from the Hobby Guild of Amer- 
ica, 550 Fifth Avenue, New York City, 
New York. 





Pat WINNERS in the twenty-fifth 

annual national soap sculpture com- 
Petition have been chosen from more 
than 5,000 entries representing the 
work of school children and amateur 


SEPTEMBER, 1952 


sculptors throughout the country. The 
competition is conducted annually for 
prizes offered by the Procter and Gam- 
ble Co. When the competition was first 
started twenty-five years ago 150 pieces 
of soap carving were submitted. The 
5,000 entries considered in the final 
judging this year had each been chosen 
by elimination and the total figure of 
the 1952 entries was in the hundreds of 
thousands. Ivory soap is the material 
used for the carvings. 


Prizes are given in three different 
classes to insure a fair chance for per- 
sons of all ages. Winner of first prize 
of $250 in the adult amateur class for 
persons over 18 years of age was Alice 
Boatright of Urbana, Illinois. Second 
prize of $200 went to Vincent De Pala 


_of Roxbury, Massachusetts, while the 


third prize, $150, was awarded to Abra- 
ham J. Goldstein of New York City. 
Twenty persons received honorable men- 
tion and prizes of $50 each. 

William P. Markunas of Boston was 
the winner of the $200 first prize in the 
senior class, 14 to 18 years of age. Jon 
Rush of Columbus, Ohio, won second 
($150) and Carolyn Shirley of Minot, 
North Dakota, was the third prize 
($100) winner. There were twenty-five 
honorable mention awards of $25 each 
in this class. 

Winner of the first prize of $100 in 


the junior class, under 14 years of age, - 


was Helen Winje, Minot, North Da- 
kota. Second prize of $75 went to 
Nancy Nutter of Amarillo, Texas, and 
third prize of $50 to Harold Emerson 
Stine of Mishawaka, Indiana. Thirty- 
five $25 honorable mention awards 


‘were given in this class. 


Information on the 1953 contest may 
be obtained from the National Soap 





Sculpture committee, 160 Fifth Avenue 
New York 10, New York. J 






AINTERS AND craftsmen in the Kan- 

sas City region recently joined in a 
three-day open air art fair held in a park- 
ing lot in the heart of the famous Plaza 
shopping district of Kansas City. Suc- 
cess of the fair, both in terms of num- 
ber of persons attending, and in sales 
made, indicate that artists and crafts- 
men in other cities and towns might 
find profit in emulating the Kansas 
City fair. 

More than 2,000 persons visited the 
fair during the first four hours that it 
was open. The most popular exhibits 
proved to be those where work was ac- 
tually being carried on. Crowds gath- 
ered around a table where Ben Udell 
was hammering out silver jewelry. An- 
other popular booth was manned by 
Bill Rakocy who sketched crayon por- 
traits which he sold for $1 each. Rakocy 
turned out about three portraits an hour 
and had more business than he could 
handle. Cecil C. Carstenson, a wood 
sculptor and instructor, and a group of 
his students demonstrated wood carv- 
ing techniques and invited persons from 
the crowd to try the various tools used. 
Husband and wife teams were numer- 
ous. Mr. and Mrs. Charles A. Garter, jr., 
found that their exhibit of woodcraft, 
including hand decorated salad bowls, 
spoon and fork sets, ash trays, mailboxes 
and children’s toys attracted many pur- 
chasers. 

Prices were kept at a modest level 
and the atmosphere was deliberately in- 
formal with artists and craftsmen han- 
dling their own sales and making change 
out of their pockets. 
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wake MORE MONEY } 


Faster Easier... With 
ARTISTIC CHRISTMAS CARDS 






Turn your spare time into easy, 
extra dollars! Show ARTISTIC 
Christmas Cards. Ni 


on just 100 boxes! 
Humorous, Religious, All-Occa- 
sion Cards, many others add to 
your earnings. Also show FREE 
Samples of new Name-Imprinted 
Christmas Cards and Stationery 
at $1 per box. Noexperience needed! 


FREE Imprint Samples. Start earn- ae A PT 
ing extra money for yourself or KG Guaranteed by > 
organization now. Write Today!\ Good Housekeeping 
ARTISTIC CARD CO., INC. Se pane wt 
956 WAY STREET, ELMIRA, NEW YORK 














“ALONG THE HOBBY BOOK SHELF 
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Reviews By THEopoRE M. O’LEaARY 
GAME GUIDE else would want to play. These range materials he says is inexhaustible and 


HANDBOOK OF ACTIVE GAMEs, by 
Darwin A. Hindman (436 pages; il- 
lustrated; Prentice-Hall, Inc., New 


York City; $6). 


ERE Is a useful reference book not 

only for the person whose hobby 
centers around the playing of games, 
but more particularly for the person 
who must plan and lead both indi- 
vidual and group activities for active 
youngsters. 

Darwin A. Hindman, a professor of 
physical education at the University 
of Missouri, has sought to collect in 
this volume descriptions of all active 
games that are well-known in the 
United States and which are consid- 
ered to be worth playing. That Mr. 
Hindman has come close to attaining 
his objective is indicated by the fact 
that he has, for instance, included de- 
scriptions of 104 different continuous 
tag games, and 139 different games of 
non-continuous tag. That shows the 
thoroughness with which he covers 
his subject, since tag games constitute 
only one out of eleven major classi- 
fications into which Mr. Hindman has 
placed the games described in his book. 


M* HINDMAN points out that there 
are many ways in which active 
games could be classified. In his book 
he has chosen to group games accord- 
ing to their basic principles or central 
ideas, or according to the real objec- 
tives of the players. This seems a log- 
ical enough method of classification 
and a very complete table of contents 
and detailed index should enable you 
to find easily a description of almost 
every active game that you or anyone 
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from familiar games like baseball, bas- 
ketball, golf, tennis and football to such 
less well-known, but perhaps equally 
entertaining games, as circle poleball, 
can cricket, dribble hand hockey, flick- 
erball and tap-the-bucket, to name only 
a few which this reviewer, who has 
played quite a few games in his time, 
had never heard of before. 


SAVING ON MATERIAL 


Homespun Crafts, by E. Kenneth 
Baillie (159 pages; illustrated; the 
Bruce Publishing Co., Milwaukee, Wis., 
$3). 

Homsrex CRAFTS as defined by E. 

Kenneth Baillie are those carried 
out with used or discarded materials. 
Mr. Baillie is director of art at Northern 
State Teachers College, Aberdeen, South 
Dakota, and during the depression years, 
when the funds of his department were 
at a low ebb, he began looking around 
for “native” craft materials that didn’t 
cost money. Later, during World War 
II, these same materials were utilized 
because of the shortage of standard art 
and craft materials, a shortage which Mr. 
Baillie says is again being felt to some 
degree. Shortages or not, most hobbyists 
are on the lookout for projects that don’t 
put too much of a strain on their pocket- 
books so Mr. Baillie’s book should strike 
a responsive chord. 

Mr. Baillie uses the word “native” 
materials to designate “those craft ma- 
terials which can be salvaged from used 
articles of clothing, household articles, 
etc., which have served their purpose 
and collect in attics, school storerooms 
and similar places.” The supply of such 





it replenishes itself constantly. It in- 
cludes such things as discarded felt hats, 
tin cans, orange crates and apple boxes, 
torn leather jackets and _ discarded 
women’s purses, old greeting cards and 
gift wrapping paper, ginger ale and pop 
bottles, paint left over in the bottom 
of cans, and old ribbons, cords, discarded 
beads and broken jewelry. Tools neces- 
Sary to carry out the projects, he sug- 
gests, are those usually found around 
the house, such as hammers, pliers, 
screw drivers, saws, knives, scissors, sew- 
ing equipment and the like. 


“HE BULK of Mr. Baillie’s book con- 
sists of specific projects which are 
placed in six sections on the basis of 
the material used. There are ten projects 
to be carried out through the use of 
these basic materials; leather, wood, 
metal, felt, glass and a miscellaneous 
grouping which includes stones, old 
phonograph records, shells, old straw 
hats, etc. 

For each of the sixty projects Mr. 
Baillie lists materials and tools needed 
and offers a step-by-step explanation 
of the procedure to be followed. Patterns 
and diagrams accompany each project. 
Some of the projects result in more than 
one finished product. 


Choosing one project at random from 
each of the six groups in order to convey 
an idea of their scope, here are some 
of those offered by Mr. Baillie; a sta- 
tionery case and writing pad made from 
a woman’s discarded leather purse; 4 
lamp, a fruit bowl and a jewel case made 
from a castoff lamp shade, a chopping 
bowl, an old table leg and a wooden 
shaving soap bowl; holiday candlesticks 
made from tin cans, scrap aluminum 


PROFITABLE HOBBIES 
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-— 10 Lbs. for $10.00 











10 Ibs. of Broken Costume Jewelry, $10.00. 10 
High-grade Swiss Ladies’ and Gents’ Wristwatches, 
needing minor repairs, $18.00. Write for prices. 


for dealers only 


B. LOWE, Holland Bldg., St. Louis 1, Mo. 























BABY SHOES — 


Complete instructions for 
finishing shoes to China 
Finish in any color, $1.00. 
We carry supplies. Write 
for prices. 


VAN-LUX CO. 


BELLEFONTAINE, OHIO 











BIG PROFITS | MONEY in the 





oa Bank for You 
Mail-Order 
Business Start your own 








Mail-Order Business 
with hundreds of live repeat sales proven 
hobby-craft items. No stock for you to 
carry. We pack and ship for you. This is 
your opportunity for a profitable future. 


For Details and Get in touch with us 
Instructions Send 25c TODAY! Do not Delay. 


Write: MAIL ORDER SERVICE 


845 S. Wabash—Dept. PH26, Chicago 5 


AMAZING 
HOBBY AND 
BUSINESS 


Grow authentic 
live dwarf trees 

















FREE seed & instructions 


MINIATURE NURSERY CLUB OF AMERICA 
Dept. C, P.0. Box 18696, Rimpau Sta, Los Angeles 19, California 








WOOD FIBRE FLOWERS 


Make money at home! _ It’s easy! Wood Fibre 
from Formosa makes flowers which look real, 
feel real, last forever. Big Profits selling 
ba pt. ‘Stores, a, te with & Start with _In- 


y E-Z to follow 
instructions. $1.0) 
ATTENTION bg PERS: eee ‘on the bandwagon! 
Pre- We’re sellin the nation! Send $1.00 for 
paid sample kit, deductible from first order. 


Write Dept. PH-S @ 


Slossom Soom 





2924 Bellevue Ave. 
Los Angeles 26, Calif. 


WANTED! HOME PRODUCERS 


By Manufacturers in our 
Clearing House Service 














Become a sub-contractor, casting plas- 
tic products for these companies. Thou- 
sands of easy-to-make items required 
for consumer and industrial use. Cash 
in at home for real profits. No pre- 
vious experience required. 

Write for FREE list of 100 most 
wanted items. 


PLASTIC SERVICE ASSOC. 


DEPT. PHN 
EAST BOSTON 28, MASS. 


233 CONDOR ST. 
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and copper and red nail polish; a felt 
and plastic cosmetic kit made from dis- 
carded felt hats, plastic scraps from cur- 
tains, beads, yarns, shells and buttons; 
hurricane lamps and lanterns from old 
bottles, shortening can and gallon tin 
can; and a necktie or towel rack made 
from sea shells, plastic purse handles, 
plaster of Paris and felt scraps. If none 
of these appeal, there are instructions 
for such other objects as boys’ and girls’ 
belts, rustic book ends, a child’s toy 
drum, an aluminum bud vase, Pullman 
slippers and case, a sandwich tray, an 
indoor garden under glass and life-of- 
the-party hats. And remember, just 
about all any of these articles will cost 
you is the value you put on your time. 


FOR FABRIC PAINTERS 


EVERYONE CAN Paint Fasrics, by 
Pearl F. Ashton (163 pages; illus- 
trated; Studio Publications, Inc. in 
association with Thomas Y. Crowell 


Co., New York; $3.95). 


| pawns PAINTING, asserts Pearl F. 
Ashton, is perhaps the most satisfy- 
ing and inexpensive of all handicrafts. 
The wonderful thing about it, she adds, 
is that it is so very easy to do yet at the 
same time it imposes no limits on the 
different and intricate work that you 
may care to undertake as you become 
more experienced and ambitious. 


Miss Ashton, a teacher at the Rhode 
Island School of Design, calls attention 
to the great improvement which has 
taken place in fabric paints. Formerly it 
was necessary to pound paint into a 
piece of cloth with a stiff brush until 
the cloth was thoroughly permeated. 
The result was that the painted part of 
the cloth was stiff and hard and the de- 
sign usually graceless. But using the new 
fabric paints, one can paint designs 
with an almost dry brush, which per- 
mits delicate. shading. The paint does 
not have to penetrate the cloth, so the 
finished design is as soft and pliable as 
the cloth itself. And when properly set 
with a hot flatiron the paint remains 
permanent and the material can be 
washed as often as you like without 
fading. 

In “Everyone Can Paint Fabrics” Miss 
Ashton concerns herself both with 
fabric stenciling and freehand painting. 
Anyone, she says, whether he has had 
previous training or not can, using the 
stenciling method, complete a fine piece 
of work on the first attempt. Freehand 
painting offers more of a challenge but 


- 7041 Olcott Ave. 





Authoritative New 


For The 


DEAF 


Does a hearing i impairment become pro- 
gressively worse? Are persistent or re- 
coring ear noises a sign of deafness? 
Does ost hearing cause other compli- 
cations? 

These and other important qutstions 
of vital interest to the 15 million persons 
in the United States who are hard of 
neees are answered in an authoritative 
new illustrated booklet, ““How You Can 
Help Yourself to Hear Better.” It is now 
available to the hard of hearing readers 
of this magazine without any cost or 
obligation whatsoever. 

To obtain your free copy, which will 
be sent in a plain wrapper, simply send 
your request to: Electronic Research Di- 
rector, Beltone Hearing Aid Company, 
1450 West 19th Street, Department 335C, 
Chicago 8, Illinois. A postcard will do; 











QUALITY HEARING AIDS 
Individually Fitted—Personally Serviced 









FULL SIZE patterns up to 20” high of 
Dutch Boy and Girl, Dwarf, Penguin, Fish- 
ing Boy, Animals, Birds, Novelties and 
many other popular items. Easy to make and 
sell. Just trace, cut out and paint. Send 
$1.00 today for the LAWN ORNAMENT 
PACKET containing all 90 patterns. a 
MASTERCRAFT PLANS, Dept. 92B 
Chicago 31, Ilinois 








' SHOW YOU HOW TO 


Ae 


@START YOUR 
OWN BUSINESS 


IN 2 WEEKS— 
AT HOME 
IN SPARE TIME 


METALIZE BABY SHOES 


iF YOU ACT NOW, I will show you 
how to start earning extra money im- 
mediately—in spare time or full time. 
AND 1! SHOW YOU HOW to start your 
pirat ppteninong = business. With my com- 








PLUS. bene er peotees sample 
metalized baby shoe AND all my tested 
and proved methods of operatin a 
sugcessful metalizing business. I show 
you how to rt YOUR OWN 
able, fascinating business right 
in YOUR OWN HOME. Absolutely 
“no experience needed. For PROOF 
send coupon today for FREE de- 
tails of my MONEY MAKING 
PLAN for you and be convinced. 


Full Details 
Without 
Obligation 
MAIL COUPON 
TODAY! 








- ' 
KIK TAV! CO., Dept. PR-529 ! 
7217 So. Broadway, Los Angeles 3 | 
Send me FREE details your MONEY 
MAKING PLAN, without y ediieuien. | 
NAME i 
STREET. 
CITY. zone__state____ 


smoniseneiiiaiaiseicaniil 
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COMPLETE 
KITS 
e 


SUPPLIES 


LEATHERCRAFT 





For Pleasure and Profit 


MAKE YOUR OWN 


METALCRAFT 
WOODBURNING 


Make your own gifts—we sup- 
Ply complete, got rendre tools, be acto 
n patterns, an simple step-by- russ 
7 ste _ apy | Soe that a 
4 will enable you to make things 
you never dreamed possible. ee 
Hundreds of new ideas—proj- BRAIDING 


ects and designs all clearly 
illustrated in our big catalog. 
Yew low prices on all craft 
supplies. Send for free list- 
ing or 25¢ for complete 
catalog. 


DEARBORN LEATHER Co. 


Dept. A5, 8625 Linweod Ave. 
Detroit 6, Michigan 


GLASS ETCHING 
FELTCRAFT 
BEADCRAFT 





AMBEROLCRAFT 
BLOCK PRINTING 





























Make stunning Costume Jewelry easily and 
uickly... Se// your friends... Send $1.00 for 
psa cocktail pin set and catalog of over 
300 illustrations of other beautiful jewelry 
you can make and sell at a agen profit. 
ROBERT H. MERKEL 1 
Box 42 DEPT. P20. Buffalo 21. “N.Y. 











CASTING 
AT HOME 


Write Today for NEW FREE CATALOG 
Learn to cast thousands of perfect ~¥ 
urines, plaques, book ends, ash tray: 
etc. Start NOW—NO EXPERIENCE.« 
LITTLE CAPITAL neotee on GREAT 
PROFITS with X.L. BER MOLDS. 
X.L. Rubber, Pts. ay ts Qts. $4.00. 
(postage extra) Models and enough for 
3 molds $1.50 Prepaid. 


3403 S. Madison, Dept. 10, 
PLASTIC ARTS STUDIO eater ted. ep 







ENORMOUS PROFITS 








SWISS MUSICAL CHURCH 
Plays Silent Night. You can 
sell these as fast as you can 
assemble them. Beautiful all 
wood 11 in. high with brass 
bell in steeple, stained windows, 
princess pine_ bushes. Glisten- 
dn ing Snow. Regular retailer 
eee = : $6.95. Complete Kit Price $3.95, 

Postpaid. 

PILTZECKER a IMPORTS 
Wood-Ridge, N. J. 






















CHINA 
FIGURINES 
DOLLS 
WITHOUT 
FRINGE 


EXPERIENCE 


REPAIR 
© ANE CELA NO REQUIRED 
















st Ludwig Reeiu & Sou 


“UNINTERRUPTED SINCE 1786” 








Baking is one of 
America’s high industries in wages. 
Not seasonable, but year 'round good 
field for trained and experienced men. 
Thorough basic spare time home study 
course lays solid foundation. If you have 
the aptitude for this type of work, send for 
FREE Booklet, , Opportunities ‘jn Com- 
mercial Baking.’ 
NATIONAL BAKING SCHOOL 
835 Diversey Pkwy., Dept. 2066, Chicago 14, HI. 
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the results can be comparable to those 
obtained by the fine Oriental painters 
of silk. Miss Ashton suggests, too, that 
handsome results may be obtained by 
the judicious combining of stenciling 
and freehand painting, the latter being 
used for accenting a design and adding 
fine details. Some designs are not 


‘adapted to stenciling and must be 


created free hand. These include finely 
shaded monograms, animal designs such 
as a horse’s head, dogs, fish, and fish 
flies. Miss Ashton points out, however, 
that an outline or simplified patterns 
can be transferred to the fabric as an 
outline for your brush. 


ISS ASHTON covers all the funda- 

mentals of fabric painting, be- 
ginning with a complete listing and 
discussion of the equipment and mate- 
rials needed as well as the fabrics which 
can be painted. Cottons, linens, rayons, 
nylons and silks are all very practical if 
they are not fuzzy. Wool can be used 
but is less satisfactory. She recommends 
that the beginner start on white or very 
pale pastel-colored cloth. Miss Ashton 
urges her readers to make use of the 
so called “versatile stencil,” a multiple- 
piece but simple stencil which permits 
a wide variety of arrangements from a 
basic design. She gives instructions for 
making and cutting stencils, prepara- 
tion of paint and the use of the stencil 
brush, as well as for: the essentials of 
freehand painting, including the proper 
brush strokes. You are told how to set 
colors once your design is completed 
and also how to correct mistakes. An 
entire chapter is devoted to the im- 
portant question of color, including sug- 
gestions as to what paint colors produce 
the best effects on the various fabric 
colors. There is a handy color mixing 
table telling what colors must be com- 
bined to produce others. 


What to paint? Miss Ashton gives 
you plenty of help on that subject, too, 
making such specific suggestions as 
sachets, simple and ideal for the begin- 
ner, book marks, headbands, crib sheets 
and pillowcases, bibs, sun suits, bed 
jackets, scarves, blouses, skirts, aprons, 
neckties, towels, sheets, table linens, cur- 
tains and draperies (a particularly fas- 
cinating project, she says), screens, 
fabric pictures, lamp shades and greet- 
ing cards. Miss Ashton also notes that 
fabric paint is highly useful in touching 
up spotted, stained and faded patches 
on rugs, draperies, slipcovers, etc. 

Initialing and monograming is 
almost a special field in itself so Miss 











Ashton devotes a separate chapter to it, 
explaining both the tracing and stencil- 
ing methods. She also tells you how to 
achieve flowered initials. 

Almost half of “Everyone Can Paint 
Fabrics” is devoted to diagrams and 
photographs of specific designs and 
stencils and how to use them. They in- 
clude such designs as the shell, sailboat, 
ivy, bowknot, pine cone, violet, lily-of- 
the-valley, rabbit, bluebell, strawberry, 
wild rose, nasturtium, duck, field flow- 
ers and geranium. Miss Ashton urges 
you to use your own imagination 
and combine different elements from 
the various designs into something dis- 
tinctive of your own from which you 
can make stencils. When you reach this 
stage, she says, the real fun starts, 


EDITOR’S NOTE: Inadvertently the name 
of the publisher was omitted from the 
heading of the review of “‘Glovemaking for 
Beginners,’’ by Natalie S. Woolf, which ap- 
peared in the July issue of PROFITABLE 
HOBBIES. The book is published by the 
McKnight and McKnight Publishing Co., 
109 West Market Street, Bloomington, 
Illinois. 





LEARN — Trades that Pay More 


WATCHMAKING or ENGRAVING 
Trades You Enjoy—by HOME STUDY 


Build a business right in your 
own home, repairing clocks and 
watches; or engraving silver, jewelry 
and trophies. _ 

Write for full information on 
either Home Study or Resident 
courses, 


KANSAS CITY SCHOOL of WATCHMAKING 


Dept.PH - {230 Admiral Blvd. - Kansas City 6, Mo 
















GOLDEN SYRIAN HAMSTERS 


oy in Breeding Hamsters, 
O pair; Trio (one male & 


foo females) $5.00 Shipped 
anywhere Air or Rail ex- 
press. F.0. . Denver. Liiva 


Arrival Guaranteed. 

‘‘How to Make Money With 
Golden Hamsters’’ sent post- 
paid $1.00 or it is sent Free 
your order for one Trio. 
Hospitals and Laboratories are 
buying Hamsters by the thou- 
sands. Order direct from this 
ad, or write for further de- 
pl about water bottles and 


LLoyD’s HAMST ERY 
3625 W. Ohio, Denver 19, Colo. Dept. A 





FULL SIZE JIG SAW 


UP TO 


20 wiv PATTERNS 


For your pleasure and profit, we offer 
90 brand new 1952 designs for toys, 
novelties, birdhouses, house markers, 
lawn ornaments, etc., up to 20” high. 
Simple instructions for finishing and 
selling included with each set. Send 
today for this special lig saw pattern 
offer! Only $1.00 postpa 

S. LYNDS, Box 936, Medway, Mass. 








AMA NEW 

POCKET SIZE R ADIO 

NO SUsee TERIES OR 

ELECTRIC PLUG-INS. TUNES 

IN LOCAL STATIONS. Has new 

perma-crystal diode and SPEAK- 
HONE—A marvelous real 






you vet you go—GU 
ANTEED TO WORK and wa should 
last for enemas Send $1.00 (cash, 
ck) and pay postman $3.99 
C.O.D. postage or send $4.99 
for p.p. delivery. COMPL: ETE 
y to play. By mail only 
m. 





4 MIDWAY Co. 
DEPT. PPH-9, KEARNEY, NEBR. 
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PROFITABLE HOBBIES will pay $1 for each short hobby item accepted for This Hobby World. 

1- This may be an original item or derived from a newspaper article, rewritten in your own words. 
If possible, give the complete address of the hobbyists mentioned. No contribution to this column 

f will be returned. Send in as many items as you wish. Be sure to put your name and address on 
each contribution. If duplicate items are received, we shall be the sole judge of which one shall 

. be used. Send material to This Hobby World, PROFITABLE HOBBIES, 24th and Burlington, 
Kansas City 16, Mo. 

Y; lf you wish to communicate with any of the hobbyists mentioned in this column, please 

Jo write direct rather than through PROFITABLE HOBBIES. The addresses which we print are the 
most complete we have. ‘ 
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WITH THE ARDOR of an antique hunter searching for treasures, R. W. (Bud) 

3 Overholser of Baldwin, Michigan, scours the countryside for tree roots! Old stump 
fences are considered a ‘‘find.”” For in twisted old pine tree roots, Overholser dis- - 
covers things like dramatic pieces of furniture, exquisite candelabra and vases. His 
use os room suite, made entirely of roots, looks like something out of a medie- 
val castle. 

The unusual part of Overholser’s hobby is that his furniture and other creations 
actually grew into their present form. Not one piece of it has been carved or changed 
from Mother Nature’s original pattern. His large pieces are made by matching roots, 

. and it is almost uncanny the balance and beauty that can be achieved. And out of 
, this matching, there comes a lovely chair like the one he is shown finishing, or 
Possibly a table, or a picture frame. 

Overholser relies entirely on glue to fasten his pieces; nails are taboo. His tools 
are: an axe to clip the root from the trunk, a chisel, .a piece of glass for smoothing, 
and, an active imagination. 

It’s a fascinating thing, Overholser says, to pull from: the ground the back of a 
chair, a medicine cabinet, a table leg. He ought to know. He’s been working at it 
now for twenty-one years. His unique furniture and appointments are attractively 
arranged in a building he calls ‘‘Shrine of the Pines’’ which is open to the public for a 
small admittance fee. (There is no religious significance of any kind attached to it.) 
HENRY and VERA BRADSHAW 
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B® TUCKER of Long Beach, Cali- 

fornia, likes all birds but the tiny 
humming bird is his special hobby so 
he set up a sanctuary for them, sixteen 
miles east of Orange, California. At first 
the little birds would not stay long, so 
he put honey in a test tube, tied a red 
ribbon on it and hung it out. Soon there 
was a nest and two young birds to enjoy 
the honey with the mother. There was 
no great increase of birds for a few 
years, then one May flocks of humming 
birds began arriving from the south- 
land. They stopped to rest and feed on 
theit migratory flight to the Pacific 
Northwest. Many of them remained to 
make nests and to hatch their young. 
The Tuckers had to put out quart con- 
tainers of sweetened water for their 
birds. “Anyone can do it,” says Tucker. 
“Just tie a bright ribbon around a 
bottle of sweetened water. The humming 
birds will find it.” M. Ward 


AUL TICHON of Cleveland, Ohio, is 
a tinsmith, but not in the usually 
accepted sense, for Tichon’s hobby is 
making models. out of tinfoil. Be it 
animal, mineral or vegetable, there is 
almost nothing this clever hobby-artist 
cannot fashion from foil—and in a 
matter of minutes. After quickly shap- 
ing his models, Tichon gives them a 
final-touch with varnish, and that’s all. 
No other materials are used, and the 
details formed from foil gre amazing. 
Helen Houston Boitleax 


ELPING HIS two sons with their his- 

tory homework led to Arthur J. 
Kay of Roslindale, Massachusetts, be- 
coming one of New England’s best 
known wood carvers. He began a few 
years ago to carve miniature replicas of 
some of the local historic shrines out of 
wood, so that his boys could actually 
see how these scenes appeared in the 
past. Now he is a recognized authority 
on the scenes of American history and 
his work is displayed in schools and 
libraries throughout the East. Kay, who 
is 37 years old, works with toothpicks, 
matchsticks, cigar boxes, clothespins and 
any other type of wood he can get. He 
does all his own research and the small- 
est detail is done to scale. His Christmas 
nativity scene has sheep only one-eighth 
of an inch in size. He works nights so 
that he can devote his days to teaching 
the intricacies of his hobby to the neigh- 
borhood children. “If boys’ hands are 
kept busy, so are their minds, and, there- 
fore, they are less likely to get into 
mischief,” says Kay. Nancy Holloway 
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A Massachusetts man explains the merchandising and 


pricing methods he has used in turning his 
pottery hobby into a successful business, 


Why not emulate him? 


How To Market 


W hat 


You Make 


A HOBBYIST and his hobby are like a 
bride and groom on a honeymoon, 
living in a state of bliss, oblivious of 

the practical world about them. The 


HENRY BOLLMAN 


hobbyist is so in love with his hobby 
that he gives no thought to the question 
of selling what he makes. His only in- 


terest lies in producing it. 





IN ARRIVING AT A PRICE for your hobby products don’t forget, says Henry 


Bollman, to figure in the time and materials required for shipping of orders. 
Bollman sets aside one day a week for packing orders for shipment to stores and 
individual buyers in every part of the United States. 
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But honeymoons have an unfortu- 
nate habit. of coming to an end and 
leaving the honeymooners with the 
stern realities of life staring them in 
the face and the carefree days of bliss 
behind them. In like manner, the hob- 
byist awakens one day to find his honey- 
moon over and his studio inundated 
with unsold pieces of pottery, wood, 
fabric, or leather which take up a lot 
of space needed for work. And he needs 
money to buy more materials, or per- 
haps he needs to make his hobby really 
profitable to meet other expenses. 

He has learned to produce but not 
to -sell. However,’if he seeks to master 
the sales problem as ardently as he did 
the technique of his hobby, the honey- 
moon may develop into a successful 
“marriage” which can last forever and 
become even more rewarding as time 
goes on. 


a THE usual hobbyist, I was at first 
so in love with the art of making 
pottery that I had no time or thought 
for the problems of how or where to 
sell it. But it became necessary for 
me to build my hobby into a business, 
and I had to learn cold facts about met- 
chandising and sales methods, which ! 
believe can be used to advantage by 
other hobbyists. 

Of course this did not happen all at 
once. Unwittingly, however, I stumbled 
on one of the best selling tricks early in 
the game: “free samples.” In my pride 


PROFITABLE HOBBIES 


pre 
nei 
the 
wai 
to 

per 
sell 
the 


eve 
dev 
firs 
all 

wo 
the 
he 


fro! 
this 
cres 
out 
it i 
han 
wil 
fur 
tior 
ress 
nex 


son 
tecl 
of | 
of 
an 
tho 
at 
firs 


nes 
of 
of 


out 
attt 
wai 
rea 
sale 
cei 


to | 
hot 
like 
Wo 
Cra’ 


SEP 











and joy at gny early efforts, I often 
pressed them upon my friends and 
neighbors as gifts. My good friends were 
the guinea pigs on which I tried my 
wares, and they have been kind enough 
to tell me what was the matter. So 
perhaps the first thing I learned about 
selling my work was not to sell it, at 
the outset. Better give it away, making 
no claims for its perfection. Try it out 
on friends who will tell you what is 
good about it, and what is not so good. 
In the long run, your success will de- 
pend on the quality of your product. 

This may seem a hard way to start, 
because most hobbyists regard their 
work as something very precious, or 
even priceless. It has taken hard work, 
devotion and expense to produce that 
first creation. It has.a personal value 
all out of proportion to its intrinsic 
worth. Something of the very soul of 
the artist has gone into his product and 
he may hate to part with it. 

But, as soon as the object is removed 
from the workroom the craftsman can 
think of two more to take its place. His 
creative power is stimulated by sending 
out his product, regardless of whether 
it is sold or given away. On the other 
hand, if he clings to his wares, they 
will clutter up his place, and discourage 
further production. So, my first sugges- 
tion to the hobbyist who wants to prog- 
ress is “get rid of it,” and go on to the 
next thing. 


M*« WIFE disagrees with this policy. 
She says give some, and keep 
some, for though early work may have 
technical imperfections, it has a sort 
of inspired charm like first love. Many 
of these early ideas should be kept, as 
an artist keeps a sketchbook, or an au- 
thor keeps a note book, she says. But 
at any rate we both agree that these 
first pieces should not be sold. 

When I first entered the pottery busi- 
ness, I violated this rule, and sold some 
of my first pitchers and bowls, instead 
of giving them away. My technical abil- 
ity was not advanced far enough to turn 
out a pot which was as durable as it was 
attractive. As a result some very awk- 
ward situations resulted. When I was 
ready to sell, however, some of my best 
sales came through people who had re- 
ceived samples of my work as gifts. 

This may seem like a costly approach 
to selling, and may not be practical for 
hobbies where the unit cost is very high, 
like jewelry or silverware, or large 
wooden things. But in the case of some 
crafts it works out very well. 
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WHEN HE STARTED making pottery for sale, Henry Bollman assumed that he 

could sell his wares directly to the public from this studio in East Gloucester, 

Massachusetts. He soon discovered that a much broader merchandising effort 
was necessary. 


Afd while we are on the subject of 
giving things away, let me suggest some 
typical instances which have helped me. 
People like to see their names or initials 
on an object. So when I make a gift, I 
do it*right. I put the man’s. name on 
the cup, for instance. Using this method, 
I presented one of my jumbo cups and 
saucers to a man prominent in the ship- 
ping business. It bore his initials. He 
liked it so much that he ordered a 
large number of the same item for 
Christmas gifts to his clients. Each cup 
was specially initialled, gift wrapped and 
shipped direct from my studio to 
steamship officials. He paid me a gen- 
erous price for this special work. 


Another useful promotional gift was 
to a friend of mine who conducts a 
shopping column on television. Along 
with advertising standard products, she 
sometimes introduces the latest thing in 
home decoration. I presented her with 
one of my most modern and photogenic 
designs (to show up well on the TV 
screen! ). She was so pleased with her 
bowl that she devoted several valuable 
minutes of her broadcast to it. Next 
day I met a man on the street who said, 
“I saw your pottery on TV yesterday. 
Can I buy some of those bowls?” 

Following up the same line of attack, 
I often send an ash tray or other small 
article, with personal initials, to radio 


announcers, with a word of appreciation 
for their fine program. They are always 
grateful for fan mail, and usually give 
me a nice “plug,” which sometimes has 
far reaching effects long afterwards. One 
such bit of publicity brought me a cus- 
tomer a year after she heard about my 
pottery on the air. 


= SAMPLES on a larger scale may 

involve the hobbyist in putting on 
a show at an exhibition, contributing 
to a bazaar or demonstrating his craft 
for the benefit of a good cause. Such 
activity is well worth while, not only 
for the good cause, whatever it may be, 
but for the craftsman himself, whether 
it is a gift of time only, or some piece 
of work. There are other opportunities 
to exhibit where the purpose is educa- 
tional. Some up-to-date banks and other 
institutions are glad to encourage hob- 
byists, and at the same time provide 
something of interest for the passerby. 
People always want to know how things 
are made. They will stand in crowds to 
look into an excavation for a new build- 
ing to see the bulldozers digging or the 
masons at work. In the same way, they 
want to know how pottery is made, 
how a pewter bowl is formed, how cloth 
is woven, how an artist paints a picture 
and so on. If your hobby is something 
that can be arranged in such a working 
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exhibit, you can probably find several 
show windows in your community. 
Most hobbyists and craftsmen are too 
modest for their own good. They feel 
that if their work is good enough they 
will become known simply by that fact 
of quality. Alas, though the idea of the 
better mousetrap may have been all 
right 100 years ago, there are today so 
many good mousetraps, and so many 
highly paid advertising agencies to tell 
about them, th&t high merit alone is 
not enough to insure business success. 
The craftsman has to make a big noise 
about his work. He should keep in mind 
that his publicity will act as a constant 
producer of sales. He needs to make a 
constant effort to get known, because 
this is one of the foundations of his 


business. Don’t be shy. It is not your-. 


self that you are publicizing, it is your 
hobby or your craft, which may become 
as much fun for someone else as it is 
for you. 


F YOU live near a radio or television 
station, you may have a splendid 
opportunity to share your hobby with 
others in that way. Most stations are on 
the lookout for interviews with people 
who are doing interesting or picturesque 
things. The hobbyist whose work lends 
itself to the TV screen can usually find 
an opportunity to demonstrate his craft 
in that medium. I found no difficulty in 
arranging for an exhibition of my pot- 
tery work on a TV station. 
If you should be engaged for such a 











show, I suggest that you visit the TV 
studio some days beforehand, and learn 
about the methods of producing such 
an exhibition. I neglected to do this 
on my first show over WNAC in Bos- 
ton and made several mistakes. Just be- 
fore we went on the air I ‘arranged the 
properties for a demonstration on a 
table. While I had often given this per- 
formance on the stage, I had never done 
it on TV, and I had no time for re- 
hearsal. ; 

I laid out my materials and tools and 
stood ready to begin; but was then told 
to wait in the wings until called. I 
waited and waited for what seemed an 
endless time. Suddenly ‘the director said, 
“Now: take your place at the table. You 
will be on in a minute!” 

When I got to the table I discovered 
that the TV lights were very hot. They 
had been beating down on my clay for 
about twenty minutes, causing it to dry 
out so it would not bend or perform 
as planned. Imagine my embarrassment 
when I began to talk about how to form 
a pot, and then my clay would not do 
my bidding. Fortunately, I was able to 
use this difficulty to my advantage, 
for I showed how you can soften the 
clay after it has become hard, and in 
that way I provided enough action to 
carry the show, even though I could not 
complete the demonstration exactly as 
I had planned it. 

Another thing I did not know about 
TV is that you can see yourself reflected 
as though in a mirror in a small screen 





EXHIBITING YOUR WORK to the public is one method of attracting buyers for 
it. This exhibition of Henry Bollman’s pottery appeared in the window of a 
Boston bank. 
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on the floor, out of range of the camera, 
If I had looked at myself’ on that set, 
I could have done a better job of ex- 
hibiting my hobby, like an actor per- 
forming in front of the mirror. 

A third mistake that I made was to 
turn my head to the interviewer in- 
stead of talking directly into the camera, 

However, on the way home from the 
telecast, I met a fireman who had 
seen the show on the screen at his fire 
station. He. remembered every detail and 
seemed to have been much entertained 
by the exhibition; he asked me several 
questions, showing how closely he had 
followed it. So, my mistakes were prob- 
ably not as bad as I thought. Anyway, 
the camera was focused on my hands 
and on my pottery, and was not con- 
cerned with my countenance, for which 
I was grateful.- — 

Radio also offers excellent publicity 
for the hobbyist, and it is a much easier 
field to enter for an occasional inter- 
view. You can approach any local sta- 
tion and tell the manager about your 
hobby. If you can talk with enthusiasm 
and interest, often he will gladly arrange 
to give you an interview on one of his 
shows. Of course in radio you have to 
depend on your verbal descriptions, and 
probably the best angle is to tell how 
your hobby affects your life; how it 
helps you earn extra money, or in other 
ways. Tell of the meaning of your 
hobby, as well as how to do it. 

And while we are on the subject of 
publicity, remember your local news- 
papers. They are always looking for 
human interest stories, and the hobbyist 
is an ideal subject because they can get 
both pictures of you and your work to 
help build up an interesting article. Just 
write to the editor of the paper, tell him 
what you are doing, and ask if he might 
wish to send a writer and a cameraman 
to your workshop. You will be surprised 
how quickly you get a response. 


— NOW with all due respect to pub- 
licity, actual sales are something 
else again. Where to sell? How to sell? 
How much to charge? 

When a craftsman begins to work, 
there are a certain number of sales 
which just come naturally: to friends 
and neighbors and friends of friends, 
and so on. While this is pleasant and 
profitable, it is not nearly enough, and 
in my own experience I learned that I 
must think of my market in much larger 
terms, to cover a wider field in every 
way, both geographically and in the 
broader range of articles to be produced. 

(Continued on Page 46) 
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Ann Foote, Washington Correspondent, Writes 
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-How government agencies 
can help hobbyists is the 
chief concern of this 
monthly feature. 











LANTERN SLIDES ON CRAFTS 
pormeny AGO, your National Gal- 

lery of Art in Washington estab- 
lished the Index of American Design. 
This index contains a number of de- 
tailed pictures of authentic American 
crafts and folk arts covering the period 
from about 1700 to 1900. One of the 
purposes in making these pictures 
available to the public was so that a 
hobbyist, such as yourself, could repro- 
duce in his handicraft work the design 
of a Shaker chest, or a patchwork cover- 
let, or a piece of Toleware. 

Now the index has increased its serv- 
ices through the use of colored lantern 
slides. The slides, which are two-by-two 
inches in size, are on early American 
crafts and folk arts. They are available 
free of charge (except for mailing costs) 
for a period of a week or ten days, upon 
receipt of a written request. Twenty 
groups of slides are available in all. 
For instance, one group consists of fifty 
slides on Pennsylvania German folk art, 
including ten slides on ceramics, ten 
on metal work, five on textiles, six on 
Fraktur, seven on woodcarving, and 
twelve on furniture. Another group con- 
tains fifty slides on early American wood 
carving. Still another group consists of 
thirty-five slides on decoration, includ- 
ing sixteen on Toleware, six on. Tavern 
signs, eight on chests, walls and panels, 
and five on Fraktur. 

To obtain a complete list of slides 
available, write the National Gallery of 
Art, Index of American Design, Wash- 
ington 25, D. C., for their information 
sheet entitled Loan Sets of Lantern Slides. 





GREENHOUSE ACCESSORY 

HE UNITED STATES Plant Introduc- 

tion Garden of the Department of 
Agriculture has developed an aid for 
the home gardener who has a small 
greenhouse. As a general rule, cuttings 
are rooted on an open bench. Under 
such conditions, cuttings require very 
close attention and results are often 
mediocre. To overcome this problem, 
the USDA has developed a lightweight, 
portable propagating frame which they 
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now recommend for converting open 
greenhouse benches into adequate tem- 
porary closed beds. These units are in- 
expensive, easily constructed, and will 
greatly aid the hobbyist in his propaga- 
tion work. 

For a description of the design and 
construction of the case, including a full 
page illustration, plus a brief discussion 
of the uses,, write for A Portable 
Propagating Case for Greenhouse 
Benches. 

ADDRESS: Bureau of Plant Indus- 
try, United States Department of Agri- 
culture, Beltsville, Maryland. 





TWO NEW STAMPS 


HE UNITED NATIONS stamps are no 

longer looked upon as novelties or 
postal issues of temporary and passing 
interest. They have come to be accepted 
by the philatelist on an equal basis with 
all other postal issues, both American 
and foreign. 

December 10, 1952—Human Rights 
Day—will see the release of a United 
Nations stamp commemorating the Uni- 
versal Declaration of Human Rights. 
The design consists of a flame encircled 


_by the words “Human Rights” written 


in all five official United Nations lan- 
guages. This part of the design is super- 
imposed on hemispheres. J. W. Wimner 
drew the design, which will be printed 
by Thomas de la Rue and Company, 
Ltd., London, in 3-cent and 5-cent de- 


- nominations. Six million copies will be 


made of each denomination, with no 
reprints planned, since it is a com- 
memorative issue. 

A new American commemorative to 
watch for is one honoring the feminine 


‘contingent in our armed forces. Includ- 


ing the Army, Navy, Air Force, and 
Marine Corps, American women in 
military uniform now number over 
40,000. 





FISH AND PRESERVE 


coe FISHING hobbyists like to mount 
“that big one” for display in their 
den or study. But the value of your 







fishing hobby can be even greater if 
you preserve the fish you catch for 
tasty meals during the coming winter 
season. There is quite a science to pre- 
serving fish, as the Fish and Wildlife 
Service indicates in its 22-page leaflet 
entitled Home Preserrvation of Fishery 
Products, (Fishery Leaflet No. 18). This 
free leaflet tells how to corn fish in 
order to temporarily preserve them while 
you are fishing, as well as how to brine 
salt, dry salt, dry, smoke, and pickle 
several different kinds of fish. Some 
kinds of fish ar¢ better suited to one 
kind of préservation than to another, 
as the leaflet points out. In addition, 
several recipes are given at the end of 
the booklet, plus a short bibliography. 
ADDRESS: Fish and Wildlife Service, 
Department of Interior, Washington 25, 
mC 


SPORTSMAN’S LEGISLATION 


MPORTATION OF the feathers of wild 
birds for use in the manufacture of 
fishing flies may be restricted in the near 
future. Bill HR 7594, authored by Rep- 
resentative John Dingell of Michigan, 
would permit not more than 5,000 skins 
of gray jungle fowl and not more than 
1,000 skins of Mandarin duck annually 
for use in making flies. For the manu- 
facture of fishing flies and millinery, 
the bill limits importations to 45,000 
skins, in total, of six kinds of pheasant. 
The bill also gives the Secretary of In- 
terior authority to limit further importa- 
tions, if deemed necessary, to protect 
the species from serious reduction or 
extinction. 

This bill has the support of the Na- 
tional Wildlife Federation, the National 
Audubon Society, and the Fish and 
Wildlife Service, which greatly 
strengthens the possibility of its becom- 
ing law. 





A convenient c-binet of drawers may 
be made using the small wooden boxes 
available at most food stores. They are 
made for cheese and such products. Half 
a spool screwed to the end of the box 
provides a handle. Fit the drawers be- 
tween two shelves, leaving space at the 
end for additional units as more boxes 
become available. Division between the 


' drawers are not necessary but if you. 


prefer them, use pieces of medium 
weight galvanized iron about two inches 
wide and bent down the center like an 
angle iron. Typed labels are fastened on 
with Scotch tape, which keeps them 
clean and readable. 
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A Connecticut couple bought three pairs of Guppies for 


a home aquarium and now find themselves proprietors 


of a tropical fish store near the village green. 


New England 
Tropical Fish Story 


sae OU MEAN you can see inside the 
fish!” said one wide-eyed young- 
ster to his pal as they hurried across the 
Green in Guilford, Connecticut. “Gee 
—how can you see through a fish’s 
skin?” 

“Well, you can,” replied the boy. 
“Golly, Mr. and Mrs. Collins sure have 
a lot of wonderful things in their new 
shop!” 

This is the sort of conversation you 
are apt to hear any afternoon after 3 


KAY BOWE 


o'clock if you walk in the direction of 
the Collins aquarium, Guilford’s new 
business establishment, located at the 
south end of the village green. For 
school children as well as adults are in- 
trigued by the many varieties of tropical 
fish to be seen at this shop, an out- 
growth of a hobby started less than two 
years ago by Mr. and Mrs. Charles F. 
Collins. 

The transparent fish the young boys 
were going to view was a Pristella. 








HERE IS A GLIMPSE into one corner of the Collins Aquarium, where Irene and 

Charles Collins list the day’s sales before closing up shop for the night. Note the 

knotty pine panelling which makes a decorative backdrop for the many aquariums 
on display. 


20 









When queried later about these par- 
ticular strains, Mr. Collins explained 
that the entite posterior part of the body 
of these fish seems like glass. “Actually, 
it is only translucent,” says Collins. “Its 
backbone and muscle segments appear 
quite visible and give the illusion of a 
greater transparency than really exists.” 


i Is fascinating to watch every 
variety of the multi-colored tropical 
fish as they glide and wriggle to and 
fro in the aquariums at the Collins store. 
The uninitiated observer is often startled 
by the unusual forms and hues which 
are there. Invariably, someone will ask: 
how did Irene and Charles Collins ever 
come to be in this business? 

Charles Collins will tell you that he 
has.diked fish from boyhood. “Back in 
those days,” he continues, “instead of 
aquariums we had fish bowls; and in- 
stead of Guppies swimming around we 
collected conventional little gold fish.” 
No wonder his head began spinning a 
couple of years ago when his co-workers 


at the Southern New England Tele- 


phone Co. began talking about the 
exotic fish they were raising. In the 
evening he'd come home and tell Mrs. 
Collins about the wonderful Paradise 
fish which Sally Jones had just bought; 
or the Gambusia; and it wasn’t long 
before the Collinses made up theif 
minds to buy some fish of their own. 
The three pairs of Guppies Mr. and 


_ Mrs. Collins bought one Saturday after- 


noon started it all. Today this Con- 
necticut couple is as surprised as anyone 
else to find themselves in the tropical 
fish business. What with the Guppies 
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multiplying and the Collinses becoming 


more and more fascinated with fish 
they couldn’t do anything else but raise 
fish—just as a hobby, of course. They 
bought more and more varieties and 
their interest in the tiny creatures grew 
and grew. They began to read every- 
thing on tropical fish they could find. 
“I guess there’s not a book on the sub- 
ject in English either one of us hasn't 
read,” says Mrs. Collins. 

Now the Collinses own and manage 
the aquarium shop into which they were 
forced by the little animals they had 
raised “just for fun.” “When you sud- 
denly find yourself with hundreds of 
fish,” says Irene Collins, smiling, “some- 
thing has to be done with them.” Both 
Irene and Charles Collins admit that 
operating a shop like the aquarium is 
not only a vitally interesting project, 
but profitable, too. And they think more 
hobbyists should follow in their: foot- 

steps. 


ENERALLY SPEAKING the raising of 
tropical fish is a simple enough 
occupation; but there is a certain 


amount of regular care necessary. Every 
fish fancier knows that his tank must be 
cleaned. The glass walls must be cleared 
of algae occasionally, the water changed, 


the sand bleached. If you are fortunate 
in having an air pump in operation on 
your tank, this must be oiled periodi- 
cally. The tubes of air-lift pumps in- 
variably become coated inside with 
algae, thereby impeding the flow of air 
or water. So these need watching, too. 

Hard work? A burden? “Not at all,” 
Collins insists. “There are all sorts of 
handy ‘gadgets available to help the 


— 


HERE IS A SIAMESE BETTA offered for sale by the Collins Aquarium. The Betta 

must be kept in solitary confinement or. with fish of different species, because when 

two male Bettas find themselves in the same aquarium they begin a furious battle 

which goes on with no stopping until one or the other is dead. That is why they are 
. frequently called the ‘‘the fighting fish.” 


hobbyist with his fish. Take, for in- 
stance, these fine brushes!” Collins re- 
moved one from his showcase. “These 
were designed to clean tubing! But if 


you don’t have one of these brushes just 


pass a soft wire with a small piece of 
cloth attached, through the tube when 
it needs cleaning.” Therein lies the joy 
of a hobby. like this. You can spend as 
much or as little as you like on equip- 
ment. 


The Collinses do not pretend to be. 


large scale business people. They've had 
their shop for about a year now, but 


still consider themselves new in the 
business field. They still proceed on the 
trial and error method and want to make 
it clear right at the very Start that a 
business of your own means plenty of 
problems and tribulations mixed with 
the fun and profits. “You have to put 
in long hours and struggle along on 
lean receipts before your store begins 

to pay dividends,” cautions Collins. 
Perhaps the most tedious problem 
this couple had to deal with when they 
first started in business was obtaining 
(Continued on Page 54) 


PICTURED HERE is a typical aquarium as set-up by the Collinses. The unusual tropical plants not only enhance a tank but 
provide these exotic fish with a place in which to lay their eggs, to hide in, and to play around. The Collinses have these plants 
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shipped directly to them from Florida. 
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When Louise Cohen couldn’t find the match boxes she 






wanted for a party, she created her own and 
within a year had sold 15,000 like them. so 
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PHOTOGRAPHS BY DON ENGLISH gr 


¢¢T OUISE, I know this isn’t the proper 0 
thing to do, but where on earth br 

did you get these match boxes? I’ve 
never seen any like them. And they 
match your wallpaper! Really, they're 
beautiful.” 80 
With a smile, Louise Cohen answered 


her dinner guest, “I made them. And he 

I’m awfully glad you like them. I had 

such fun making them for tonight.” th 
When Louise and her husband, Rich- : 

ard, finished remodeling an old house in hi 

Cheviot Hills, California, they planned ne 


this, dinner party. It was a celebration. be 
Louise wanted everything just right. She 


knew how the dining table was going % 
to look: What cloth she would use and 
what flower arrangement. 

Then she thought how nice it would of 
be to have individual match boxes at wl 
each plate. Something the guests could i, 
take home. And she wanted something en 
that would match the wallpaper in the th 
dining room and blend well with her fo: 
maple furniture. She didn’t dream she it 
wouldn’t be able to find that. sort of fif 
match boxes. fir 


Her quest took her from gift shop to 
stationery store to department store. No 
one had any match boxes that were un- 







usual or attractive. There was nothing ca) 
, : : m embled her dinin sO 
WALLPAPER with a small pattern is cut to size for Louise Cohen in a print shop. that ‘even 1 otely sesemnis g lik 






Then she glues it to a penny match box. room paper. 
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“By then,” Mrs. Cohen recalls, “the 
idea of the boxes was so firmly fixed 
in my mind, I just had to have them. 
So I decided to make them myself.” 


W ITH AN assortment of wallpaper 
scraps left from the papering job, 
Mrs. Cohen went to work. She bought 
some penny match boxes, cut the paper 
to size and glued it to the box. This 
looked attractive but there was a little 
something lacking. So Louise started 
rummaging around and found an old 
beaded: bag. She thought the tiny, tiny 
beads, when glued to the box, would 
make it much more attractive. 


When she finished, the boxes looked 
lovely. They were carefully put away, 
but when she took them out a few days 
before the party, she found most of the 
beads had fallen off. 

Her husband knew how disappointed 
she was and he suggested that she use 
flitter instead of beads. 

“What's flitter?” Mrs. Cohen asked. 
‘I’ve. never heard of that.” 


Her husband explained that it is 


ground glass and is used by sign paint- 
ers for show cards. It is brilliant and 
sparkling and comes in many different 
colors. It is sprinkled on and its sparkle 
brings out the lettering, figures or what- 
ever the sign painter wants to accen- 
tuate. 

Louise thought the flitter would be a 
good idea, so the next day she visited 
a sign painter’s supply house and came 
home with boxes in all different colors. 

Even though the beads had fallen off, 
the wallpaper was still glued tightly to 
the match boxes. Much to her delight, 
Mrs. Cohen found the flitter much 
easier to use than beads and the result 
was more than she had hoped for. The 
boxes resembled small jeweled cases, 
a far cry from an ordinary penny match 
box. 

“I was definitely flattered to think my 
boxes caused so much comment the night 
of the party,” Mrs. Cohen says. “But 
when the men had me in business, I 


laughed it off. I told them that I had. 


entirely too much to do with keeping 
this house and taking care of Janet, our 
four-year-old daughter. But for a hobby, 
it was great. I could work an hour, 
fifteen minutes or all morning and really 
find relaxation.” 


M*® COHEN kept making the boxes 

and gave them away as gifts and 
Canasta prizes. Her friends were always 
so pleased to get them as gifts and she 
liked to make them so well, she at last 
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MRS. COHEN uses a small artist’s brush to apply glue in the circle of the design 
on the wallpaper. 


MRS. COHEN SPRINKLES colored flitter, which is a sparkling ground glass, on 
the glued portions of the wallpaper design. With a light stroke of her hand she 
brushes off surplus. 























































MRS. COHEN gathers up an arm- 
ful of packages ready to be shipped. 
To mail she wraps them in aluminum 
foil. At least nine exclusive stores 
throughout the country sell her boxes. 
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MRS. COHEN SPRAYS on shellac to give her match boxes a permanent finish. 
Each box .is of different design yet many of them came from the same roll of 
wall paper. 


decided maybe she would try to sell 
some of them. 

She wrapped her boxes in Cellophane, 
three to a package, sealed them with 
Scotch tape and started out. 


“I had never sold anything in my 
life,” she recalls. “I- was simply frightened 
to death. But I thought I might as well 
start at the top. So I went to the gift 
shop buyer at Bullock’s Westwood Vil- 
lage store and showed her my samples. 
She liked them and said she would take 
a gross if I could deliver them in three 
days. 

“I felt awfully stupid, but ¥ had to 
ask her how many boxes were in a 
gross. When she told me 144, I relaxed, 
because I knew I had that many already 
made. And because she was so pleasant 
and so interested in my work, I found 
the courage to contact other buyers.” 

That was in May, 1951. Since that 
time Louise Cohen has sold over 15,000 
match boxes. She has them in such 
stores as Bullock’s Los Angeles, Pasa- 
dena and Westwood; the Paper Shop 
at the famous Farmer’s Market in Holly- 
wood; the Brentwood Country Mart in 
exclusive Brentwood, California; Bloom- 
ingdale’s in New York and stores in At- 
lanta, Pittsburgh and Boston. 

Wherever her matches are sold, there 


“ 


is a small display card on the counter 
reading, “Hand Made by Louise of Cali- 
fornia.” Each package of matches carries 
a sticker saying, “Made in California, 
Permanent finish. May be refilled.” 


one TO Mrs. Cohen, making 
the boxes is a simple process. It 
is the selling that takes the time. Buyers 
are busy people and it usually means 
giving up a whole morning to stand in 
line and wait your turn to confer with 
one. She also writes innumerable letters 
to buyers and heads of departments in 
stores throughout the country who don’t 
have resident buyers in the Los Angeles 
area, 

She tells this amusing story about her 
experience with the buyer at the Los 
Angeles May Company: 

“The buyer had one hour a day, from 
9 to 10 o'clock in the morning, when 
she looked at samples. Any housewife 
knows what it means to be out of the 
house and downtown by 9 o'clock. It 
takes a little doing. 

“But that morning I made it. My 
mother was there to stay with the baby, 
everything had been well planned the 
night before and I was riding to town 


~with my husband. He pulled up in front 


of the store with a flourish, I stepped 
out of the car and realized—I had left 
my box of samples at home. It was 8:30 
and I lived fifteen miles away through 
early morning city traffic. 

“I hardly dared look at my husband, 
but he very calmly told me to get back 
in the car. We stopped at a telephone 
and I called my mother, telling her to 
pick up the box and what street to take. 
We took the same street going one way, 
mother another. We met, I grabbed the 
box, Richard did a fast turn around the 
block and we were on our way again. 

“I got back to the May Company at 
9 o'clock. The buyer was out of town 
that day!” 

Mrs. Cohen thinks one reason she has 
been successful in selling her boxes is 
because of the price. She sells them for 
$7.20 a dozen, or 15 cents a box. Not 
counting her labor, it costs her about 
7 cents to make a box. She now sells 
them in packages of four with one re- 


fill. The store buys a package for 60 


cents, selling it for $1. 

“These days you can’t buy much for 
$1,” Mrs. Cohen says. “But women like 
them for an inexpensive gift, for bridge 
prizes, dinner parties or luncheons. And 
the boxes add a useful and decorative 
bit of color to coffee tables and occa- 
sional tables around the house.” 

(Continued on Page 45) 
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ACROSS 


. Depart 

. Allude to 

. Smallest 

. Metallic compound 
. Funeral oration 

. Rose oil 

. Something podgy 


(Colloq. ) 


. Proverb 

. Mass meeting 

. Cry (Old Eng.) 

. Drive off 

. Nourished 

. Goddess of dawn 

. Eucalyptus secretion 
. German article 

. Soak flax 

. American coin 

. Fetid 

. Indian weight 

. Copper: symbol 

. Vegetable 

. Rolled tea 

. Plant science 

. Mournful song 

. Lattice 

. New Guinea seaport 
. Ceremony 

. Norse war ged 

. Mining tool 

. Surinam toad 

. Black cuckoo 

. Corridor 

. Effort 

- Yeast ‘ 

. Celtic Neptune 

. Small cog wheel 

. Rough lava 

. Born 

. Accent 

. Examine 

. Click-beetle 

. Theater sign 

. Assuage 

. Small bird 

. Barbados native 

. Large marine mammal 
. Recent 

. Wear away 

. Celebrated Greek poem 
. Part 

. Brilliancy 

. Passageway 

. European cuttlefish 
. Sole of the foot 

. Lazar 

- Come in 


DOWN 


- Coat fold 

. Escape secretly 

- Small tree 

. Danish unit of weight 
. Ogier 

. Gathered in 

. Senior 

- Young horse 

. Incite 

. Midshipman 

. Fat 

. Japanese outcast $ 
- English statesman 

. Drawing room 

- Rendezvous 

- Revise 

. And (Lat.) 

. Render clean (Bib.) 
. Arsenic sulphide 


Chop 


- Post hole tool 
- Female 
- Variety of lettuce 


f wax 


- Fall into line 
- Networks of nerves 
- Fried cake 
. Invite 
2. Excuse 
- Dead 
. Long for 
. Sesame 
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47. Ballad 62. Algebraic term 71. Series (obs.) 
50. Color 63. Merchant 72. Curse 
52. Jury 64. Percipitous 74. Greek letter 
54. Variation of ea 65. Enchantress 75. Small bunch 
55. Tiny 66. Coral island 76. Actual being 
56. Flax 67. The gods 79. Barrier 
58. Advance guard . 68. Laminated rock 81. Equivocation 
60. Pocket billiards 70. Unsuitable 83. Fowl 





F IRST PRIZE of $7.50 in the September 
crossword puzzle contest has been 
awarded to Charles Rhoden, Columbus 
15, Ohio, whose puzzle appears on this 
page. Entries for the October contest 
are now being received, and non-prize 
winning puzzles entered in previous 
contests will be considered for the Oc- 
tober award. Remember, each entry 
must include the unsolved puzzle dia- 
gram, and solved diagram and the key 


CROSSWORD PUZILE CONTEST NEWS 


of definitions, as well as a signed state- 
ment to the effect that the puzzle is 
original with the sender..One person 
may submit an unlimited number of 
entries. In case of a tie, duplicate prizes 
will be awarded. If you want your puz- 
zle returned, include a self-addressed 
stamped envelope. If your puzzle is not 
returned immediately, it is because the 
judges are still considering it for a prize. 


Answers on Page 64 




















Circumstances blocked a Texan’s boyhood ambition to be a 


sculptor so he turned to “whittling,” and now produces 


figures that bring more than $100 a set. 


psleniners Wlecsight from 


EF you have ever been tempted to 
make light of your local “spit and 
whittle club’—those fellows who never 
seem to have anything to do but whit- 
tle and chew the fat, don’t until you 
have examined the whittling. Someone 
might be carving out wooden nickels 
worth ten-dollar bills. Audree A. Gieger 
of Fort Worth, Texas, doesn’t carve 
wooden nickels, but the characters he 
whittles are worth more than ten-dollar 
bills. 

Gieger whacks out four- to eight- 
inch-high cowpokes, convicts, airline 
pilots, dentists and rattlesnakes. An 
ornery mule, an Indian with a tooth- 


ache, a sheriff defending law and order 
or a small-town sot may start the chips 
flying as Gieger works to reproduce his 
impression in wood. Almost anything 
with a strong earthy flavor appeals to 
this whittler who has made the conven- 
tional loafer’s pastime pay off; but his 
first love is Western characters. He’s 
never whittled a hardbitten cowhand 
yet who couldn’t blast the head right 
off a rattler at twenty paces, spit in a 
rustler’s eye against a high wind, or herd 
cattle all day and square dance the night 
out with the prettiest gals in Texas. 
As an East Texas farm boy of eleven, 
Gieger first became interested in whit- 





AUDREE GIEGER WORKS best in a home-made chair in his twelve-by-fourteen foot 
shop in his back yard. He is carving a base for one of his simpler figures. 
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W. GRADY BOX 


tling. One day while he and his brother, 
James, were cutting logs, -he noticed 
how the wood glistened in the sun. “You 
know,” recalls Gieger, “I decided right 
then I could make a man out of wood.” 
And he did. It was crude, but it satisfied 
a creative urge that began to gnaw at 
him. The figure was followed by many 
others—farm animals, animals he saw in 
a circus, characters inspired by pictures 
in magazines. Everything interested the 
farm-boy whittler. 


AS GIEGER grew older, his parents and 
neighbors were surprised that his 
yen for whittling did not pass with his 
growing pains. The farm-boy had-heard 
that some people made a living by carv- 
ing characters in wood and stone, and 
he determined to earn his living the 
same way. The fact that his parents 
were not financially able to send him 
away to study did not dampen his belief 
in himself. - ; 

As a young man, Gieger got the bril- 
liant idea of carving life-size heads in 
wood to suit the skin color of the sub- 
jects .. . bois d’arc with its rich yellow 
color for Orientals, redwood for Indians, 
ebony for Negroes, etc. He followed 
through with the idea and produced 
several heads, but it seemed there were 


no buyers. He began to feel. that his: 


whittling was a failure and decided to 
give it up as a bad*job. Most of his 
pieces were given to friends. 


With his hope of becoming a famous 
sculptor gone, his attitude toward whit- 
tling changed. It became a form of 
relaxation. From white pine he whacked 
out little characters six or eight inches 
high that expressed humor—something 
for a laugh. 

Once his boss at an oil company 
where: he worked got his new shoes 
stolen from a locker in a bowling. alley. 
Gieger came up a few days later with 
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a pine figure of the old boy, glum and 
bare-foot, searching for them while an- 
other employee of his company sneaked 
off with the footgear. The boys at the 
office had a lot of fun with the set. 
One of Gieger’s early trips to the 
dentist inspired some more whacking. 
By the time his own sore jaw had gotten 
well, he had whittled out a scared Indian 
in a frontier-day dental chair with the 
dentist, both feet braced against the 
patient’s chest, straining to extract the 
aborigine’s incisor. A rough looking 
nurse stood by enjoying the show, hold- 
ing a mallet in one hand; in the other 
a pair of pinchers large enough to 


A LINE-UP OF Gieger characters which have not yet been painted. Gieger’s 
the accompanying article. 
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GIEGER CONSIDERS this his masterpiece. It is called, ““The Sharpshooter,” and 
sells for $75. It is perfectly balanced. 


dehorn a steer. Duplicates of that set 
are still among Gieger’s best sellets. 
The famous Judge Roy Bean, “Law 
West of the Pecos,” of frontier days, 
sparked another Gieger whittling con- 


sisting of sixteen separate characters. 
The story goes that the Judge was trying 
a hoss-thief before a jury in the early 
days in Texas and asked, “How much 
money has the defendant?” “Thirty dol- 


method of carving figures like these is described in 
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GIEGER GOT THE IDEA for his ‘Painless Dentist’? set when he had to visit the 
dentist himself. It sells for $125. 


**THE CARDPLAYERS.” These characters are about four inches high. This set sells 
for $75. Gieger’s principal sales outlet is a curio shop at the Fort Worth Airport. 


lars,” replied the prosecuting attorney. 
“Fine the defendant thirty dollars . 
and hang him. That’s the law in this 
here court,” sang out Judge Bean. 
“Court’s adjourned.” This court scene 
consists of twelve assorted jurymen, the 
defendant, a prosecuting attorney, the 
sheriff, the judge, and courtroom furni- 
ture complete with cuspidors and a table 
for stacking their shootin’ irons. 

The legendary character, Pecos Bill, 
the Paul Bunyan of the Southwest, in- 
spired another piece with catawampus 
in hand and a rattler coiled at his feet. 


HITTLING WAS a lot of fun to 

Gieger, but his wife began to feel 
that she was a wood-shavings-widow. 
She suspected that the guy must have 
something more interesting than a block 
of wood and a sharp pocketknife out 
there in his twelve-by-fourteen work- 
room in the back yard. Every evening 
when he got home from work, he made 
a dash for the little shop and there he 
stayed until hunger or sleep drove him 
in. She often wondered whether saw- 
dust wouldn’t run out instead of blood 
if her whittling husband should let his 
knife slip and cut his finger. 

Gieger understood how she felt and 
decided to get her interested in sharing 
his hobby. He found that she did not 
care to whittle, but enjoyed painting 
clothes on the finished characters, al- 
though she always insisted that her 
husband paint the faces. Sharing the 
hobby made it mutually interesting, and 
today their two children, David, eight, 
and Beverly Jane, eleven, also help in 
some of the painting. 

In 1932 a friend who worked at the 
local airport came out to Gieger’s house 
and*wanted to buy his carvings to sell 
to tourists. That was quite a surprise 
to Gieger. He had whittled out beautiful 
pieces in hard wood with no buyers, but 
these little pine figures were rough . .. 
they were just for fun. The friend in- 
sisted on purchasing them and offered 
$5 for a set of four or five pieces. Since 
1932 was one of the depression years, 
the money looked big, and Gieger sold 
out his entire stock. 

About that first sale, he says, “The 
biggest thrill was not the cash but that 
someone was willing to pay good money 
for my work.” 


Sea ape WAS fun before Gieget 
found out it had commercial 
value, but money gave the hobby added 
impetus. Gieger whittled almost every- 
where he went and still does . . . on the 


bus or waiting for a haircut. “That habit 
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has its merit, though,” says Mrs. Gieger. 
“If I ever lose track of him, he’s a cinch 
to find. All I have to do is just follow 
the train of chips.” 


People are always curious at seeing 
Gieger whittle while riding to work or 
waiting for a dental appointment. Whén 
he shows them some of his work, the 
usual query is, “Why don’t you whittle 
something pretty?” 

Some time ago, Gieger was especially 
proud of some new rugged individuals 
he had whacked ‘out, and showed them 
to one of his business acquaintances. The 
man acknowledged that they were quite 
humorous and very interesting but as- 
serted, “That kind of stuff doesn’ t bring 
in any money, young man.” 


The man’s assertion was a little ludi- 
crous in view of the fact that Gieger’s 


poker sets consisting of three Western 





K 


THIS IS THE PATTERN which Gieger 

uses in carving figures like the row of 

unpainted ones in the photograph on 
page 27. 
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characters, a Chinese cook and a female 
bar-fly playing poker at a two-inch-high 
table sell for $125 each. As a matter of 
fact, that is his best selling item and he 
has been unable to keep the supply equal 
to the demand. He makes a single eight- 
inch-high Western character which he 
calls “The Sharpshooter,” and sells for 
$75. The “Painless Dentist” set, de- 
scribed earlier in the text, sells for $125. 
A. pair of six-inch-high airline pilots 
depicting a departing and a returning 
pilot sells briskly at $75 a pair. Any 
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THIS COWPOKE’S NAME is Elmer. 

He is six inches high and sells for 

$50. Gieger regards Elmer as one of 

his less complex figures and suggests 

that a beginner might use Elmer as 
a model. 


single character that -Gieger produces is 
worth $25 and up. 

It is obvious that his prices are not 
static and will continue to rise as his 
name is better known: The supply is 
limited. Every piece is handmade, and 
it takes time. He figures that he could 
whittle the “Sharpshooter” piece in a 
day but he may take two weeks to do it 
working only in odd moments. He insists 
that he can accomplish more in ten 
minutes when he really wants to whittle 
than in an hour when he is not in the 


mood. 








GIEGER FINDS IT enjoyable to bring 

out each character’s personality with 

flat paint. He likes some of the wood 
to show through, however. 


Gr SUGGESTS that a beginner 
taking up. whittling try a fairly 
simple compact piece first. “All the 
features should be exaggerated,” he says. 
“If your character has a large nose, don’t 
be a piker. Give him a snozzle he can 
use for a shovel if necessary.” Certainly 
a person with a yen to create humor 
and a good supply of patience -has a 
headstart. “One nice thing about work- 
ing on rough character pieces,” says 
Gieger, “is that if you make a mistake 
and whack the wrong way, that may 
be just what the piece needed to make 
it look mean or create a humorous ex- 
pression. We have to keep in mind 
that the world is starved for laughs.” 
A beginning whittler can get ideas as 
Gieger does from Western movies, 
magazine pictures and real people. 


Gieger used the pattern on this page 
and went through the following steps 
in whittling the row of unpainted fig- 
ures shown in the photographs on 
page 27. 

He made a profile pencil sketch on 
notebook paper considerably larger than 
the finished figure to allow room for 
wrinkles in clothing, coat lapels, neck- 
erchief and the like. As the head was 
whittled separate from the body he did 
not include it with the body but 
sketched it separately. He cut out this 
sketch fora pattern and held it tightly 
against a 314-to-4-inch-thick piece of 
dry bass wood and traced around it with 

(Continued on Page 43) 
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shoppers’ guide. 


The wives of two West Point officers add $1,000 each to 
their family incomes by publishing a 


Telling Shoppers Where 
To Buy it 


Sie TALK is happy talk for Ann 
Blackburn and Eleanor English of 
West Point, New York. 

Shop Talk is the name of their four- 
page bi-monthly paper consisting’ of 
paid advertisements. They advertise for 
the local merchants everything from a 
shoestring to a piece of lumber. 

The idea for the paper was virtually 
born in a shoe store when Ann and 
Eleanor stopped in to buy a pair of 
shoes. 





ELIZABETH B. NICHOLSON 


Ann, the wife of an army officer, 
had just moved to the United States 
Military Academy, West Point, New 
York, and was having a hard time find- 
ing the best places to shop. 

Eleanor, her husband, a marine of- 
ficer, and their three children had 
moved to the post the year before. 
She had not forgotten how difficult it 
had been for her to find her way 
around shopping, so was patiently show- 
ing and telling Ann where to shop. 





ANN BLACKBURN, LEFT, and Eleanor English smile with satisfaction after hitting 
on a good line for one of the advertisements in their bi-monthly periodical, 
Shop Talk. 
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While trying on shoes Eleanor turned 
to Ann and asked, “Don’t you think it 
would be a good idea to have a paper 
listing the best places to shop?” 

“Yes,” Ann answered. “I think it 
sounds like a wonderful idea. Why 
don’t we make a list to give to the 
people just arriving on the post so 
they would know just where to find 
the things they wished to buy?” 

“Maybe we could sell space to stores 
that wished to advertise and charge 
so much per word for the space,” said 
Eleanor. 

“I bet a lot of people who use the 
newspapers and catalogs to shop would 
buy locally if they just knew where, 
and what they could purchase in the 
stores, near West Point,” suggested Ann. 

Mr. Haber, the shoe salesman and 
also owner of the store, had at this 
point become as engrossed in the idea 
as Eleanor and Ann. He told them, 
“Ladies, I think you have a good idea; 
if it materializes I'll buy space to ad- 
vertise my shoe store in your first 
issue.” 

With this word of encouragement 
they were off to other stores to test 
their idea. 


E Saey IDEA of the paper was received 
with such enthusiasm that Eleanor 
and Ann were convinced that they had 
hit upon a hobby that would be prof- 
itable. 

Right from the start Ann and Eleanor 
knew, although their husbands had 
agreed that their idea was a good one, 
that they would get little or no help 
from the men of their families. 
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The two wives asked and received 
permission from the superintendent of 
West Point to publish and distribute 
their paper on the post, this being nec- 
essary because of a military regulation. 

Their next step was to register with 
the Chamber of Commerce in New- 
burgh, New York. 

Another requirement was to register 
the paper, now very fittingly named 
Shop Talk, at the county seat in Goshen. 

Ann and Eleanor talked it over and 
agreed it would be a good idea to have 
a written agreement between them- 
selves. A lawyer charged $5 to draw up 
a partnership contract. 

Now ready for business, they’ were 
as excited as schoolgirls, although walk- 
ing down the street in the crisp No- 
vember air they looked like two well 
dressed ladies on a shopping spree. 

Their first stop was in the shoe store 
where their ideas for the paper ‘had 
begun. Mr. Haber, true-to his promise, 
bought a large space to advertise his 
store. It gave Eleanor and Ann a great 
boost when the Water Street Merchants 
Association also bought a large space 
in their first issue. 


‘HE Two businesswomen carried 
with them, typed on a card, the 
following rates they had previously de- 


-cided upon. 
40-50 words..............-- $ 6 
50-60 words............:... $ 8 
60-70 words...............- $11 
70-80 words......:......... $16 


The foregoing are flat rates. A dis- 
count of $1 on each rate is given~to 
anyone signing a contract stating the 
number of times he wishes to advertise 
during the year. For signing a full year’s 
contract, guaranteeing an advertisement 
in every issue, a special discount of 10 
percent is given in addition to the $1 
discount. 

The card on which the rates were 
typed was shown to the potential cus- 
tomer as he was told of the advantages 
of an advertisement placed in Shop 
Talk. 

When Ann and Eleanor had finished 
canvassing Newburgh, ten miles from 
West Point, and Highland Falls, a 
smaller town nearer the post, they had 
forty-five advertisements. 

They found a printer who would 
print these for them for $75 an issue. 
The paper on which the periodical was 
printed was included in this price. They 
also were given the privilege of select- 
ing a number. of the printer’s illustra- 
tions, or cuts, to be used in each issue. 
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BEFORE SHOP TALK is sent to the printer all advertisements are taped in place 
with Cellophane tape to form a dummy as shown at the left. On the right are 
complete. copies which have just come from the printer. 


The printer gave them a large piece 
of paper the size on which the paper 
was to be printed. He showed them 
how, after the advertisements had been 
written up, to tape them in the desired 
place with Cellophane tape. 

Eleanor and Ann decided to start each 
advertisement with an eye catching 
word, or words, in large print. They 
have made it a policy never to com- 
pose an advertisement hurriedly, and 
never to tape it on until they are con- 
vinced they have presented it in the 
best possible manner. 

For example in a recent issue an ad- 
vertisement began with: 

AN INSIDE JOB... 

... That’s the business of ALBIN 
STUDIO, custom upholster shop. 

Another eye catcher starts with: 

“CARD-IALLY” YOURS... 

. . . Whether you like the gay and 
giddy greetings, or a religious Christmas 
card, you'll find it now at SNYDERS 
STATIONERY. 

. When all the advertisements are 
checked and taped in place there is 
one more step before it goes to the 
printer. Ann and Eleanor personally 


show to each advertiser his advertise- 
ment to be sure he is thoroughly satis- 
fied with it and that there are no last 
minute changes. 


HOP TALK made its debut in No- 

vember, 1950. The forty-five ad-. 
vertisements were printed on both sides 
of a large sheet of orange stationery. 
Six hundred and eleven copies were 
printed and distributed. 


At first a different color of stationery 
was used for each issue but subsequently 
a light aqua was chosen as the standard 
color. Each copy is folded three times 
so that the top of the paper, where Shop 
Talk s written, is on the outside. 

The first issues of-the paper were 
hand delivered to each house on the 
post. Now, under a yearly permit issued 
by the post office for $10, Shop Talk 
is mailed at a special rate of 144 cents 
per copy. 

The following address is printed in 
the right corner of the paper: 


Occupant 
Quarters 
West Point, New York 
(Continued on Page 54) 
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2 Cartons Into Chests 











Sumac Plaques 

5 iw greenish-tan coloring of 
the sumac set off by the 
dark brown age stripes was a 
challenge to my husband, Frank 
H. Schmitt of Gilman, Wis- 
consin, who enjoys making 
beautiful articles out of wood. 
The sumac doesn’t grow very 
large, a six-inch tree being 
exceptional in our coufitry; 
but by sawing the wood in 
diagonal shaped pieces, my husband was able to form very 
beautiful, oval-shaped plaques. The ovals are sawed about 
3% inch thick with the bark left on the edge for trim. They 
are sandpapered to fine smoothness, coated with shellac to 
seal the pores. He finishes with a coat of clear varnish. 
In the center of the sumac there is a porous circle which 
is covered with a suitable decal. Wild fowl or hunting dog 
decals are perfect for these natural wood plaques which any 
sportsman would be proud to hang in his den. Flower or 
fruit pictures can be used for kitchen or parlor plaques. A 
small hole is bored about half way through the back of the 
plaque for hanging. The smaller plaques sell for 59 cents 
a pair and the larger ones for $1 per pair. Violet Schmitt 








* Customized Curtains 

M*: W. C. JACKSON of Tallahassee, Florida, has developed 

a well-paying hobby out of her attractive “custom- 
made” kitchen curtains which attracted so much attention 
‘from friends that orders poured in and the project worked 
itself right up to “customizing” curtains and draperies for 
cafes, motels, etc. Mrs. Jackson’s original set was made of 
white cotton, with red borders, and featured a stenciled 
Spanish design of cacti, hacienda, etc., in bright colors. The 
curtains were cut simply and straight with the design serv- 
ing as the focal point. Soon Mrs. Jackson was turning out 
similar kitchen curtains with almdst any requested design— 
such as palm trees, etc., which she either stencil-painted 
or embroidered. The manager of a large motel saw them, 
worked an exclusive bar-and-bit 
design out with Mrs. Jackson, 
and had her make curtains and 
draperies for the entire motel. 
If the customer pays for the 
materials, Mrs. Jackson figures 
her profit on a time basis; 
otherwise she adds a profit to 
material cost. : 
N. Margret Sevetson 
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[HRIFT WOULD not allow 
me to destroy a number of 
sturdy chest-like 6-by-4-by-1- 
inch cartons which I had ac- 
quired. Commercialize them 
a voice seemed to say, so that’s 
just what I did. I lined the 
interiors with suitable material 
salvaged from my scrap-bag. 
Some retained their normal 
size, and some I divided into 
compartments. The outer bottom was covered with material 
matching the lining and for the inside of the lid and the 
outside chest covering I employed bright carpet warp. This 
I used in the manner of raffia or crepe paper rope, by past- 
ing a narrow surface section, and wrapping around and 
around, taking care to place the strands close together. A 
modest decoration, including an ivory ring I placed on top 
for easy opening. These chests make compact cosmetic or 
sewing kits, jewel or handkerchief cases, and by using extra 
liners of: foil, may be filled with dainty edibles and used 
as inexpensive gifts. The thrifty little Chicago gift shop, 
where I had marketed hand made novelites before was glad 
to purchase the dozen cases I carried at $1 and $1.25, material 
and labor determining the price. Mrs, F, L. Davis 














“i Tatted Stationery 

K dicta and crocheters often accumulate odds and ends 

of thread. With my leftover thread, I tatted up wheels, 
medallions and short bits of my favorite edgings. After tying 
the ends tightly and snipping them short, I glued them to 
plain white stationery with colorless cement. I find that the 
thread soaks it up, and that more must be used than would 
appear on first thought. After letting the cement dry over 
night, I either box my stationery or wrap it in Cellophane 
secured with a bit of Scotch tape. If folded stationery or note 
paper is used, I sell a dozen sheets and envelopes; if single 
sheets are used, I sell a dozen sheets with tatting, six plain 
sheets and a dozen envelopes. My usual price is $1.25, al- 


* though I have received as high 


as $1.50 and as low as $1 a 
dozen on a large order. Tatting 
being a slow craft, profit is not 
sufficient to warrant buying 
new thread for the project—50 
cents for an hour’s work being 
about maximum. The use of 
quickly crocheted designs would 
certainly net far greater profits. 

Dorothy Tooker 
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Profitable Hobbies will pay § 
Hobby Parade Editor, Profi 
No conti 
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Signs For Farms 
a. SAWBY, 14 years 
old, of Golden Prairie, 
Saskatchewan, Canada, makes 
name signs for farms. He first 
made a sign for his own family’s 
farm. When callers admired it 
and suggested he make one for 
them his profitable hobby 
began. On a sheet of white 
paper he sketches the name in 
bold capital letters. The family 
name will do. Or something more romantic as Golden Grain, 
Cedar Corners, Windy Hill, etc. Or a combination of the 
family and chosen name. Next he illustrates it with a 
silhouette of a favorite animal, sheaves or stocks of .grain, etc. 
He arranges the picture to his liking in combination with 
the name. He places the pattern with carbon paper on 
any chosen thin wood and traces, then saws out the outline. 
After sandpapering he paints the namepiece. For outside 
mounting weatherproof paint should be used. Black and 
silver make a good combination; you may prefer others or 
a single color. Finish with a coat of clear shellac and dry. 
Sawby charges $1.50 and up for his signs, which he sells by 
making the rounds of his farm community. Theresa Lodoen 

















~ Miniature Wooden Buckets 
bt Sacraeiga K. MCCONNEL of Detroit, Michigan, makes 
miniature replicas of the old red cedar wooden buckets 
he had seen around his grandfather’s farm in Tennessee. The 
Miniatures are made from small boards taken from old orange 


crates and sanded to a smooth finish. The boards are cut | 


into small pieces on a tilt table saw. Eight of these small 
pieces of wood are arranged around an octagonal bottom 
and held firmly in place with copper wire. A similar wire is 
fixed at the top. No nails are used. A small staple in each side 
holds the twisted copper bail, which has been run through 
a miniature wood handle. The whole thing is given a 
thin coat of clear varnish. The. finished pail is about two 
inches deep with a top diameter of one and three-quarter 
inches, tapering to about one inch. These pails sell for $1.50 
each, and have many uses. At a 
children’s party they are filled 
with mints and tied with gay 
ribbons to be used as favors. 
For an old fashioned supper 
after a hay ride or barn dance 
they make appropriate nut 
dishes. They add a unique touch 
to the what-not shelf. 

Estelle McConnel 
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~~ Crocheted “Drip Aprons” 

RS. L. W. SEVETSON, of 

Cheyenne, Wyoming, has 
made a profitable and engag- 
ing hobby out of crocheting 
“drip aprons” for cream pitch- 
ers. Unusual as it sounds, the 
drip aprons are not only decora- 
tive and different, but serve 
a practical purpose as all hostes- 
ses who have had their creamers 
“aproned” well know. Easily 
launderable, the accessories catch all drips from the pouring 
spout of the cream pitcher -and save the large task of 
laundering table cloths. Using fine tatting threads, Mrs. 
Sevetson crochets, in a simple stitch, a tiny “apron” approxi- 
mately two-by-three inches, in the shape of a hostess apron 
and with a tiny turn-down bib. Small and colorful flowers 
can be crocheted separately, and sewn on. A ribbon is then 
inserted through the top so that the apron can be tied under 
the spout of the pitcher and fastened attractively with a tiny 
bow. The project is so unique that the “drip aprons” sell 
themselves, and 75 cents each allows an interesting margin 
of profit. Margaret Stevens 

















Costumes For Square Dancers 


A* UNSUCCESSFUL shopping trip for Mrs. T. H. Palmer 
of St. Paul, Minnesota, proved the starting point of 
a. hobby which is fast becoming a very profitable one for 
herself and a friend, Mrs. L. M. Quillin, also of St. Paul. 
Unable to find matching square dance outfits for herself and 
her husband, she decided to make them herself. Soon friends 


* were ordering the sets, and now she and Mrs. Quillin are 


even filling orders from “friend of friends.” Most of the 
dresses are made of cotton, with the same cotton used in 
yokes and cuffs on the men’s shirts, which are usually fash- 
ioned of gabardine or cotton. The two ladies sew without 
patterns, and adapt each set of costumes to please the indi- 
viduals who order them. Skirts are ruffled or flounced and 
trimmed with braid or rick 
rack. Some of their “Square 
Dance Match Mates,” which is 
the label under which they are 
sold, appeared last October in 
the International Square Dance 
festival in Chicago. This year 
they had Match Mates in the 
St. Paul Winter Carnival. 

Jennette Crandall 
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Mother Nature is the partner of a Colorado man who 


converts pieces of mountain juniper into distinctively 


shaped lamps and tables. 
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Lamps From The 
Mountain Side 


»MARTHA GRAHAM 


sie 


IVAN THOMAS ADJUSTS a scenic lampshade on the juniper floor lamp he has 
just completed. His lamps range in price from $13.50 to $18.50. 


A LOT of credit is due any person 
who finds a way to convert the 
seemingly worthless into things of use- 
fulness and beauty. Ivan Thomas is just 
that kind of a person. Using chunks of 
mountain juniper which he gathers in 
the vicinity of his home in Estes Park, 
Colorado, he fashions lamps and lamp 
shades of such uniqueness and charm 
that he is kept busy the year around in 
order to supply the demand he has for 


them at the small shop he and his wife, ° 


Mary, operate in this resort town. 
As is often the case Thomas stumbled 


onto this fascinating and_ profitable | 


hobby by accident. A friend, knowing he 
often ambled into rugged mountainous 


areas in search of mineral specimens, | 


asked him to gather a few pieces of 
timber for her invalid son to use in con- 
nection with his wood-carving hobby. 


Thomas willingly obliged by procuring . 


a few branches of mountain juniper 
(commonly called cedar) for the lad. 


In so doing he became interested in the ~ 


odd formations of some of the tree 


limbs. Unselfishly he gave the child 
practically all the strangely-shaped 


branches he found on that first wood- 
gathering trip. He did, however, save 
a couple of the heavier pieces for his 
own use. His creative mind sensed he 
could make something from 


what it would be. 
Turning a grotesque appearing limb 


first one way, then another, Thomas — 
soon visualized its possibilities for use - 


as the base of a table lamp. Without 
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aid from the hand of man this tree limb 
already seemed shaped by Mother Na- 
ture for just such a purpose. After a 
period of experimentation, Thomas 
found by stripping the limb of all small 
branches that it showed further promise 
of usefulness. 

Upon peeling and scraping the limb 
with a jackknife, Thomas became more 
and more enthusiastic as he discovered 
that richly streaked beauty lay just be- 
neath the dry bark. After completing 
removal of all the bark he further en- 
hanced this hidden beauty by carefully 
sanding the wood with sandpaper and 
steel wool until the rich grain of the 
wood stood out in striking prominence. 
After applying several coats of clear 
varnish to this oddity of nature he fitted 
it with an electric lamp fixture and pur- 
chased a factory-made shade for it. 


ft Yass DESERVED praise friends gave 
Thomas when they saw his clever 
creation prompted him to make more 
lamps which he placed on display in 
their shop along with the varied line of 
novelties they then carried. Upon find- 
ing tourists were more attracted to the 
lamps than factory-made novelties they 
have since discontinued nearly all such 
lines and now handle practically noth- 
ing except lamps and other items made 
from juniper. 

Before long Thomas made the inter- 
esting discovery that lamp shades, too, 
could be made from the sweet-scented 
juniper wood. In making such’ shades 
he has the wood cut into thin, narrow 
strips at a saw mill. After determining 
the size shade he wishes to use on a 
certain lamp he cuts these strips of wood 
into the proper size and shape to fit 
over a wire frame. He then drills small 
holes in the wood at both top and bot- 
tom—this is to provide a means of 
fastening the strips together. Using cop- 
per craft lacing, which he purchases 


from a craft supply house, he laces the 


strips together: in such a manner that, 
as the lacing is done, they are securely 
attached to the wire frame. 

While this capable wood-worker spe- 
cializes in lamps he also produces equally 
as unusual and attractive coffee tables, 
pedestals and smoking stands. One of 
the greatest difficulties he encounters 
is in finding timber suitable for the 
making of these larger pieces. 

Knots and malformations are not only 
permissible but are desirable in making 
a table base but the log used -for the 
table top must be large and free of de- 
fects if, when a cross-section is cut from 
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IVAN THOMAS PRODUCES these lamp bases, as well as the shades, from moun- 
tain juniper which he gathers in the vicinity of his home in Estes Park, Colorado. 
Each lamp base differs from every other, thanks to nature. 


it, the surface is to be smooth and suit- 
able for such a purpose. When such a 
log is found, it is an arduous task to drag 
it down the steep mountain side. Often 
these logs, before being cut into a slab, 
weigh 150 pounds. 


6 den PROCEDURE Thomas uses in pre- 
paring timber for the bases or legs 
of tables is much the same as that used 
in making the lamp bases. Selecting 
timber of the right proportions is highly 
important. The log slab that is to be 
used as the table top must necessarily 
be cut thick enough to avoid any danger 
of warping. After mounting the slab 
atop its rustic juniper base Thomas gives 
it a final coat of varnish to achieve a 
slick, high polish. 

Much of the juniper used by Thomas 
is found in the rugged high country not 
many miles “as the crow flies” from his 
home. Even though the basic raw ma- 
terial used in his work is free for the 
gathering, a charge for the [labor in- 
volved in transporting the timber from 
the mountain slopes to his shop must 
necessarily be included in the cost of 
production. Cost of electric fittings and 
other items essential in the making of 
lamps averages about $2 each. The price 
of completed lamps ranges from $13.50 
to $18.50. The price of tables is $35 
and up. : 

Most sales are made directly from the 
shop. However, with increasing fre- 


. 


quency Thomas is receiving orders from 
distant places, these usually coming from 
people who, while vacationing in the 
area, have visited his shop or have seen 
his products on display in the window of 
the little shop. He has made shipment 
to as distant a place as Venezuela. In 
such cases an additional charge neces- 
sarily has to be made to cover the extra 
work of packing and for actual ship- 
ping charges. 

For reasons of economy, as well as 
for convenience, the Thomas workshop 
is under the same roof as the salesroom. 
Since practically all work is done by 


hand, no great space is needed for heavy 


equipment or for a large assortment o 
tools. 

Tourists upon visiting this interesting 
shop are likely to see partially finished 
juniper pieces on the corner work bench. 
This often leads to questions as to where 
these odd pieces of wood were found. 
Upon being told that most of it came 
from the mountains within sight of the 
shop the querying person is often more 
anxious than ever to purchase a com- 
pleted piece. 


BORN naturalist Thomas is a dis- 
criminating. wood gatherer and 
avoids cutting limbs where it will en- 
danger the life of the tree or will in any 
way disfigure it. He utilizes either live 
or dead timber for his work. He finds 


(Continued on Page 60) 


35 





















vaste ae 


ie aan lpn ten cect: 










i 8 Cte Rte MR el gE ARE BLE RTI IS: SI RV IEE POLI oo AEE I ROLLER LB RE 
7 


Sa NR in ANS ESTE ALES BR ROBE a 5 Ae me 


Where Hobbyists From All Over The Nation Share Their 





Experiences With You 























I Sell What | Rewrite 


Alfred K. Allan 


Fo ME, the rewriting and reselling 

of newspaper items has proved to 
be an interesting and financially profit- 
able hobby. It requires no real literary 
talent, only a normal knowledge of 
basic English; the costs amount to only 
a few cents a day for postage and sta- 
tionery expenses, and the news stories 
themselves are abundant and easily 
saleable. When you read of my expe:i- 
ences in developing the technic of re- 
writing news items, I’m sure you'll see 
how easily it can be turned into a 
money-making spare time hobby for 
yourself. 

First of all you should realize that 
there is no such thing as copyrighted 
facts. The copyright laws of the United 
States seek to protect only the particu- 
lar way in which the facts are written 
by the individual author, not the facts 
themselves. Facts are as much your 
property as the newspapers or maga- 
zines they are published in and as long 
as you don’t falsify them, you can 
legally use them for resale to other 
newspapers or magazines. But you must 
present them in your own words. 


One of the first markets I had re- 
write success with was a novel kind of 
weekly family newspaper published in 
Williamsport, Pennsylvania, and. called 
Grit. The newspaper has several col- 
umns where rewrites can be used but 
the one that interested me most was a 
column called “The Animal World.” 
For very short, unusual or human in- 
terest true stories about ‘animals the 
column editor paid $1 each. Hardly a 
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day went by without my seeing some 
unusual or human interest item about 
some animal in my daily newspaper. 
An item reading something like this 
for instance: “A dog belonging to a 
Detroit housewife prevented a hold-up 
today by attacking the youthful thief 
and forcing the lawbreaker to flee in 
terror.” This was, it seemed to me at 
the time, an ideal item for the “Ani- 
mal World” column so I rewrote it 
like this: “A hold-up man in Detroit 
had his lawbreaking plans shattered by 
a devoted dog who attacked him and 
forced him to flee before he had a 
chance to rob the dog’s mistress.” The 
“Animal World” editor welcomed my 
rewrites with great enthusiasm and the 
dollar bills began to pile up in my 
mailbox. 


> aps item in my daily newspaper 
attracted my eye one day as a 
prospective rewrite sale. The item re- 
lated the story of a newly installed 
audible warning system set up by the 


West Virginia Forestry Service to im-" 


prove forest fire detection methods. 


I went right out and purchased for 
only 50 cents a back copy of the busi- 
ness publications section of the “Stand- . 
ard Rate and Data Service,” a semi- 
monthly directory listing all the busi- 
ness publications in the United States. 
Though this directory is published for 
the main benefit of magazine adver- 
tisers, since it lists in detail the cir- 
culation and advertising numbers of 
each magazine, its collection of the 
names and addresses of American mag- 
azines can be very helpful to you in 
selecting a market for your rewrites. 
The types of magazines are put under 


individual headings according to basic 
subject and since my potential rewrite 
dealt with firefighting I looked under 
the heading “Fire Protection.” There 
I found listed about ten different fire 


protection magazines which just might - 


be interested in the item. I finally se- 
lected Firemen magazine, published in 
Boston by the National Fire Protection 
Association for its fire service mem- 
bers. I rewrote the item into a 112- 
word story, sent it off to Firemen and 
a couple of weeks later received a check 
for $3, more than sufficient payment 
for what had taken me little more than 
half an hour to compose. 


I added Firemen to my personal 
market list as a very potential customer 
for my rewrites and a couple days 
later came across another item suited 
for its requirements. This time the 
itefh dealt with the recently perfected 
Fire King municipal fire hose. I reword- 
ed the item into a 100-word story, sub- 
mitted it to Firemen and a couple of 
weeks later I was rewarded with another 
check amply covering the little amount 
of trouble I had gone to in preparing 
the piece. 

As I mentioned earlier in this ar- 
ticle, newspapers themselves offer a 
good market for rewrite material. 
Many newspapers have special infor- 
mation columns which thrive on read- 
er-submitted items. The New York 
Herald Tribune, for instance, was run- 
ning a daily information column called 
“Where in New York” which was 
based upon unusual things. and places 
in New York City. In another news- 
paper one day I came across a short 
information piece about the oldest park 
in New York. To make it acceptable 
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for the Herald Tribune column, I mere- 
ly turned the item into a question, 
“Where in New York is the oldest 
park?” then followed this statement 
with the answer and submitted the 
whole thing to the editor of the Herald 
Tribune column. In a few days I re- 
ceived, enclosed with a cheerful letter 
of congratulations, a welcome little 
check for $2 and another ready-made 
market for rewrites was added to my 
list. 

Boy’s Life magazine also had an in- 
formation column appearing in each 
issue and called “Do You Know That.” 
Items accepted for this column were re- 
warded with one-dollar checks. Among 
the many that I’ve submitted for use 
in this column was one interesting 
piece about the ideal conditions a per- 
son needs for proper sleep. These items 
take only minutes to rewrite and mail 
out and since you already have the 
needed information at your disposal 
there’s no time lost in endless research. 
Some days I may submit as many as 
twenty-five different rewrites to twen- 
ty-five different magazines, most of 
their names obtained from my very 
handy copy of the “Standard Rate and 
Data” directory, and I average about 
twenty acceptances out of the twenty- 
five submitted. 


OST PUBLICATIONS need odd little 
items of interest to their particu- 
lar readers to fill out the back pages 
of the magazines. Music Today maga- 
zine, published in Cleveland, Ohio, as 
an example, purchased a music oddity 
from me not too long ago and I con- 
tinue to submit usable material to them. 
When submitting the rewrites there 
are certain elementary rules you should 
follow. Be sure to put your name, ad- 
dress and the number of words con- 
tained in your item at the top left- 
hand corner of your manuscript’s first 
page. Also be sure to enclose a stamped, 
self-addressed envelope with your ma- 
terial so that the editor can return it 
to you in the event that he finds it 
unsuitable for his present needs. Keep 
some kind of a record of everything 
you submit, a small card file will do, 
listing the item, to whom it was sub- 
mitted, date of mailing and results. A 
back copy of the “Standard Rate and 
Data” business publications section or 
of the “Writer’s Market,” both of them 
easily accessible, new or at a second- 
hand magazine store, will help you 
greatly in selecting the right markets 
and assuring quicker sales. 
All you need to invest in this stim- 
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ulating hobby is a little of your spare 
time, a few cents for postage and sta- 
tionery and a firm. determination to 
succeed in spite of any setbacks you 
may encounter at first, and you're well 
on your way toward making the re- 
write hobby a very lucrative part-time 
occupation for yourself. 


Respinning Old Records 
Gay Burk 


M*: LOUISE COCROFT is a lady with 
a record—melodiously speaking. 

And more, she knew how to turn a 
hobby of melody collecting into profit. 


Mrs. Cocroft, now living in Honolulu, 
started collecting jazz records while she 
was attending art school in Rhode Is- 
land. She heard Duke  Ellington’s 
“Mood Indigo,” and from then on her 
art was peculiarly mixed with off-beats 
and red-glowing tunes. 

“Then you begin‘swapping with other 
collectors,” she relates, “and you haunt 
secondhand record stores and you can’t 
pass a music shop without stopping in. 
And you hear of someone who is selling 
out his collection—and the first thing 
you know you have to toss out your 
clothes from your closets and build 


dozens of shelves to hold your collec- 
tion—as I did!” 

Then one day she sat measuring her 
collection with her eyes and came to 
the startling conclusion that she owned 
approximately 5,000 records! 

What to do with 5,000 jazz records? 

Of course she had always shared 
them “just for fun” with other jazz fans. 
But it occurred to her there must be 
some other way to put these records to 


good use. 


N OPPORTUNITY came for Mrs. 
Cocroft to broadcast a review of 


“library books over Honolulu radio sta- 


tion KGMB, and the day she reviewed 
Alan Lomax’s book about jazz artist 
Jelly Roll Morton, “Mr. Jelly Roll,” she 
decided was the perfect moment to use 
a jazz record. She played one of Mor- 
ton’s strident rhythmical masterpieces 
as an accompaniment to her talk. 


This brought fan letters and tele- 
phone calls. It seemed everyone who 
heard it liked it—especially the record. 

So Mrs. Cocroft began formulating 
the idea of her own radio show on 
which she could really make use of her 
extraordinary collection. She broached 
the subject to a local music store and 
the manager made a tentative offer of 
sponsoring the program. 

Then Mrs. Cocroft really began 
delving into history—jazz history, that 





LOUISE COCROFT’S collection of 5,000 jazz records has turned out to be a source 
of income. The Honolulu woman had no difficulty finding advertisers to sponsor 
her program of old recordings accompanied by pertinent comments. 
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is—in order to make her program vivid 
and interesting. She read every book she 
could find on the origin of syncopation 
until she could trace its history all the 
way from the pagan Congo to sophis- 
ticated Carnegie Hall. 


She learned the varied types of jazz, 
the particular rhythm of each and the 
adherents’ ideas of each. She soon be- 
longed to that esoteric group which 
knows Harlem jazz from Dixieland, and 
sophisticated jazz from progressive, and 
could place on the altar of music the 
exact homage due jazz masters. 


Mrs. Cocroft also gained knowledge 
of the composers, their lives and ec- 
centricities. She studied factual stories 
about the artist and musicians who 


’ recorded her 5,000 discs. 


While gathering all this data, she 
incidentally learned that she possessed 
many “Old Masters” which are com- 
parable to rare old books now out of 
print. 

In Jelly Roll Morton’s record of “The 
Chant” and “Black Bottom Stomp,” the 
potential disc jockey had a treasure 
trove, for this record was made in the 
early 1920’s and is now out of print. 
Billie Holliday singing her nostalgic 
“Strange Fruit” is another of her old 
masters, as are some Blue Note records. 


RS. COCROFT realized the value of 

her radio program would lie in 
two things: First, her personal collec- 
tion of unusual jazz records, both old 
and modern, which would be “different” 
from the current run of records played 
by the station itself; second, the unusual 
style in which she would present them 
coupled with fascinating facts about 
jazz. 


Finally she was ready to launch her 
program. 

Every Saturday night from 8 to 10 
o'clock, Mrs. Cocroft brings to KGMB 
studios a dozen or more jazz records and 
a bundle of notes taken from her treas- 
ure ttove of hard-gained knowledge. 


She talks to her listeners in a soft, 
friendly, easy voice—as if she were 
chatting with them in their front rooms, 
She tells an interesting bit about the 
composer of the piece they are about to 
hear before she plays the record. She 
relates a humorous incident about the 
artist on the next record—or she tells a 
joke on herself, how she came to acquire 
the records. She gives examples of 
various types of jazz, then plays a record 
to demonstrate her point. 

Mrs. Cocroft’s listeners are as en- 


38 


tranced with her between-record chats 
as they are with the records. She knows 
this by a very simple means. They tell 
her so. She is flooded with personal 
calls, telephone calls, and fan mail after 
each broadcast. 

Mrs. Cocroft now has two regular 
sponsors—a music company and a book 
store. Other concerns pay for spot an- 
nouncements during her recorded pro- 
grams. Her radio shows bring her an 
income averaging between $40 and $50 
a week. She has appeared on station 
KHON as well as KGMB. 


Mrs. Cocroft laughs when someone 
confesses that jazz “had to grow on 
them.” She says, “But of course. You 
have to be educated to appreciate jazz, 
just as symphony artists feel one must be 
taught to understand the classics. And 
by the way, you'd be amazed at the 
number of avid fans I have among the 
Honolulu symphony musicians.” 

The lady-with-the-record has earned 
her success. 


Signs That Glow 
Elma Waltner 


HEN Carlyle Groves of Freeman, 

South Dakota, first learned how 
Scotchlight signs are made, he saw in 
the process a chance to pick up some 
extra spending money. A piano tuner 
by trade, he planned to talk his tuning 
clients into letting him make a name 
sign for their mailboxes, thus killing 
two birds with one stone, as it were. 
But, strange as it may seem, he has 
fever put up a single mailbox sign. In- 
stead he is building Scotchlight road- 
signs for businessmen, many of the 
signs being taller than he. 


Scotchlight is a comparatively new sign 
material but is one which shows much 
promise and may eventually supersede 
the now common painted wooden signs. 
When Groves heard about Scotchlight 
through a brother in Minneapolis, the 
process interested him. He discovered 
that the material, which is aptly named, 
has no source of illumination of its 
own but depends on the headlights of 
cars striking it for its brilliant “read at 
night” quality. It is made of plastic with 
millions of tiny glass beads rolled into 
it. while the plastic is still soft. These 
tiny beads (about 3,200 to a square 
inch) permanently imbedded in the 


plastic base, form a brilliant reflecting 


surface when the lights of a car hit it, 


making it easy to read the sign in the 
dark. 

Scotchlight is made only by the mak- 
ers of Scotch tape, The Minnesota Min- 
ing Company, of St. Paul. There are 
many companies that buy the sheet ma- 
terial and die cut letters for resale and 
at first Groves bought the ready cut 
letters for his sign making. There was 
a drawback to buying such ready cut 
letters, however. They were available 
only in one style and so not much im- 
agination could be used in planning the 
signs. When Groves married a college 
art teacher the two of them decided that 
by pooling their talents they could turn 
out much more attractive and individ- 
ualized signs if they bought the sheet 
material and cut the letters themselves, 
which they. could do with scissors or 
razor blade. So that was the method they 
adopted and have found most satisfac- 
tory. When a sign is ordered, Mrs. 
Groves first makes a small layout sketch 
in the same proportions that the fin- 
ished sign will be. In this way they can 
plan the most artistic arrangement. She 
then makes full size patterns for what- 
ever style of letters best seem to fit the 
particular sign. She is gradually build- 
ing up a file of such letter patterns for 
future use. By cutting their own letters 
the Groveses have a chance to put more 
originality into the signs and to use any 
symbols or decorative designs that may 
be desired. Besides, they find it more 
economical to buy the material in sheet 
form, than to buy the die cut letters. 


Fie THE layout is planned, Groves 
builds the sign itself. He uses 
either plywood or masonite and heavier 
stock for bracing. He paints the sign- 
board with a. good grade of outdoor 
paint before applying the Scotchlight 
background and letters for the sign it- 
self. Scotchlight will adhere to any sur- 
face, even concrete, but it must be 
smooth (concrete must be painted 
first), and Groves has discovered that 
metal and glass are perhaps the two sur- 
faces that are best, possibly because they 
are non-porous. The sign may be made 
with Scotchlight background and let- 
ters or it may have the letters only of 
the Scotchlight material applied to a 
painted or other surface. 

Scotchlight sign making is a warm 
weather job unless one can work in a 
heated shop. The temperature must be 
above 65 degrees when you are apply- 


ing the Scotchlight or it will not ad- . 


here to the background. Letter backs 
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are coated with adhesive, arranged on 
the background then rolled on with a 
roller or hand stroked on with a cloth. 
If there are any air bubbles under the 
letters they must be punctured so the 
air can escape. The adhesive sets so 
fast that it is impossible to stroke or 
roll the air bubbles to the edges of the 
letters. 

Scotchlight comes in a variety of col- 
ors and Groves says that one must know 
the characteristics of each color in order 
to know what combinations to use for 
good contrast by both daylight and re- 
flected light. Some colors might con- 
trast very satisfactorily by daylight but 
reflect about the same and so be un- 
readable at night. The company has ex- 
perimented with color combinations 
and is always very helpful in answer- 
ing any questions that might arise. 


There are several kinds of Scotchlight 
material. The wide angle type reflects 
well even when the auto lights hit it 
only from a considerable side angle. The 
flat top reflects only when the light 
strikes it from‘ the front. Then there is 
the letter film which does not reflect 
light at all but is used in place of paint- 
ing letters on a sign, being applied in 
the same way as the other Scotchlight 
letters. This last type is good only for 
daylight signs. 

Groves says that the uses for this type 
of sign material are practically endless. 
It is fine for mail box name plates, 
multiple bracket signs such as resorts 
might use and it makes attractive name 
yard signs. Then of course, there are 
roadside signs of all sorts and sizes that 
might well be made of Scotchlight. The 
signs are plainly visible by day and 
brilliant at night. They are weather- 
proof and practically permanent. 
Groves charges around $2.50 per square 
foot of surface when making a sign. 
This is the total charge, including the 
Scotchlight and labor. A Scotchlight 
sign can be finished much more quickly 
than a painted one for there are no let- 
ters to outline and no time wasted while 
waiting for the paint to dry. It is only 
necessary to mark the location of the 
letters on the background as a guide for 
accuracy when putting the letters and 
emblems in place. 


Ga HAS found that the signs 
almost sell themselves. The very 
first sign he made was one on the back 
of his own car advertising his piano 
service. Since Scotchlight was something 
new in the community, this sign, glow- 
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ing in the dark whenever the rays of 
an auto headlight hit it, naturally 
aroused much curiosity and comment 
and led to his first sign commission, a 
highway sign advertising the local col- 
lege which he was attending at the time. 
Business men began to make inquiries 
and order signs. As each sign was put 
up it served as advertising not only for 
the businessman but also for the maker 
of the signs. Anyone inquiring could be 
shown the finished product. When 
Groves approaches a prospective cus- 
tomer now, he is usually armed with 
sketches of possible layouts. He is plan- 
ning to make a number of small sam- 
ple signs in the Scotchlight material, 
that can be carried in a portfolio or note 
book. By using a flashlight on the signs, 
he will be able to show potential cus- 
tomers the effect of Scotchlight without 
the necessity of taking them out at night 
to show a finished sign. This method, 
he feels, should be quite satisfactory to 
illustrate how the material works. 
Though Scotchlight speaks for itself 
when shown, Groves’ potential custom- 
ers do want to be assured that the letters 
will not come off and he can give them 
assurance of that fact. He knows first 
hand how tightly the letters stick. He 





once made a sign and found it neces- 
sary to remove one of the letters the 
day after it had been applied. When he 
finally got it pried off, he found that 
the background paint under the letter 
had been pulled off along with the 
letter. 

Groves believes there is a big future 
in Scotchlight signs. There are not many 
engaged in the field as yet for the ma- 
terial has been in use for roddside signs 
for only about fiye years and the list of 


_ possible customers is long. When he and 


his wife were in the East last summer, 
he says that in some sections there were 
none of the signs at all and he fairly 
itched to contact local businessmen with 
a view towards making some of the 
signs, but he did’not have the materials 
with him at the time. 

Up to now, Scotchlight signs have 
been strictly a spare time business for 
Groves but just lately his time has been 
divided about half and half between 
piano tuning and sign making and 
there are indications that, in the future, 
some pianos may have to go untuned, 
for the demand for Scotchlight signs 
threatens to crowd out the piano tuning 
business. 


THE DAYTIME APPEARANCE of Scotchlight signs is similar to that of a painted 

sign. This one, on which Carlyle Groves is finishing the application of the letters, 

has a Scotchlight background as well as letters so the entire sign and not just the 

lettering will reflect at night. The large board in the background is ready to have 

letters applied to it. Groves is finding the signs so popular he may soon give up his 
job as a piano tuner in favor of sign construction. 
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Captivated by a painting on glass given to her daughter, 


a Canadian farm wife set out to make her own 
and has achieved happy results. 


Giving A Glow 
To Pictures 


On Glass 


6¢6()\H, WHAT beautiful pictures! 
Where did you get them?” a 
friend asked when she stepped in for 
a visit one day, and caught me work- 
ing at my favorite hobby. 
“I made them,” I replied, and showed 
her some I had not quite completed. 





LAURA ELLINGSON 


“They're so beautiful,” she repeated, 
“how ever did you start making them?” 

“When my daughter was very small 
a cousin gave her a glowing glass pic- 
ture as a farewell gift,” I replied. “It 
was handmade and pictured an old- 
fashioned lady playing the piano and 





AS A FARM WIFE and mother, Laura Ellingson has plenty to keep her busy, but 
whenever possible she snatches a few minutes to work on her foil backed paintings 
on glass. But she simply didn’t have the time to fill an order for 1,000 of the paint- 
ings which a business man wanted to distribute at Christmas instead of calendars. 
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a man singing. How the colors in the 
picture glowed! They gave the quaint 
scene a special charm that interested 
me so much I would sit and study it, 
trying to figure out how this unusual 
effect had been accomplished. I told my 
daughter, ‘If only I could learn how 


that picture was made, I wouldn’t have 


any other kind on my walls’.” 


Being artistically inclined, I experi- 
mented with different paints for months 
but with no success. One day while 
doing some photo coloring I thought, 
“Why not try these paints on glass, 
I've tried everything else!” But the paint 
just wouldn’t dry, so that was out. Then 
the thought struck me, “I wonder how 
they would work with clear varnish 
added as a drying medium?” That did 
the trick and I was elated. But it wasn’t 
the “glowing” result I had hoped for! 
I now had pictures on glass—but that 
was all. The next question was how to 
make them glow. 


The answer came unexpectedly and 
quite by accident. One of the children 
had been playing with some silver foil 
on the table where I was working and, 
as I moved the glass picture for more 
working room, I accidentally placed it 
over a piece of foil. To my amazement, 
there was the answer. The colors glowed 
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through the glass from the foil. My 
face must have glowed too, I was so 
overjoyed to have discovered the secret 
I so wanted to learn. 

After that the farm near Winfield, 
Alberta, was diligently searched for 
broken window panes to be taken to 
the hardware store. and cut square or 
oblong to be made into pictures. When 
I look at my first attempts at painting 
glowing glass pictures they seem very 
crude, but the joy I got out of doing 
them cannot be expressed and each one 
made was something new learned. 


S EVERYONE knows, farm life and 

rearing a family don’t leave a 
woman much time for anything else 
but hard work from daylight till dark, 
and many times long after dark, but I'd 
rush through my chores and other work 
to have a few relaxing minutes to spare 
for my new hobby. A new world had 
opened for me and I was eager to learn 
more and more. 

Soon friends and relatives were 
showered with pictures as I didn’t know 
what to do with so many. My dream 
at last realized, I now had glowing 
pictures for my walls. Visitors admired 
them and wondered how they were 
made, and usually left my home with 
a gift of a glowing picture too. 

One day my sister, gvho owns a hard- 
ware store, said, “Why don’t you try to 
sell some?” 

I just laughed at the idea and said, 
“No one would want to buy them.” 

“Try it anyway,” she persisted. 


So we got together and figured out 
the cost of matérials used and the time 
it takes to make the pictures. We set 
as reasonable a price as possible, yet 
one which would allow me a little profit 
for my work. The next time we went 
to town my pictures went along too. 
I felt foolish doing it but took a chance 
and timidly placed six or eight pictures 
in the store to be sold. To my surprise 
and delight they sold within a few 
hours. Orders poured in for pictures of 
different patterns till I was dizzy try- 
ing to work out new ideas and keep up 
with the demand. 


It was six years ago that I so timidly 
placed those few crude pictures in the 
store The encouragement I received by 
their sale, and from friends, has meant 
much to me. That was the start of a very 
profitable hobby—which today is still 
going strong. I now have glass pictures 
displayed in jewelry, hardware and de- 
partment stores. Some sell on consign- 
ment, others buy them outright and 
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place their own profit on them. So far 
every one has sold and there are calls 
for more, as they’re welcomed as gifts 
for any occasion. 

Since that crude beginning I’ve dis- 
covered transparent lacquer paints that 
are used for this kind of work. They 
are very easy to use as well as being 
reasonably priced. Most hobby stores 
stock them under various trade names. 


Hy ERE IS my method of painting these 
pictures: 

The necessary supplies include two 
good paint brushes, Russian sable or red 
sable, size two; these colors of lacquer 
—one bottle each of black, white 
(opaque), carmine or tomato red, scar- 
let or flame, orange, yellow, dark and 
light green, sea blue, brown, magenta 
and lots of thinner. A plywood board 
about twelve by eighteen inches, to lay 
the pattern and glass on, is a help in 
keeping the work at a convenient angle, 
but is not essential. 





A FLORAL PAINTING based on a pattern like this one is a good subject for a 
beginner, Laura Ellingson suggests. Place the pattern under a piece of glass and 
trace its outlines on the glass with a fine nibbed pen dipped lightly in black paint. 
























































MRS. ELLINGSON CHARGES $10 for 

a painting like the large one of the 

peacock which is shown here along 

with other examples of her glass paint- 
ings that glow. 
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And just a word about those all-im- 
portant brushes. You can’t do good work 
with poor brushes. The added expense 
of good ones more than pays in neater 
work. Also keep them clean. Use a good 
lacquer cleaner and give them an oc- 
casional wash in luke warm soapy water 
and a good rinse. Be sure to point them 
well while wet to keep them in shape. 

Now, find a simple picture of a 
poppy or other flower, or if you can 
draw free hand, draw a pattern to 
follow. Place your glass over the pic- 
ture or pattern and with a common fine 
nibbed ink pen, dipped lightly into 
black paint, follow the outline of your 
pattern. Caution: too much paint on 
the nib will cause it to drop with a 
blob, so just dip the point lightly into 
the paint. When the outline is finished 
set aside to dry. How many hours this 
will take depends on the temperature 
of the room. If by accident the paint 
runs too fast, or a blob falls on your 


- glass, don’t be alarmed—a rag will wipe 


it up and you just do it over. A little 
practice is all you need and each pic- 
ture you do will come easier as you 
understand the procedure better. 

Bear in mind that the side of the glass 
on which you are painting is the back 
of the picture so you are working in re- 


~ verse. A flower placed on the left side of 


the painted surface will appear on the 
right side of the completed picture when 























A FOIL BACKED PAINTING on glass 

like the bottom one of these two 

first inspired Laura Ellingson to try 

creating such pictures herself. Both 

of these paintings utilize ivory back- 
grounds. 


viewed from the front. 

After the outline is dry, the back- 
ground comes next in the process. Some 
like a black background, others ivory or 
white; so suit your own taste; the 
method is the same. I use a quick dry- 
ing enamel or house paint; flat wall 
paint is also good if it dries fast and 
thick on the glass, as the entire back- 
ground must be covered thickly, so noth- 
ing shows through. Paint the back- 
ground around the owtside of the flowers 
you have made, leaving the flowers and 
leaves clean. If by accident some paint 
gets on the flowers, have a skewer, or 
pointed match stick, that has been 
wrapped with cotton, handy and wipe 
clean immediately, as any opaque paint 
will spoil the transparent effect of the 
flower. When the background is all 
blotted out let this dry thoroughly. How 
long this takes will depend on the type 
of paint used. 

Study the flower you are painting to 
determine just where the light is sup- 
posed to shine on it and where the 
shadows fall. Highlights and shadows 
are important to bring out the beauty 
of the picture. Now do the leaves, using 
dark green on some and highlight with 
light green or a bit of yellow. As you 
go along new ideas come to you—so go 
along and have fun! 


bisa NEXT step is to back your pic- 
ture with foil. To do this ‘you will 
need a sheet of foil one inch longer 
and wider than your picture. Say the 
glass is eight by ten inches, the flat 
foil would need to be nine by eleven 
inches to make it half-inch larger all 
around than the glass. Next take the 
foil in both hands and crumple it loose- 
ly, just enough to rough it up and take 
out the smoothness. Then uncrumple 
it carefully, so as not to tear it, stretch 
it just enough to make it fit the glass 
your picture is on, leaving the foil quite 
rough. This makes many sides for the 
light to shine on through the trans- 
parent paints, just like many tiny mirrors 
placed at angles. When the light shines 
through the colors of the picture it 
makes.the glowing effect. Place the shiny 
side of the foil on the painted side of 
the glass; trim off with scissors any 
foil that extends beyond the edge of 
the glass. Cut cardboard just slightly 
smaller than the glass. Now place it 
on top of the foil. Press together so 
picture won't be bulky. 
For the smaller sized pictures the 
silver foil wrapped around chocolate 
bars is suitable. For the larger pictures 





the foil used to wrap and cook foods in 
is ideal, as long as it is clean and shiny. 
These rolls of foil can be bought in 
most grocery stores. Other foils unsuita- 
ble for food but ideal for pictures can 
be bought in drug stores in sheets, 
Florists usually have a supply on hand 
to wrap flower pots. 

Choose the color of the passe 
partout® picture binding you would 
like for your picture and cut a strip a 
little longer than the glass, to allow for 
neat corners. Dampen with water and 
place one edge evenly along the edge 
of the glass. Have a clean cloth handy 
and press the wet binding with it, or 
rub lightly, till it sticks firmly—mak- 
ing sure it is even along the edge of 
the glass before it dries, and the de- 
sired width. Now fold the remaining 
edge of the binding over the edge of 
the glass and cardboard, with the foil 
in between, rubbing lightly with the 
cloth in hand to make a smooth bind- 
ing. Trim the ends neatly. Do the other 
three sides in the same manner. Place a 
hanger on the back, and behold your 
picture. See how it glows through the 
transparent paint with that foil on the 
back of it. Be sure the foil covers the 
entire glass as even on the background 
lack of foil shows through as a darker 
spot and spoils the effect. 

I buy the pi@ure hangers for my 
pictures. The hangers that I attach to 
small pictures are little rings with glued 
tabs attached. Moisten the tab with warm 
water and stick to the-center of the top 
of the cardboard back. This secures the 
ring to the picture for hanging it on 
the nail. For the heavier pictures I use 
common plastic fish line inserted in the 
back of the cardboard before it is bound 
to the glass. To do this I punch a hole 
on each side of the cardboard, two 
inches from the side edges and one- 
third the length of the picture from. the 
top. Put the plastic line through these 
holes and tie together securely at the 
length desired for hanging the picture. 
Cut away the loose ends and weld the 
short ends together by touching. them 
with the flame of a match, holding the 
ends together with tweezers or pliers 
till the weld is set. This is a safer way 
to hang the heavier pictures. These ar- 
ticles may be purchased in any stationery 
or drug store. 

These finished glowing glass pictures 
—with foil and cardboard—may be 
taken to any art shop to be framed in 
plastic or any other desired frame if one 
cares to go to the extra expense. 

(Continued on Page 64) 
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Westerners Wrought from 
Wood 
(Continued from Page 29) 

a pencil. He followed the outline on the 
wood with his fourteen-inch bandsaw. 
(The use of the bandsaw was not a 
necessity, for he used a coping saw and a 
wood-chisel for many years before he 
bought one.) Then, he drilled a 14-inch 
hole about an inch deep in the upper 
center of the block to receive the shank 
of the neck when he whittled it and 
the head out of a separate piece of 
wood later. He marked the location 
of arms, legs, coat and boots on the 
blank with a pencil and began to whit- 
tle with the front of the blank fac- 
ing him. Cutting off small pieces of 
wood, he worked around it several 
times getting its general form. That 
was done to keep the body in propor- 
tion. As the pencil marks were whit- 
tled off, he replaced them until the 
figure assumed the desired shape. After 
the general form was whittled, he 
worked in folds and wrinkles in the 
clothes, buttons, neckerchief and details 
of boots and jeans. 

The head was whittled in the same 
manner as the body, out of a separate 
piece of bass wood. The profile of the 
head was traced upon a block of wood, 
leaving the neck about an inch longer 
than the desired finished length, for 
insertion into the hole drilled in the 
body. He faced his blank, marked in 


the position of nose, ears, mouth, chin 


and hat. He whittled off small bits 
of wood, working completely around 
the head several times to keep the 
features in proportion. The pencil marks 
were replaced-as needed. When the head 
was nearing general completion, he 
looked at his own face in a mirror and 
tried different expressions until he 
found one he wanted his figure to wear. 
He used this expression as a model to 
whittle in the final expression of the 
face. 

The head being separate permits 
twisting into any position for various 
effects before gluing to fix it perm- 
anently. If the set consists of more than 
one character, Gieger whittles each one 
separately before assembling them into 
their respective positions. Gieger has 
found it a good practice to put the 
figures aside for examination a few 
days later for possible further refine- 
ment before painting. 

Some of his sets have all figures mov- 
able. Others have them secured to small 


baseboards of unpainted soft pine. In 


the “Poker” set, each figure is whit- 
(Continued on Page 44) 
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Speaking of Superlatives 


VERYBODY likes to deal in superla- 


tives. The highest, the lowest, 


the youngest, the oldest, the greatest, 
the least, the strongest, the weakest— 
all are often remembered long after 
the “in-betweens” are forgotten. Be- 
low are eighteen statements dealing 
with superlatives and three possible 
completions for each, only one of 


1, 


The smallest republic in the 
world is 

(a) Switzerland 

(b) San Marino 

(c) Luxemburg 


. The hardest substance known to 


man is 
(a) diamond 
(b) feldspar 
(c) quartz 


. The highest of all mountains is 


(a) Mt. Vesuvius 
(b) Mt. Everest 
(c) Mt. Fujiyama 


. The land creature having the 


largest eye is 
(a) the ostrich 
(b) the horse 
(c) the elephant 


. The largest of the planets is 


(a) Mercury 
(b) Venus 
(c) Jupiter 


. The largest passenger liner afloat 


is the 
(a) Mauretania 
(b) Queen Elizabeth 
(c) America 


. The largest Christian church in 


the world is 
(a) St. Peter’s in Rome 
(b) Cathedral of Rheims 
(c) Westminster Abbey 


. The largest fresh water lake in 


the world is 
(a) Winnipeg 
(b) Titicaca 
(c) Superior 


. The tallest building in the world 


is 
(a) the Eiffel Tower 
(b) Pyramid of Cheops 
(c) the Empire State Building 


which is correct. See how many you 
can complete correctly, giving your- 
self a score of one for each correct 
answer. Fifteen right puts you in a 
superlative class yourself, twelve is 
good, nine average. If you score less 
than three, there’s probably a superla- 
tive for that too, but we won't sug- 
gest it. 


10. The largest desert is the 


11. 


12. 


13. 


14. 


15. 


16. 
17. 


18. 


(a) Sahara 
(b) Gobi 
(c) Arabian 
The smallest bird is the 
(a) wren 
(b) hummingbird 
(c) titmouse 
The oldest college in the United 
States is 
(a) Yale 
(b) ‘Harvard 
(c) Ambherst 


The shortest verse in the King 
James Version of the Bible is 

(a) “God is love” 

(b) “I am” 

(c) “Jesus wept” 
The largest continent is 

(a) Asia 

(b) Africa 

(c) North America 
The strongest creature in propor- 
tion to its size is 

(a) the ant 

(b) the tiger 

(c) the beetle 
The largest trees in the world are 
_ (a) the giant Sequoias 

(b) the cedars of Lebanon 

(c) balsams of Peru 
The largest of the oceans is 

(a) Atlantic 

(b) Pacific 

(c) Indian 
The youngest of our presidents at 
the time of his inauguration was 

(a) Theodore Roosevelt 

(b) Grover Cleveland 

(c) Abraham Lincoln 

John Parke 


Answers On Page 64 
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( Continued from Page 43) 
tled separate from his chair and secured 
to it later with a countersunk screw 
from the bottom of the seat. None of 
these figures are secured to a baseboard 
but are left movable for different seat- 
ing arrangements at the table. The 
“Painless Dentist” set, has all figures 
secured in a fixed position on a soft 
pine baseboard. The nurse is secured 
with a countersunk screw from the 
bottom of the baseboard. The base of 
the dental chair is secured in like man- 
ner. The patient is secured with a screw 
in the bottom of the chair which is then 
glued to the chair base. The dentist is 
secured on top of the patient with a 
wooden peg which passes through his 
leg and the leg of the patient. This 
arrangement keeps all metal screws out 
of sight and leaves only wood showing. 


Gieger has tried many different tools 
and gadgets, but he always comes back 
to his pocketknife, his favorite being 
one he bought before the last war for 
$5. A bandsaw or coping saw and 
wood-chisel are needed for roughing 
out the figures, and a drill of some 
sort is needed for making the hole for 
securing head to body. Gieger uses a 
small lathe for turning out such items 
as barrels and tables to furnish his sets. 

When Gieger is satisfied with his 
rough looking characters (he never 
touches them with sandpaper ), he 
paints them with flat-finish oil paint, 
using assorted sizes of artist’s camel’s 
hair brushes. Sometimes he uses tempera 
paint mixed with linseed oil, but his 
main requirement is paint that will 
not fade, will not show gloss and will 
allow> some of the wood to show 
through. ‘ 


To paint a completed character, Gieg- 
er begins with white for eyeballs and 
teeth since these items may need two or 
three coats to make them show up 
well. He paints exposed skin areas with 
flesh color next. Hair and beard are 
then painted, care being taken to make 
this color contrast with that of the hat 
and boots. If hat and boots are to be 
black, the hair and beard should be 
brown. Cheeks, end of the nose and 
lips are painted red to give the character 
life. Garish colors of varying combina- 
tions are used for clothes, because Gieger 
believes that the average cowboy wants 
his clothes loud but is not particular 
what color they are. Shirt is checked 
or striped and neckerchief is spotted 
after the colors have dried. The irises of 
the eyes are painted last in order to make 
them look in the direction that best 
suits the expression on the face. 


Prrte ARE interested in and will 
buy caricatures of themselves or 
their occupations. Ranchers are. inter. 
ested in Western characters, airline 
pilots in his wood pilots, dentists in 
his “Painless Dentist” set and the like. 


Realizing that many people who could 
pay good prices for his pieces traveled 
by air, Gieger made arrangements to 
meet the manager of the curio and sov- 
venir department of Meacham Field at 
Fort Worth, Texas, through a friend 
who worked there. He arranged with 
him to sell his characters for an average 
of about one-third of the selling price 
for his commission. He set up an at. 
tractive exhibit at the field which has 
been his only sales outlet, except orders 
that come to his residence, for the last 
several years. He sells from 100 to 150 
pieces a year. This has taken almost 
his complete output since he has a 
full time job as a clerk with the Pure 
Oil Company in Fort Worth; Texas, 
and devotes only his spare time to his 
hobby. 


Vernon Johns, the man who handles 
the Gieger characters at the air field, 
says that many people buy the carvings 
for gifts. Two airline pilots bought 
a set as a gift for their boss, the presi- 
dent of Delta Airlines. One of the 
nation’s leading building contractors 
with headquarters in Houston, Texas, 
has some Gieger pieces. A jewelry store 
in Dallas, Texas, uses one of - his sets 
in its window display. A group of wrest- 
ling fans want to buy a‘set of rough 
and tumble wrestlers as a gift for a 
local idol, although Gieger hasn’t even 
produced the figures yet. A cigar sales- 
man bought a-“poker scene” and paid 
it~ out in installments. Recently, a 
woman collector in Florida wired about 
a piece she had seen when she had gone 
through Fort Worth. There was a de- 
lay because Johns was out of town. The 
lady became impatient and contacted 
him about her order by long distance 
telephone. A great many, if not most, 
of the sales are made to travelers who, 
after they reach their destinations, write 
back and describe the piece they want. 


Four years ago Gieger was commis- 
sioned to whittle Western characters to 
ride miniature tractors and farm equip- 
ment advertising a machinery concern 
at the Texas State Fair in Dallas. The 
manager of the machinery concern had 
seen some of Gieger’s work while in 
Fort Worth and knew it was just what 
he needed to sell his exhibit to the 
people at the fair. He was right. The 
characters attracted so much attention 


PROFITABLE HOBBIES 














ith 
ge 


rite 
unt. 


1is- 
; t0 
ip- 
ern 
[he 
nad 


hat 
the 
The 
ion 
ES 


‘SEPTEMBER, 






that the exhibit was a big success. 

Before Gieger started selling at the 
air field, he attracted attention to his 
products by taking sample characters, to 
local merchants with the proposition 
that they could use his sets for window 
display attractions if they would allow 
him to place his name and address on a 
card in the window. This plan worked 
especially well with jewelry stores. The 
First National Bank in Fort Worth also 
had a Gieger exhibit in a front window 
for a considerable length of time. They 
were not selling merchandise, but they 
found it good business to make their 
bank as attractive and interesting as 
possible. 

In the near future most of the air 
travel will be shifted from Fort Worth 
and Dallas to a big new super-airport 
between the two cities. Gieger hopes 
to have an exhibit there and is working 
hard to build up his stock for its ex- 
pected heavy demand. 

Edward Westcott once wrote, “They 
say a reasonable number of flees ‘is 
good for a dog... keeps him from brood- 
in’ over bein’ a dog.” Gieger had a 
reasonable number of problems with his 
whittling before he began whacking 
out for fun. Since that time, cash and 
fun have done a pretty good job of 
keeping him from brooding over not 
being a sculptor. 


Match Boxes to Match 
Your Walls 


(Continued from Page 24) 


M*®: COHEN’S workshop is the base- 
ment of her home. Her husband 
fixed a work table for her out of their 
discarded front door. Covered with an old 
army blanket, it makes a perfect place 
for her to spread the materials. The 
small pieces of wallpaper are stacked 
neatly on shelves in front of her, dif- 
ferent colors of flitter in open boxes 
on the table within easy reach. For $8 
she bought an electric heat sealer which 
seals the Cellophane on the packages 
and makes a professional looking job. 

For a while, Louise cut the wallpaper 
herself, but found it took too much 
time. She now has it cut to size at a 
print shop and pays $4 for the cutting 
of 5,000 pieces. 

She selects her wallpaper with care. 
It has to be a paper with a small design, 
preferably a floral, small checks or an all 
over small pattern. One roll of paper, 
when cut, will produce many different 
patterns and 625 pieces. 

Mrs. Cohen pays an average of $3 
a roll for her paper and buys it whole- 
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HAND GUIDE! 


POSITIVELY controls movement of hand 
x: until one’s Penmanship is quickly cor- 
SUPPLIES ALO TE 


rected. Men—Women—Boys—Girls: Write. 
OZMENT, INVENTOR, Box 665-(74) , St. Louis, Mo. 








SEND FOR THIS 
NEW GEARON LAMP KIT FOLDER 


4 
§ 
t 
SHOWS SIX POPULAR LAMPS which you can ! 
make in your spare time —for yourself . . . for i 
gifts . . . to sell to others at a handsome profit. Each §f 
lamp comes in kit form—everything you need ready § 
to assemble. And, you get wholesale price on each 4 
kit. No experience or special tools required. Send 
25c today for the new Gearon Lamp Kit Folder: 5 
Big lamp parts catalog and wholesale price list will J 
be included. 25c refunded on first order. | 
4 
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“THE GEARON COMPANY 


27 S. Desplaines St. 





Dept. 100-09 
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Chicago 6, Ill. 































Real tive O1 
CASH IN ON ANCIENT ORIENTAL SECRETS 
3 praia : Never before has such a PROFITABLE OPPORTUNITY come to light. 
bigaps.coc Centuries ago, Oriental royalty astounded the world by growing actual LIV- 
ocwolly i ING miniature “dwarf trees”. 








AMERICA’S NEWEST § $ 5 $ sh HOME BUSINESS! 
: a — TIME! A 


as 
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Earn . Mone 
GROW 


© NEW Amazing HOME-BUSINESS! 
© NEW Fascinating HOBBY! 











These fabulously beautiful trees. were desired 
by all other countries, but the Oriental Emperors jealously their 

growing secrets. The death penalty was demanded if anyone grew dwarf 
trees, or gave away the growing secrets. However, Americans in World War 
II succeeded in purchasing some specimens and brought them to America— 
NOW THE SECRET IT OUT~—and promises to be one of the most profitable 
spare-time home-businesses ever. Get all the facts! Mail coupon below today. 


GROW THEM AT HOME! IN YOUR SPARE TIME! NO EXPERIENCE NEEDED! 


Start your own Business! If you've ever planted a GROW IN ANY KIND OF CLIMATE 

garden—you know the wonderful sense of accomp- ° 

lishment you feel. Growing actual living miniature pote eo aa Se cavemen ape 

trees is A HUNDRED TIMES MORE FASCINAT- your trees year around. They are easy to pro- 
e 


ING-yet, can be extremely profitable because 
these miniature specimens are new and rare...and 
anything new and rare means big prices and big SOME SOLD FOR $1,000-EVEN $2,000 EACH 
profits for those offering it first. But $25, $50, $100 and more per tree is common. 
You pocket all the profit. YOU CAN HAVE LIV- 
NO LARGE INVESTMENT—NO OVERHEAD ING TREES TO SELL ALMOST AT ONCE. 
You can start on a shoestring because you start Amazing new secret process permits you to see 
with seeds costing “pennies”, but sell trees for results ng: oe No waiting months or 
“tens of dollars” Mother Nature makes money for 
you. You don’t need a lot of equipment or space 
either. Raise hundreds of trees in your house, yard, 
garage or window sill—you don’t need much room. 


TAKES ONLY A FEW MINUTES A DAY 
NO LONG HOURS of tedious work—-NO STUDY- 
ING of detailed instruction courses are necessary. 
Take care of dozens of trees in 5 minutes daily. 
Keep your present job—have TWO INCOMES in- 
stead of one. Of course, you can grow thousands 
full time—it’s up to you. 


24 a 
IT'S EASY! 
TO GROW ALL KINDS 
OF TREES 


years. Seed Coupon Today. 





JUNIPER TREE—C 





GENUINE SEEDS & 
ILLUSTRATED DETAILS 


CYPRESS TREE . 






NATIONAL NURSERY GARDENS 
8463 So. Van Ness Ave., Dept. P9 


















NATIONAL Inglewood 4, California 
NURSERY i Please RUSH ME EREE SEED AND ILLUSTRATED DET. AILS, 1 cade A am made no ebiipetion: 
GARDENS sg This is a Free offer from you. 
4 Addr a 
City. Zone State 
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sale. She usually buys five double rolls 
at a time. 

With a small artists’ brush, she applies 
glue to her match box. Then she puts 
on the paper. To speed up production, 


she usually puts paper on a number of 
SOMETHING NEW and SENSATIONAL in 


rare CHRISTMAS CARDS 


MAKE EXTRA MONEY FAST Rye) f 
waged gorgeous new Satin, Velour, Metal- Bm or 
lic Christmas Cards never before offered. 
Amazingvalues! Low as 50 for $1.25 with 
Name. Easy orders fast. Pays up to 
100% Cash Profi fit in spare or full time. 


EARN MONEY | Send for FREE Samples 


for Your Group ing EXTRA DOLLARS 
iy with FREE SAMPLES 
© Raise QUICK ne Cards, New 




















FUNDS for your 
Club, Church, Boy THE -DABK Th ag 
Scouts, Girl Scouts gine deta Gifts, Kiddie 
or a organiza- several $1 Assort rtments 





=a proyal and money-making facts 
fast sellers. |Write Tod oday! 


PURO GREETINGS, Dept. 278-L 
| 2801 Locust, St. Louis 3, Mo. 


tion with amazing 
fund-raising oi 
Ask for FREE FACTS. 
Write Puro now! 
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pastes, liq aids. Sim- 
glide « oer abe PRESTO! 
—you have a lustrous, 
] [//, tone long- joeting shine. o. Me 


~ . uss. No 

= <1 ome Clean, Handy. 

= . ORKS LIKE’ MAGI i 
“ ’ For Men’s, Women’s and 

yor Children’ 8 Shoes. Low 


“ w N riced. Li ightning seller! 
SAMPLES FOR AGENTS le offer pin ph 
send name at once. Hurry. Postcard will do. SEND NO MONEY— 

KRISTEE CO., Dept. 1723, AKRON 8, OHIO 


BE A FLORIST 


Learn to make corsages, wreaths, 
sprays, centerpieces, wedding 
bouquets, etc. Easy to learn by 
mail. Write for complete infor- 
mation or send for special illus- 
trated lesson, ‘How to Make 15 
Corsages” . . i .6- eae 


FLOWER SCHOOLS, INC. 
Box 386-H, Pacific Palisades, Cal. 


NO LUCK pustisiens 


We are established book publishers whose basic 
policy is to encourage new or unknown writers. 
If you are looking for a publisher of your spe- 
cialized hobby book, novel, biography, play, 
scholarly work, poetry, etc., perhaps we can 
help you. Write today for Free Booklet HB. 
VANTAGE PRESS, 230 W. 41 St., New York 36 
In Calif.—6356 Hollywood Blvd., Hollywood 28 





just your name. 
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MAKE EXTRA £>¢ ‘ 4 
MONEY WITH P3IIDs 


dearn at HOM. There are RICH OPPOR- 


TUNITIES for MEN and 
WOMEN with “know-how” in Plastics. Interstate’s new Plas- 
tics course tells and shows how to make hundreds of fast selling 
items out of Plastics. Gives complete training in fabrication, 
casting, lamination, molding, internal carving, etc., in simple, 
easy, step-by-step language and pictures. Plastics and Fabri- 
cating Kits for 23 valuable Plastic items come with training at 
no extra cost. START A PLASTICS BUSINESS OF YOUR 
OWN. No other industry holds such promise for the future. 
You can make big money manufacturing novelties, toys, signs, 
etc., in your own home in spare or full time. Don’t wait! Learn 
NOW how Interstate’s Plastics Training qualifies you for 
success in the Plastics field. 
LEARN HOW TO MAKE fast-selling 
io PLASTIC NOVELTIES, FURNITURE, 

ZZ_\_sEWELRY, SIGNS, TOYS, LAMPS 


_— 



















23 VALUABLE PROJECTS 


: INTERSTATE 
TRAINING SERVICE 










PORTLAND 13, OREGON 





boxes in one day. The next day she 
applies her flitter and the next day 
shellacks the boxes to give them the 
permanent finish. 


WE LOUISE is ready to apply the 
flitter, she studies the design of the 


paper and decides what colors she is 
going to use and what part of the de- 
sign she wants to bring out. For ex- 
ample, she may have a paper with a 
white background with a small blue 
flower and red roses. There are green 
leaves with darker green stems. In the 
center of the blue flower she puts a 
small amount of glue, then paints the 
roses and stems with glue. She sprinkles 
lime colored flitter in the center of the 
blue flower, puts red on the roses and 
green on the stems. With a light stroke 
of her hand, she brushes off the surplus. 


From the same roll of paper, she may 
have a piece of paper with the white 
background, but only the long green 
stems and leaves predominating. Per- 
haps in the corner of the box there will 
be a suggestion of a yellow flower. She 
sprinkles green flitter the length of the 
stem, gold on the yellow flowers, and 
outlines the green leaves with a touch 
of red. Each box is different and each 
is lovely. 

Her flitter, which she buys at a sign 
painter’s supply house, is $1.10 a pound. 
She has it in silver, gold, magenta, red, 
green, blue, lime, purple and rose. She 
also uses a box of multi-colored which 


she gets by brushing all surplus into one: 


box. 


She buys her matches wholesale and 
buys forty gross at a time. The matches 
come to three-quarters of a cent a box. 


If matches are to be mailed, they must 
be wrapped in asbestos or aluminum 
foil. Mrs. Cohen contacted an asbestos 
company, but as her account would be 
so small, the cost would be too great 
proportionately. So she takes her chances 
at finding aluminum foil in the grocery 
store. 


Mrs. Cohen has streamlined her work 
to such an extent that she finds she can 
make about 100 boxes in an hour. By 
snatching an hour here and fifteen 
minutes there for work on her match 
boxes, Louise has made enough money 
to buy some beautiful pieces of furni- 
ture for her new home. 


“People keep telling me I should 
really get busy and go into this thing on 
a larger scale,” she says, “But I don’t 
want to. I want to keep it as a hobby. 
Because now it’s fun.” 


How to Market What You 
Make 
(Continued from Page 18) 

This meant, for instance, that I could 
not limit my output to just a few beau- 
tiful, expensive things, but must be 
willing to make popular priced articles, 
to meet the taste of the general public. 
This did not mean that I need to give 
up all individuality, but it meant that 
I must readapt my ideas to what the 
average person will buy; in short, to 
compromise. 

To reach this wider market, I planned 
an attack on the problem of sales on as 
many fronts as possible. 


Like many craftsmen, when I opened 
my little studio in a remodeled garage, 
in East Gloucester, Massachusetts, I 
assumed that I could sell my wares to 
the public direct from my front door. 


My place is, however, not on a busy 


street and my large sign at the entrance 
did not bring in many people, at least 
not enough to buy my whole output. 
Even if I had been located on a busier 
thoroughfare, I do not think it possible 
to sell enough pottery to make a fair 
living, direct from the studio. There 
simply is not enough demand for any 
one atticle, be it pottery, or jewelery, 
or anything else, to reach a big enough 
volume of retail sales on a single kind 
of article. If you want to sell direct, 
you probably have to include many 
other things with your own product. 
For instance, I know a craftsman who 
made pewter articles. He had a good 
location,. and many people came into 
his shop every day; but he could not 
make a good living until he included 
many other gifts with his pewter, so 
he Would have something to meet all 
tastes. He even sold neckties, hand- 
woven, alongside pewter plates. 

The disadvantage of a ‘retail store 
with your production studio is that it 
takes a lot of time to attend to cus- 


tomers. You have to drop your work . 


to talk to them, and often they are “just 
looking, thank you.” However much you 
may enjoy the contact, it uses up a lot of 
valuable production time. For that rea- 
son I do not advocate retail selling from 
the workshop as a major activity, though 
I do maintain a small show room at one 


end of my shop, and make a fair num-. 


ber of sales, just incidentally. 


b bow THOUGHT of seeing his things 
for sale in large, well-known shops 
is very attractive to many a hobbyist. 
I originally felt that if my pottery were 
for sale in a big shop, where many peo- 
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ple saw it on display, I would make 
money and acquire a reputation. 

I quickly found the heartbreaking fact 
about wholesale marketing to be a mat- 
ter of wholesale prices. In the case of 
pottery, and other gift items, the mark- 
up is 100 percent, which means that 
the article which you yourself have been 
selling directly to the public at retail 
for $1 must be sold to the wholesale 
buyer for 50 cents, less the 15 percent 
cost of selling to the said shop. That 
15 percent goes to an agent who makes 
the sale, unless you act as your own 
sales agent. This means that your $1 
article brings you only about 4214 cents 
net. 

Of course, in the latter instance, there 
is a greater volume of sales at whole- 
sale than at retail. The shop would 
probably buy a dozen or more of a 
particular article, while a retail customer 
who camie to your studio might buy 
only one. Your problem is whether to 
sell a dozen things at a small profit 
on each; or to sell a single one, and 
make a full profit. Even on a small scale 
the hobbyist is confronted with that 
tantalizing question of mass produc- 
tion versus individual pieces. 

In my own case I made a compromise, 
and produced a line of things that I 
could sell at a wholesale price, and still 
make a fair profit. At the same time, I 
continued making a few higher priced 
ones. 


A*™ ALLURING market for the hobby- 
ist is the mail order field. In this 
market he can sell at the maximum 
retail price direct from his studio, with 
no personal customers to come in, and 
take up his time, and no agents to de- 
duct commissions. But, asin every- 
thing, there is a catch in it. The trouble 
lies in the expense of mail order adver- 
tising, and in finding an article which 
will sell in this field, which is a very 
competitive one. 

While there is an element of gamble 
in this type of advertising, there are 
ways in which the craftsman can take 
some of the hazard out of it. For in- 
stance, he should be sure that his ar- 
ticle has been well tested and is proving 
saleable directly from his studio. Try 
out any mail order item thoroughly on 
your own customers. 

Produce an article which is easy to 
pack, and will arrive safely, unbroken, 
at minimum postage. It is a good plan 
to pay the postage, and include it in 
your costs, because it makes selling 
easier. Customers prefer to order pre- 
paid things. 
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This FASCINATING NEW BOOK 


Tells You 
HOW! 


perience whatever. 


ments for hats, shoes and belts. 


holders, scarf rings, purse p 


® How to Monogram perfume bottles 
handbags, belts, jewelry cases, ties 





articles. 


@® How to Make Distinctive Jewelry— 
Necklaces, bracelets, earrings, pins and 
pendants—without any previous ex- 


® How to Design Fashion Accessories, 
Tie Clips and Cuff Links for men and 
women, Hi-Style buttons and orna- 


® How to Embed Real Flowers in crystal- 
clear liquid Castolite—preserving their 
colorful beauty forever and ever—and 


make real flower coasters, plaques, 
tiles and costume jewelry. 
@® How to Personalize key ta “¢ glove 


earrings, buttons and dozens of other 


@ How to Set Pearls and Crystals—embed 
golden minerals and native turquoise 
stones and fashion these into antique 
copper, gold and silver jewelry such 


i them . as bas never been seen before—any- 
EY es FoR PLEASURE * FOR PROFIT i }e@ How to Get Supplies—at wholesale 


and make money. 


by following the simple methods 
of sketches and photographs. 


PLAN Here is an Exciting Gift! 
With the ‘‘Castolite , nor ® How to Have Your Own Business, 
you Manual” we will also send you spare-time or full-time. Our practical, 
our inspiring Home-Success down-to-earth 3 STEP-PLAN tells you 
how to get started 


Plan as an Extra Bonus. Send 
25¢ now to: 


== The CASTOLITE Company, Dept. K-9, Woodstock, Ill. 








prices. And to do all these and many, 
many more projects to save money 


@® How to Make Extra Money at meaty 


described and illustrated with scores 











‘YOU CAN MAKE A PRECISION POWER DRILL 


from any +” Shaft Motor... just use this 


ACCURATE ARBOR & CHUCK 


need to change —_ motor’s nt 
fesston belt, speed, wer, to continu- 
ously drive other canigment as usual, 
slip a 34” bore pulley over the 
(which has its own two set screws plus a 
clearance hole) thus pulley can be fastened 
in its original —— to 12” shaft. (Use 
of pulley optional. 


SEND NO 
MONEY 







Price are x 
Complete, only hardened and ground. No other chuck and arbor on the market has these 
$2. 38 combined features of Bg ice and a ar ee Re ys # , ng only tia 
i capac 

boca agator sige ec ~~ Py bearing. Drill wobble and bear 


Shipped On Approval—No money with order—No COD wear ciiminatea. 
Send this ad with your name and address. Chuck and Arbor will be sent to you for ten 
SPECIAL OFFER: days free trial. If completely satisfied, then send $2.98, no more. No interest or —_ 
ing charges ded. If not completely satisfied, return to us, no explanation neces 
BEST TOOLS Dept. PH-2 


2432 South 61st Avenue Chicago 50, illinois 
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GET STARTED RIGHT...MAKE FASTER PROGRESS 


Easy-to-Assemble Kits for Beginners... Supplies and Tools for Experts 


For more experienced leatherworkers, our 
If you are a beginner, just becoming inter- , 
ested in the fascinating hobby of Leather- — idler pe ne Se ee bee 
craft, get off to the very best start with joathers is the most com Ee i vied 
TARSON Ready-Cut Kits of purses, belts, e . 


— billfolds, ge mals, etc. ane ‘— ee a ea 
experience or tools nee ; complete 

instructions for easy assembling included, ; J. ©. LARSON os Dept. 2231 

SEND 10c TODAY for new big illustrated , 820 So. Tripp Ave., Chicago 24, Ill, 
catalog of ideas, kits, — ss I am enclosing 10c. Please send me latest 


for both beginners and experts. 


J. C. LARSON COMPANY | 


big illustrated catalog of Leathercraft Kits, 
Supplies, Leather and Tools. 








820 SO. TRIPP AVE. . DEPT. 2231 |! Name........--.-seeeeeeeeeeecceeceeeeeees 
CHICAGO 24, ILLINOIS | bbibbeie 2 62.2.6 ERR ATR 
MAIL COUPON > | | city ckedkeseasans <a aan GROG ask oc nnee 
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DANCING JOE—Minstrel Man or 
as a Bellhop, both in colorful 
uniforms, $2.25 pp. Also as a 
e construction set for you to as- 
semble, $1.15 pp. Plans for Joe, 
: 60 cents. A wooden Lumber Wagon 
— drawn by two horses, loaded with 
miniature lumber and logs—ap- 
F prox. 21 inches long, $4.45 pp. 


4 TURBEVILLE 
Box 27 Columbia, S. C. 

















SUITABLE 

@ PAINT, ENAMEL 

@ LAC UE a 

@ GLUE, PASTE 

@ OIL & CHEMICALS 

Ideal for 

Workshop, Household, 

Factory Use and Hobbyists 

os Assorted Brushes. ..$4.00 
50 Assorted Brushes... 3.00 

25 Assorted Brushes... 2.00 


Minimum Order $2.00 
Postpaid. No C.0.D. 


N. ELGENE MFG. CO. 


Box 147, Ft. Hamilton Sta. Brooklyn 9, N. Y. 








BIG MONEY NOW IN 


liquid Marble--Plastex 


Wonderful new opportunities for your own big 
money-making business—regardless of age, sex or 
previous experience 
LIQUID MARBLE . . . Make LIQUID MARBLE 
the amazing versatile plastic with 1,000 uses. Can 
be poured into flexible molds for casting—made up 
rege slabs—used for flooring—colored—veined. Easy 
oO use. 

PLASTEX MANUFACTURING—Turn 5c worth of 
materials into $1 seller. Make molds for a few cents 
acne nent em of fast-selling plaques—figurines, 


UNLIMITED MAR KET—Sell locally—sell by mail— 
sell in_a different unique way we tell you about— 
coteal BUYERS names furnished. 

WRITE TODAY—We’ll show you how to start with 
a small investment and build a big-paying business 
—or develop a yg Part time business. RUSH 
your name for full fact: 


PALENCHAR PUBLICATIONS 
1435 John St., Whiting, Indiana 








+» OWN a Business 


$5 HOURLY Profit... . 
Even If NOW Employed 


Alert dealers can ayerage $5 hourly 
gross profit on services- they render 
and $3 on EACH of their servicemen. 
You can profitably operate part time 
while building a full time business 
with servicemen. 

Clean and Mothproof, Rugs and Upholstery 
Duraciean cleans by absorption! No scrubbing, soaking 
or shrinkage. Dirt and grease vanish as if by magic 

- - Matted pile rises . . . colors revive. 

Duraproof protects against moths and carpet-beetles. 
Makes materials resistant to both. Backed by an In- 
ternational Money-Back 4-Year Warranty. 

No experience needed. Easy to learn. Quickly estab- 
lished. Nationally advertised Services rendered ‘‘in the 
home.’’ No Shop Needed. We furnish enough materials 
to return your TOTAL investment. Territories limited. 
Write today for FREE booklet explaining details and 
Easy Terms. 

DURACLEAN CO., 2-569 Duraclean Bidg., Deerfield, III. 


BIG PROFITS! 


Be our agent for watches, rings, 
costume jéwelry, cameras and 


di 
leather goods. Make big money. 


CATALOG 
All merchandise guaranteed. 


Write for Free 68-page Catalog—No Obligation 


MARVEL WHOLESALE WATCH CO. 


Dept. E - 211 N. 7th St. St. Louis {, Mo. 


pio TOGRAPHY az 






















Splendid Hobby or Vouusion > 
Prepare in spare time. Practical 
ic training. Long-established school. 
Sand toe free booklet, Pasa 2 ram Me > 
Modern as ty ape and particulars. Sen’ 
postage prepaid. No obligation. 


AMERICAN SCHOOL OF PHOTOGRAPHY 
835 Diversey oe mee Dept. 2066, Chicago 14, Illinois 
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One way to test your article is to 
submit it to several magazines in which 
there is a shopping column. Sometimes 
the editor will give you free, editorial 
mention to help you get started. This 
is an ideal way to begin if you can 
manage to produce something which 
has enough distinction to interest the 
editors. 

If this editorial mention results in a 
considerable number of orders, you will 
be encouraged to go farther, either by 
paid magazine advertising, of which I 
will speak later, or by direct mailing 
of circulars, printed matter, or letters, to 
selected lists of customers. — 

Success of such a direct mail cam- 
paign will depend on your product, 
of course, plus the quality and appeal of 
your circular or letter, plus the value of 
your list of names. 

It is a good plan to. keep a file of 
attractive circulars which come to you 
from others; then when you are ready 
to create one of your own, you will be 
stimulated to get up a good approach. 
We use an inexpensive circular for our 
pottery, printed by the offset process, 
which is a low cost method of repro- 
ducing any kind of black and white 
drawings or lettering, without the neces- 
sity of making a zinc printing plate, 
such as most printers use. These are 
some excerpts from our circular. You 
note that we use the personal or folksy 
style which is well suited to hobby 
articles. 

Beside a drawing of one of our pitch- 
ers this copy appears: “This is the 
Gloucester Pitcher, tried and true. The 
shape is homey and earthy. It was de- 
signed on the wheel, the kind you push 
with your foot. The decoration shows 
ships and waves. Cape Ann, you know, 
is a broad neck of land which extends 
about nine miles out into the Atlantic 
Ocean. A mighty nice place to spend 
the summer. No. 4 holds 114 cups. 
Gloucester Green pattern, $2.” 


By a drawing of a batter bowl: “Ori- 
ginally made for a very practical and 
ingenious good neighbor, Alice Dean, 
who said, ‘Make me a bowl for mixing 
and pouring waffle batter.’ We made 
one and it was too small. We made 
another and it was too large. But then 
we made this one andeit was just right.: 
Homemakers in every state in the Union 
have been ordering it for. years for 
themselves and their friends. No. 29 
Holds 114 qt. Yellow and brown, $4.” 

You may wish to design and pro- 
duce your own circular. (If you are a 
hobbyist you presumably have clever 





fingers and ideas. And you can buy lists 
of suitable names from some company 
which specializes in direct mail selling, 
Look in the classified telephone direc- 
tory of your nearest large city for names 
of such companies. They will also pro- 
duce your literature if you so desire. ) 
Armed with your lists, go to your 
post office and ask for the rates for 


bulk mailing, which may save you 


money if you put on a large mail cam- 
paign. But it is a good plan to start with 
test mailings, using a small number of 
sections of the list or lists. Trial and 
error is the ideal method of developing 
a direct mail approach. Do: not plunge. 
Go easy! 


A NOTHER KIND of direct mail selling 


which has produced good results’ 


for me is the short, direct sales letter, 
individually written, mot mimeographed 
or done by any mass process. Ten such 
letters are worth 100 of the processed 
kind. These names ate also to be found 
in that handy reference, the classified 
telephone book, taking some category 
such as florists, or toy shops, or any 
other which might handle your product. 

You can expect a high percentage of 
returns from such letters.in which you 
describe your product or services in very 
personal terms. If, for example, I can 
assemble a list of women who are likely 
prospects whom I may have met at a 
lecture or some social event or whose 
names have been given to me by mutual 
friends, I may write as follows: 

Dear Mrs. Blank, 

I am writing just a line at the 
suggestion of Mrs. Mary Jones to 
tell you about a new product from 
our kilns. Mrs. Jones thought you 
would like to hear about it. It is 
called the Better Batter Bowl. En- 
closed is a picture of the bowl, with 
full information. I would be pleased 
to send you one of the bowls on ap- 
proval if you will let me know the 
desired color. Mrs. Jones bought the 
yellow one which is the most popu- 
lar; however, there are other colors, 
as you can see in the circular. I can 
send it promptly if you will let me 
know soon. 

. Yours very truly 


In this case, I offer to gend the bowl on 
approval, because the buyer is--emewn 
to me, and of course include a circular 
with full information and pictures, de- 
scribing the product. 

A little thought and ingenuity will 
enable you to bring your product to the 
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attention of suitable groups of people, 
especially if you watch your local news- 
papers—your lawn markers to people 
who have bought new homes, your per- 
sonalized porringers to families with 
new babies, etc. 


A POT boiler is a useful item in any 
hobby shop. By that I mean some- 
thing you can make easily, quickly and 
cheaply for some large industrial user. 
One such thing is a jug to hold maple 
syrup and another is a pitcher for honey. 
I can produce these things at any time 
during the slack seasons. They will not 
bring me fame or fortune, but they help 
to keep the pot boiling, and even bub- 
bling in very lively fashion at times! 
I sell them to a large company which 
fills them with honey or syrup, seals 
them with corks and wax and distrib- 
utes them to the higher priced food 
shops, and to some gift shops. 

Many a hobbyist can find such a 
market for some of his wares. A weaver 
may not often sell a large cloth; but 
she can keep running off. an endless 
number of guest towels. A woodworker 
may not sell a large Welch dresser 
every day; but salt boxes or other small 
items move faster. 

If you can develop an article which 
someone else uses to sell his product, 
you will reap benefit from his promo- 
tion. For instance, you might make 
tticky doll caps for a doll maker, or 
lamp shades for a producer of pin-up 
lamps. 

Once you have found a tie-up with 
an industrial user of your product you 
will have a steady, though low priced 
market, for your surplus labors, and as 
I said before, it will help keep the pot 
boiling. 


A VITAL factor in your selling 
problem is your selling price, and 
that selling price, in turn, depends on 
how you figure your costs. Probably the 
hardest thing to overcome in estimating 
your cost is your personal feelings. In 
other words, you are selling something 
that you love to make and usually dis- 
like to part with. For that reason it is 
easy to make the mistake of charging 
for your feelings, instead of being im- 
personal and fixing a price without 
basing it on emotion. 

For instance, the first large pitcher 
I made, I priced at what now seems a 
ridiculously high figure. I remembered 
how I had struggled to form it and 
smooth it, and color it and glaze it, and 
all the time and uncertainty that went 
into the making of that pitcher. Well, 
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finally it was completed, and there it 
stood on my workbench, my first rea- 
sonable perfect piece. I had not the 
least intention of selling it or in fact 
of selling any of my pottery at that 
time, when it was all a pleasant hobby, 
and I had no commercial objective. 


Nevertheless a siren entered my stu- 
dio one day, in the person of a very 
well-to-do summer visitor. She saw the 
pitcher and fell in love with it at once. 
It was just what she had been looking 
for, and she didn’t mind saying so. The 
color was right, the size was right, and, 
would I sell it? 

“Er, well, yes, I suppose so,” 
with hesitation. 

“How much?” 

The price which popped into my head 
was not based on anything but emo- 
tion. I remembered my labor; and how 
much the pitcher meant to me, so I 
named a price that seemed high to the 
siren, but sounded low enough to me, 
namely $10. 

Being a frank, though wealthy lady, 
she did not hesitate to say she thought 
the price too high, and would I take 
less? She enjoyed a bit of bargaining, 


I said, 


as is the wont of many prosperous peo- 


ple. In the end I sold it for $8. 


A few years later I was selling bet- 
ter pitchers for $1.50 and realizing a 
good profit with no emotional disturb- 
ance. I learned to figure costs in re- 
alistic terms, without losing my love 
of the work. No longer do I fix my 
affection on a particular piece, but 
rather on the whole business. In each 
pitcher I try to, express the same de- 
votion to art, without adding anything 
extra to the price! 


S° THEN, you may ask, how do I 
now figure what to charge for my 
products? 

It sounds simple. You should charge 
enough to cover all costs, and a fair 
percentage for profit. Here are the main 
cost items to remember, and keep track 
of in your cost accounting book: ma- 
terials, labor, rent, power and light, 
depreciation of equipment, interest on 
your investment, and taxes. 

And don’t forget the cost of packing 
and shipping. 

Your materials costs seem to be easy 
to determine, in the case of pottery, I 
thought, because you can weigh a pitcher 
and find out how much clay is used and 
how much glaze, etc. These things cost 
so much per pound, or per ounce, and 
you merely multiply the number of 
ounces by the cost per ounce, to find the 
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Sea Shell 
COSTUME JEWELRY 


Because of its daintiness, has become 


. extremely popular. You can make beautiful 


pins, earrings and novelties, also have a 
profitable occupation. We can furnish all 
shells and supplies—with instructions in- 
cluded. New illustrated catalogue 15c. 
Refunded with first order. 


- CARIBBEAN SHELL SHOP, Dept. PHS 
P.O. BOX 311, SARASOTA, FLORIDA 


WHEEL E TIRE °4.95 


The perfect wheel for o million uses. 
10% x 4 pressed stee! wheel, high-speed 
bearing, new 6-ply tire w/o tube. CUT 
TO ONLY $4.95 FOB. Also 104% x 4, 
machined wheel Tire & tube. Timken 
bearing, grease retainer . . . $8.9. 

Sizes for oll uses 

NO COD.'S PLEASE 


AIRPLANE TIRE CO. 
99 Hiway. Tulare, California 
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MONEY FOR MEN AND WOMEN 


Casting in plaster or imitation marble. Experience un- 
necessary.’ 5c material makes $1.00 retail seller. Enor- 
mous profits on small investment. Ambitious men and 
women now have opportunity to start own business. 
Begin in cellar or spare room. Novelty shops and 
chain stores demanding greater output. We furnish 
rubber moulds for: speedy production. Send for free 
booklet today showing how to start on road to success. 


K-C NOVELTIES—DEPT. P, 151 Main, Easthampton, Mass. 
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to your friends and fellow 
workers, 21 for $1 and 50 for 
$1.25, with name on. You 
, q make up to 50c on each box. 
FREE q Send for Selling Plan and 
IMPRINT SAMPLES samples on approval. Costs 
nO EXPERIENCE nothing to try. Organizations 
and church groups raise money 

NEEDED in this easy way. Write Now. 


MERIT CARD CO. 
370 PLANE ST. DEPT.86 NEWARK, N. J. 


NEW BATHROOM 


QODODRIZER 


— chemical mee Neg automat- 


ically ban 
; kitchen, anywhere. Gives off cahenebens fra- 
. grance, Just hang on wall. No liquids, sprays, or 
ae wicks. Needs no attention. Beautifully designed! 


SAMPLES LES for AGENTS immediately toall 
SEND 3 NO MO MONE pire 4 
ZKRISTEE CO., Dept. 1722, Akron 8, Ohio 


MAKE RUBBER MOLDS 


Start your own business at home. Cast plaques, 
novelties, figurines, ash trays, statuettes, book 
ends. Make your own flexible molds. Also make 
garden vases, bird baths, window boxes, sun 
dials, pottery, etc. Write today for free sample 
and details. 


H. Tooker; 630-F Chestnut St., Hamilton, Ohio 
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1ST & 2ND Prizes 
COMPLETE $130 ART COURSE 


80 Other Valuable Prizes 
Your Drawing Judged & Answered. 
Take this test and ~ for a eee 
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today Amateur: 
only. Our present s tudents ynot eligible. 
Copy this girl 4” to 6” high in pen or 
1 to us. None returned. Winners notified. 
New $5, 000" contest each month. Your drawing will be 
entered in contest for month in which we receive it. Send 
your drawing now with your name, age, DP 
tion. Enter today. 


Waller Art Exchange otuaio ga Bec Me xt st. 
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cost of materials in that piece. But after 
a year I realized what a large margin you 
must allow for things you never antici- 
pated at first, such as the unavoidable 
waste, the failures, the amount of time 
and materials spent in experimentation, 
and so on. You must learn to estimate 
an average cost per piece to take into 
account these factors. Only experience 
will give you this figure. 

The labor cost I determine by decid- 
ing how much per hour my time is 
worth and dividing that amount by the 
number of pitchers, for instance, which 
I can produce in an hour. If, for ex- 
ample, I consider I am worth $2, per 
hour, and if I spend a total of an hour 
in the production of twenty pitchers, 
then the labor cost on each one is 10 
cents. Remember, however, to include 
every step in the process—the time 
spent in setting up equipment and ma- 
terials right through to the trip to the 
post office to mail the finished product; 
on special jobs, count in the conference 
and planning time which may be far 
more than the manufacturing time. 


The same principle applies to other 
costs. For example, you receive a light 
and power bill for $30 at the end of the 
month. If during that month you pro- 
duced 300 turned wooden pieces of pot- 
tery pitchers, the cost of electricity for 
each piece would be 10 cents. In pack- 
ing, divide the cost by the number of 
pieces packed, and the same for shipping 
costs. Of course this gives an average 
figure which may not apply to very large 
or small pieces. Sometimes packing cost 
is too large in proportion to intrinsic 
value of an item, in which event it may 
be wise to eliminate such an item. 


Depreciation is another cost factor 
which is sometimes overlooked. For in- 
stance, if you use a piece of machinery 
whose life is limited, you should charge 
up a certain number of cents on each 
piece which that machine produces to 
allow for later replacement. In the case 
of pottery molds, for example, we esti- 
mate that mold is good for about 400 
times usage, when it must be replaced 
at a cost of, say, $4. Thus the average 
charge for depreciation on each piece 
would be about 1 cent. 

There are some general costs, such as 
rent, taxes, interest on the investment, 
especially if you are using borrowed 
money. You can take the total amount 
of these items and divide by the number 
of articles. If your overhead amounts to 
say $50 per month, and your total out- 
put of articles is 500 items, then the 


general overhead cost which will apply 
to each thing is 10 cents. I have ex- 
pressed these estimates in the same deci- 
mal for simplicity. 


MITTING, FOR the moment, the cost 

of selling the article, you come to 
the ticklish question of profit. Let us 
suppose that your typical piece costs 10 
cents for materials, 10 cents for labor; 
10 cents for power and 10 cents for 
general overhead, a total of 40 cents. 
What shall be the final selling price? 

You can ask yourself such questions 
as, what are similar articles selling for 
in other places? How much will the 
traffic bear? Shall I charge a higher 
price and sell fewer, or a lower price, 
and sell more? 

The best answer to these questions 
seems to me to be found ina fixed form- 
ula or percentage of profit. Decide to 
add a definite percentage to the total 
cost which seems fair to you, and allows 
you a chance to build up your business, 
and at the same time, is not too high to 
hinder sales. If that percentage is, say, 
40 per cent of the cost, then you add 
that to each piece, and that is your net 
selling price. So, if your cost is 40 cents, 
then add 16 cents profit, making a total 
of 56 cents. 

This price, however, does not include 
the cost of selling. If for example, you 
plan to sell your product through a com- 
mission agent, you will have to add his 
commission of, say, 15 per cent to your 
price of 56 cents. Or, if you spend 
money on advertising, travel, or other 
sales expense, you should add that also 
to.your cost. 

In case of mail order advertising, your 
sales’ costs will be based on the total 
number of sales per month or per year. 
For example, if you spend $10 on a 
small advertisement, and if you sell 
twenty articles as a result of it, then the 
sales cost per article is 50 cents each. 

It is obviously impossible to antici- 
pate the cost of selling an article unless 
you have accumulated much experience. 
This is especially true of mail orders. 
However, once you have learned how 
many orders to expect for each dollar 
spent, you can build a solid business in 
this field, by making due allowance for 
the sales cost in fixing your sales price. 


‘i HERE Is truth in that adage, “It pays 
to advertise,” which might be re- 
worded, “It pays to pay to advertise,” 
instead of depending too much on free 
publicity which you do not fully control. 
You can’t get anything for nothing in 
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2 $3,000,000 
IN PRIZES WON! 


You, too, can win your share of 
these Big National Contests for 
CASH, CARS, HOMES, TRIPS, just as 
our Students do who know the 
secrets of the “School of the Stars.” 
Send today for FREE “Confidential 
Contest Bulletin’ with winning 
helps for the biggest contests now 
on... NO OBLIGATION. 


SHEPHERD SCHOOL 


1015 Chestnut St., Dept. H, Philo. 7, Pa. 
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Checks mailed daily. Get yours! 

bos — weet write for pay. 
pare time at home. 
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ALUMINUM DISCS 
4” to 22” Diameters 
ALUMINUM SHEETS 


67x 9” © 97x12” © 12%x 12” @ 12”x 18” 
18”x 24” «© 1”x6” e 114"x6" ¢ 2"x6” 


TOOLING ALUMINUM AND COPPER 


005” (36 ga.) x 12” Wide. 5’ and 10’ Rolls, 











METALS « TOOLS 
DESIGNS + SUPPLIES 
FREE DIRECTIONS 








A one-stop mail order service for buy- 
ers of handicraft metals, tools, designs, 
and supplies. Guaranteed quality 
materials—immediate service. Free 
delivery on cash sales. 


FREE PRICE LIST sent on request. 
Write today. 


HUBBELL METALS INC. 





Dept. PH-5+ 2817 Laclede « St. Louis 3, Mo, 
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advertising or any other field. The right 
advertisements in the right place, with 
the right copy, is the best investment a 
hobbyist can make. It is business insur- 
ance, and will enable you to build your 
hobby into a paying proposition. 

The hobbyist should plan his adver- 
tising program with some definite facts 
in mind. He should approach advertis- 
ing, not as though he were going to the 
race track to bet on any horse that 
caught his fancy; but rather, he should 
compare it to buying stones and cement 
for the foundation of his house. Good 
advertising should follow a long range 
plan rather than occasional, ill consid- 
ered attempts to attract business at odd 
times with no method of follow up. A 
small amount of regular monthly ad- 
vertising is better than a single splurge, 
generally speaking. Here are some of the 
things to ask yourself when you decide 
to advertise your product: 


How much, or how many can I pro- 
duce during the coming year? 


How much money can I afford to 
spend on advertising to assist me in sell- 
ing my output for that period of time? 
If for example I can produce $200 
worth of my product every week, that 
would total about $10,000 in one year. 
I may decide it is possible to allot 25 
cents on every dollar of sales for adver- 
tising, or say, $2,500 for the year. 

If your output is that large, it would 
be well to find an advertising agent to 
handle the writing and placing of your 
copy in the various magazines, news- 
papers or other media. Such an agent re- 
ceives fifteen per cent commission, paid 
to him by the publication. You are pay- 
ing this fee, regardless of whether you 
use an agent or not, so you might as 
well have the services of an expert if 
you can find one conveniently. Look in 
the classified pages of the telephone 
book under the heading “Advertising 
Agencies.” An agency can guide your 
advertising program in the most effici- 
ent and productive direction. 

However, if you wish to write and 


place your advertisement directly with’ 


the publication, you can write to them, 
and ask for full information about their 
rates, how far in advance of publication 
must the advertisement be ready, an 
analysis of their circulation, telling you 
the kinds of people who read the pe- 
riodical, and other facts to guide you 
in preparing the copy. They will send 
you plenty of helpful data. 

If you have a budget of $2,500 for 
the year you can carry out a fairly ex- 
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INVISIBLE REWEAVING 


® imported ballpoint needle 
® patch weaving device *® 64 page book 





Once you have the complete Culver 
kit, you’re on the way to g 
money by repairing moth holes, 
tears and burns, full or part time, 
at home or in a business of your 
own. That's because you get every- 
thing at once, all the tools of the 
trade and easy-to-follow instruc- 
tions that show you in step-by- 
step diagrams how to do French 
Reweaving, Material Splicing, 
Patch Weaving, Hosiery repair and 
Stoting. You don’t have to study 
for months or take expensive les- 
sons, you do it right away the 
Culver way. .. or your money back! 





























Culver has a new and exciting 
catalog of other invisible mend- 
ing supplies and useful household 
items. Send for yours today! 


CULVER PRODUCTS COMPANY 


"Suppliers to Reweavers”’ 
CULVER City 1, CALIF. 
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Jewelry ann. can be a profitable 
hobby. for our latest illus- 
trated Pi Fe — No tools required. 


MILADY-FAIR CO, G.P.0. Box 1328, N.Y.C. 1 


REY: 


THE PLASTEX industry needs manu- 
facturers on small scale and for big 
production of Lamp and Clock Stands, 
Art Goods and Novelties in Plastex 
and Marble imitation. Experience un- 
necessary. %c material makes regular 
10c store sellers. Rubber moulds fur- 
nished for speed production. Small in- 
vestment brings good returns. We are 
now placing big chain store orders with 
manufacturers. Ambitious men have 
chance for real prosperity. Our FREE 
booklet will interest and benefit you. 


PLASTEX INDUSTRIES 
3400 Third ie New. York 56, N. . 
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FOR dee RE 
PROFIT 


Make and sell spin tn novel- 
ties and lawn ornaments. 100 
new and different full size pat- 
terns, up to 20” high, with easy 
to follow instructions for finish- 
ing and selling—only $1.00 post- 


PATTERN SERVICE 
Medway 4, Mass. 
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7 IN YOUR SPARE TIME 


Sell your friends and fellow woepere 


WELCOME CHRISTMAS CARD 
for $1 and 50 for $1.25 with name on. 
Your profit to 100%. Write for sell- 
ing plan and samples on approval 
NOW. baced _ a to try. Other 
money maki 
WELCOME CARD CO. 

368 Plane St., Dept. 45, Newark, N.J. 








No musical knowledge needed. Piano tuners in great 
demand. Low cost training by experts. Revolutionary new 
phonograph records give true piano tones. We furnish 
professional tools (record player if needed), instruction 
manuals, including spinet tuning. Full training in piano 
repair—and how to line up work for BIG earnings. 
Send today for free literature. 


CAPITOL CITY TUNING SCHOOL 
Dept. 942, 129 E. Michigan Ave., Lansing 16, Michigan 





G et big family 


wash ready 
for ironing in 5 minutes—without messy 
sprinkli: — rolling! Just drop clothes into 
Dampener, ad ter and zip shut. In few minutes— 
like magic—clo thes = dam: 
out for easiest iro ne 
Y gxodeers - "Sells like w ‘a! Tak aa weap 
Sample $ er fom toa 
ior TRIAL = who send name atonce. 
Al” Postcard will do. Send NoMoney—just your name. 
- @ KRISTEE CO., Dept. {724, Akron 8, Ohio 









Sov WITHOUT SOIL! 


YOU can grow vegetables, flowers or 
rare plants without soil (HYDRO- 
PONICS) every day of the year. Start 
this fast, elean EASY way to grow 
any plants for fun or PROFIT now. 
Big returns from small space. Send 
postcard today for F — picture book 
showing how others from every state 
are succeeding in this new wide open 


field. C. GILBERT CO. 
Box 22-D San Diego 6, Calif. 








Make Stoles, Afghans, Place Mats, etc. 


Home weaving with professional results is 
easy with a Loomette King. Table mats (one 
panel 1214x18 inches) can be made of linen, 
metallic and rayon yarn—all in one operation 
—hbecause of the patented Magic Tension 
Control. Also weave stoles (8 panel) and af- 
ghans (20). Simple instructions and needle- 
with each Loomette King. $4.95 ppd. Linen 
or metallic straw yarns $1 skein. No COD’s 
please. Money back if not delighted. Loom- 
ette Studios, Room 809, 1401-77 W. 8th St., 
Los Angeles 17, Calif. 
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tensive program. Your first big decision 
is what market you wish to sell in; that 
is, wholesale, or retail. Do you wish to 
sell to gift shops, or direct to the pub- 
lic? If you seek only the wholesale out- 
lets, probably you will concentrate your 
advertising on the trade journals which 
reach just the shops that you want to 
sell. On the other hand, if you want to 
sell direct to the general public, you 
will want to use popular publications 
that are as widely read as possible. In 
other words, you will be interested in 
the size of the circulation, or the total 
number of readers who will see your 
advertisement. 

If you are still a hobbyist, however, 
you may not have reached this point. 


_ MAKING your plans bear in mind 
that it is better to creep before you 
walk, and better to learn to walk before 
you try to run. Classified advertising is 
probably the best type for the hobbyist 
who is just beginning to feel his way 
forward frora hobby to business. A 
small advertisement in the classified sec- 
tion of such a magazine as PROFITABLE 
HOBBIES enables you to start your pro- 
gram for as little as $2.50 per month, 
or thereabouts. You need to make only 
a few sales to break even and you 
always have a good chance to do very 
much better than that, because maga- 
zine readers give as much time to read- 
ing a small classified advertisement or 
section, if it happens to concern a sub- 
ject that interests them, as they would 
give to large space advertising. 

You can continue this low-cost clas- 
sified advertising, month after month, 
and in the course of time, it will give 
you .a solid foundation flow of regu- 
lar orders; persistent publicity pays off! 

This inexpensive advertising also en- 
ables you to make improvements in your 
product, and in your method of présent- 
ing it, at minimum expense, avoiding 
costly mistakes on larger scale. For in- 
stance, you can test the all important 
question of price; is your price too high 
or too low, or just right? You can find 
the answer to whether to ship C.O.D., 
or request cash with order. Shall ig be 
postpaid or should you ask extra pay- 
ment for postage? What carrier is best 
for your product: Express? Motor trans- 
port? Freight? Parcel Post? Is the 
method of packing satisfactory, or do 
the things arrive broken or damaged in 
transit. The gradual approach, through 
classified advertising, will produce 
enough orders to give you a fair profit, 
and plenty of experience which you can 





apply to larger display advertising when 
you know your way around. 

Perhaps the most popular media for 

hobby products are the so called “slick” 
magazines; that is the ones printed op 
glossy paper, with plenty of illustra. 
tions; they often devote a section to 
gifts, gadgets and articles for the home, 
which are often hand made, and which 
many hobbyists can produce success. 
fully for this market. 
. They sell a standard size space which 
is usually about one-twelfth page. The 
cost is in the neighborhood of $175. For 
this sum you can tell your story to about 
2,501,000 readers of a magazine which 
sells for 50 cents. These figures are ap- 
proximate, and vary considerably from 
one magazine to another. 

If you advertise in such a magazine 
you must be prepared to make prompt 
shipments of your product, and should 
have a supply on hand to meet the de. 
mand, before the advertisement appears, 
Do not wait for orders to come in, be- 
fore you begin to produce your article, 
because this means delay, and your cus- 
tomers want prompt shipments. — 

You may ask, how can I estimate in 
advance the number of orders to expect 
from such an advertisement? Nobody 
can give you a certain formula, but for 
myself, I have found that I can expect 
one order for every. 1,000 circulation if 
I use one-twelfth of a page space ina 
good magazine, with an article which 
has been tested as to saleability. For ex- 
ample, if the circulation is 250,000, I 
can expect about 250 orders; although, 
I must admit, that the figure may drop 
below that number; and, it can go much 
higher. 

‘Take every opportunity to look at all 
the magazines you can, not only the 
large well-known ones, but also the less 
familiar, less pretentious publications, 
especially if you want to place a small 
classified advertisement. If your public 
library has a copy of the N. W. Ayer 
list of publications, you can look up the 
circulation of any magazine, and be 
guided accordingly. You may find a 
number of magazines catering to an 
audience which would have some special 
use for the article you make. They will 
be glad to send you their advertising 
rates and full information. 


AS FOR newspaper advertising, it is 
not usually very good for a hobby 
product, because it calls for a quick de- 
cision on the part of a reader. In other 
words, a newspaper is read once and 
then thrown away, to make way for the 
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Learn Profitable Profession 
in few months at Home 


MEN AND WOMEN, 18 to 60 
Many Swedi make big 
money. Large full time incomes 5 aie doctors, 
hospitals, sanatoriums, clubs or private practice. 

Others make good money in spare time. 
for future security by training at 
home and qualifying for Diploma. Write 
for facts and Success Book — FREE! 
The College of Swedish Massage 
Dept.286L 41 E.Pearson, Chicago 12 








““BEAD-A-FLY” 


Sequin butterflies and crystal beads create sparkling 
earrings and scatter pins. Two complete sets, material 
and instructions. Kit $1.00, plus postage 5c. 


CAMEOS — A pretty face 
with pearls and lace. Kit, 
complete instructions and 
material for two sets, pins 
and earscrews, $1.00, post- 
age 5c. 


—, A pie api CRAFT 
GLENDALE %, “CALIF. 


Chair Cane Canes Chairs 


Save your valuable chairs with new cane seats! 
Easy to do yourself. Genuine and Plastic. Genuine panes 
Rush. Porch Seating Reeds. Ash Splints. Fiber Rus! 
Illustrated Catalogue Dime 
Instructions and Samples 35c 
Complete Book ‘“‘SEAT WEAVING,” $1.15. 
Basket Reeds. Priscilla Basketry Book, 75c 


FOGARTY CANER pert. 3 — TROY, N. Y. 








Griffin READYCUT 
LEATHER PROJECTS 


Over 100 KITS in every kind of 
Tooling and Carving Leather, ac- 
curately cut, all parts included. 
Only Top Grade Leathers used. 
You do the choosing. You do the 
tooling, carving, stamping, the 
punching and assembling. 





EVERYTHING FOR THE 
LEATHER WORKER 
Largest, most complete stock of 
leothercratt Tools and Accesso- 

ries in U.S.A. 


HIDES AND 

yz 1] SKINS of Croft 
Leathers of every 

\ (| kind if you prefer 
\ to cut your own. 


< all hand craft supplies. 
25¢ refund with first order 


OUT OF THE WEST, THE HOME OF LEATHER CARVING 
Griffin crartT suPPLIES 


Since 5S626-H, t.—EGRAPH AVE. 
1924 OAKLAND 9, CALIFORNIA 














“’M MAKING 
MORE THAN 


Cc. KAMA 














11000 a Month 


Haven’t Touched Bottom Yet!” 


—reports Charles Kama, Texas, one of 
many who are “‘cleaning up’’ with or- 
ders for PRESTO, Science’s New Midget 


Miracle Fire Extinguisher. So can YOU! 
AMAZ G new kind of fire extinguisher. 
Tiny ‘‘Presto’’ does job of bulky extin- 
guishers that cost 4 times as much, —_ 8 
times as heavy. Ends fires ‘fast as 2 sec- 
— Never corrodes. Guaranteed fee 20 


rs! 

a it to civil defense workers, owners 

of homes, cars, boats, farms, etec., and to 

stores for re-sale—make good income. H. 

J. Kerr reports $20 a day. Wm. Wydallis, 

$15.20 an hour. Write for FREE sales Kit, 

Science’s No obligation. MERLITE a ee 
~~ — bor Dept. 479, 201 East 16th St., New 
4 ork 3, N. Y. IN CANADA: Mopa Co., 
PRESTO" iain 371 Dowd St., Montreal 1, P. Q. 
(If you want a regular Presto to use as a demonstrator, 

send $2.50. Money back if you wish.) 
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next paper. Now most hobby items are 
in the nature of gifts which require the 
buyer to spend time and consideration 
before making up his mind. It is cus- 
tomary for people to ponder the pur- 
chase of a gift or an art product for 
quite a while before the actual pur- 
chase. The buyer of a monthly maga- 
zine keeps it for at least a month and 
may pass it on to another person, thus 
producing new readers and more orders. 
I often receive orders for an ash tray that 
was advertised in magazines as long 
ago as four years! A Sunday magazine 
section of a newspaper is, however, 
worth considering. 

If your hobby is in the nature of a 
service, where there is a continuing de- 
mand, newspaper advertising would be 
excellent. In a small local paper, an ad- 
vertisement may be kept running con- 
tinuously at a very low cost, Or if you 
live in a vacation or resort area, there 
will be enough turnover in population 
to absorb your product if it is kept be- 
fore the public in some original way. 


oe I said at the outset that you 
need something more than a bet- 
ter mousetrap to attract the world to 
your door, I do not mean to imply any 
old mousetrap will do. On the contrary, 
you need a better mousetrap or a better 
piece of pottery, or a better lamp shade, 
or a better anything to make a success. 
I am sure that high quality is more im- 
portant than ever, because of the greater 
competition today. So, while you are 
seeking ways and means of telling the 
world about your hobby product, do 
not overlook the fact that the world will 
expect you to turn to something which 
is either better, or more useful, or more 
original or more interesting or more 
distinctive, or more beautiful than any 
one other. 

In a sense, every hobbyist needs two 
hobbies; the first is the making of a 
good article; and the second is the sell- 
ing of it. He can learn to find just as 
much pleasure in solving the human 
problems involved in making sales as 
in working out the technical ones in 
creating and producing. There is just 
as much satisfaction to be found in plac- 
ing his wares before the public and 
causing them to buy, as in working at 
his bench or his wheel in his shop. 

If I had time to take up a new hobby, 
I would like to make a hobby of help- 
ing hobbyists toward success in turning 
their hobbies into paying business. 


have tried to point out the ways to get 


TRADE MAGAZINES 


HELP YOU TO SUCCESS 


Get latest copies through our Easy-to-Get-Acquainted 
Service. Hundreds of business, professional, craft, elec- 
construction, health, motel, oil, travel, mail 

, hobby, music, writers, art, pets, photography, 
sties, sports, television, selling, insurance, agricul- 
tural, poultry, rabbit raising, small stock and others 
covering ALL interests. Send for LIST today. It’s FREE. 


MMERCI 
aTet North Ritter on Vacianapoli 19. tnd, 





Amazingly Different and Smart 


CH RISTMAS ARDS 
Bring You 
BIG 
Flo) 14d] bersonalStationers Book Marc 
ey le a 


rig LEATHER 


AND TOUGH TEXTILES 


- made easy 
STITCHER Auto- 
lock- 











sew, — Harness, 
Luggage, Boots, Sports-Gear, 


or anything of leather, canvas, 
other tough materials. Specially 
made for heavy-duty. Handiest 
tool you'll ever own. Saves many 
times its small cost. Complete 
with reel of stro 

th of di 


Se SPORTSMAN’S POST 71 
B 26 E. 46 St., New York 17_/ 


( VOICE DEVELOPER!) 


can be 
owerful 





Your voice, if weak, thin or throa 
meee, Strong, clear, magnetic and 

“Oz.” Voice Developer and Diaphragm 
pel nm new Invention. A strong 
voice raickly, improves one’s personality. De- 


ANYBODY CAN PAINT 


$1.00 Brings Convincing (Special 
Offer) Aptitude-Lesson 


ROLAND PIERSON PRICKETT 


Sea-Tern Studio, Sag Harbor, New York 
Vacation Classes—Annual Exhibition 








_*.*.- 44 °* 4 44 

















MORE MONEY IN SPARE TIME 
WITH NEW DECAL-ART PLAN! 


Sell New All-Season 
Home Decal Decorations 


It’s easy! $50-$100 in spare hours by 
showing lovely decorator-designed as- 
sortments. Friends, nei rs buy on 
sight! One day * ‘no risk’ test Coneinies, 
Start earning now! Mail coupon today! 


START NOW! NO EXPERIENCE NEEDED! 


Millions sold every year! Up to 100% profit per box. 
No investment. Dozens of fast-selling sets for every 
use—kitchen, bath, nursery, gifts, etc. 

ball players! Movie Stars! Iron-on’s! Send 

coupon foday for all details, catalog and 

test assortments on approval! No risk! 


DECAL-ART Co., 
344 N. Lorel, Chicago 44 Dept. P-9 





a 
Within the limits of a single article, I § A¢¢ 


ne SEND NO MONEY ------ 
8 Name 








a City. State. 


53 


























































YW RH AER RES TORO AG. eet 


Wi ic a ERC eae THN a oR. Hn Se Ree 


aotipae: 
one 





Siecle. en aee 


“QUT OF THE ORDINARY” 
JIG SAW PATTERNS 


Walker Studio, the home of unusual patterns, has 
designed a brand new group of novelty patterns.: 
These 20, ‘‘easy-to-make’’, projects include a fascinat- 
ing Eve and Apple Wall Plaque, Cat Girl Tape Dis- 
penser, Comic Cannibal Table Ornament — other 
intriguing subjects. All are full size — expertly drawn 
and clearly printed with construction details and color 
suggestions. All 20 pon le _ Thee Complete listing 
and sample full size patte 
ALKER STUDIO raw 

4343 Lindell St. Louis 8, Mo. 













\e. Army Surplus Bargain 


}= SOLID BRASS 
(=~ MARKING SET 


36 solid yellow brass dies. 
26 letters (A to Z) plus num- 
bers and punctuation. Stamps 
mame and numbers in leather, wood, rubber, plastic 
or soft metal. Initial your luggage, sports goods, 
handicraft products. Hundreds of uses around home 
and shop. Bach die 2%” long, %” square, punches 
letters %” high. Comes in solid wood Army-green 
carrying case. Army actually paid over $20 for 95 
Limited quantity at this amazing price. 

Send $5.95 for your set today. 

We pay postage. Money back guarantee. 
COPELAND, 179 W. Washington, Chicago 2, Ms 

















Beautiful, HIGH QUALITY buttons, ideal for[@) 
dresses, shirts, etc. All colors, desi gee 
including dozens of matching “sets.” 
GAIN! “Left overs” from ie’ a ex; 
garment makers. SEND NO MONEY— pay 

postman $1.00 plus e and C.0.D. fee. Or send $1.00 
plus 25c for e and saodling. Satisfaction Guaranteed. 
GRANDMA GOODWIN, Dept. G50U, GIRARD, Illinois 


SOUVENIR © TRAVEL STATE DECALS 
FOR WINDSHIELDS, LUGCAGE. All states in 
= stock. In demand every- 
where. Send 25c for sam- 
ples, wholesale list. 
_ KENTUCKY 
ARTCRAFT CO. 


Box 403, Dept. 3 
Owensboro, Ky. 


LEARN TO WEAVE 
With the Lily Loom Kit 
































Here is a complete hand loom kit with 
directions, yarn to finish a luncheon set 
(already started on the loom), two shuttles, 
warping pegs, a reed hook and yarn sam- 
ples. This eet er devel- 
oped table loom is 18’ wide, 15” 15 


Teach yourself to weave, 

simply, quickly. Order This $ 

Complete Hand Weaving Outfit. uA) ‘ 
Senn you need to complete 

| LILY MILLS GO., DEPT. 0, SHELBY, N.C. 

| Check or Money Order Cc. O. D. 

| Please send me Parcel Post, 1 Com oa Fed 

Weaving Kit as described above, $18 


| NAME | 





PLEASE PRINT 


| ADDRESS 





city - ZONE STATE 
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ahead and solve, the puzzling and intri- 
cate problems ‘of merchandising and 
promoting sales. All of the above sug- 
gestions are taken from my own experi- 
ences in building a small hobby into a 
larger business. 


Telling Shoppers Where to 
Buy It 
(Continued from Page 31) 

This saves a lot of time in address- 
ing, as the quarters numbers of each 
family living at West Point is written 
in later. A checking copy of Shop Talk 
is mafled to each advertiser. Shop Talk 
was received enthusiastically by the resi- 
dents of West Point. The only thanks 
Eleanor and Ann ask of them for this 
service is: “Please tell our advertisers 
we told you,” a request which is printed 
at the bottom of each page of Shop 
Talk. 


N ONE short year Shop Talk has 

grown from two pages to four pages, 
and boasts sixty-eight regular customers. 

A recently added feature is a recipe 
published in each issue. These yummy 
bits of information are usually old fam- 
ily secrets or very special recipes do- 
nated to Ann and Eleanor by friends. 

The special Christmas issue last year 
sported a green cover with Saint Nick 
adorhing it. On one page was listed 
the telephone numbers of each adver- 
tiser in directory style, making it a 
handy list to have available. Each ad- 
vertisement had an illustration that tied 
in with the Christmas theme. As a 
special Christmas present to each reci- 
pient of Shop Talk, this issue included 
a devil’s food cake recipe that a friend 
had purchased from a large New York 
hotel. 

Eleanor and Ann estimate that it 
takes approximately twenty-five to 
twenty-eight hours to prepare one issue 
of Shop Talk. 

Recently in filling out their income 
tax reports they discovered Shop Talk 
had aided in stretching their family in- 
comes by $1,000 each. 

Shop Talk is indeed happy talk for 


them. 


New England Tropical Fish 
Story 
(Continued from Page 21) 
good water for the fish tanks. “Our 
town water is very amber in color,” 
explains Irene Collins, “and it does not 


look nice in a tank. It’s very acid too, 
and that is not good for fish or plants.” 
The Collinses have a well at home and 











thought they could use that water; but 
it proved to be hard and have too much 
rust and iron in it. Finally, they located 
a spring—and it is spring water they 
now use in all the tanks. The pH fac. 
tor (which determines acidity and 
alkalinity) in spring water is exactly 
right—and there is no worry about 
chlorine, either. 


“But no matter what problems we 
run up against,” says Irene Collins, “we 
love every minute of our work—and 
work we do!” When it was decided that 
they go into business, Mrs. Collins gave 
up her position as bookkeeper at the 
General Ice Cream Corp. Her. husband, 
though, still holds down his job as 
switchboard engineer for the Telephone 
Company. Consequently, the Collins 
Aquarium operates on a different hourly 
schedule than most other shops in town, 
The aquarium is open for business on 
Monday, Wednesday, and Friday from 
2 to 5 o'clock in the afternoon and 
from 7 to 9 o'clock at night It is closed 
all day Tuesday and open on Thursday 
in the afternoon only. Saturday the store 
is open from 9 to 6 o'clock and on Sun- 
day from 2 to 6 o'clock in the afternoon. 
This schedule works out very well for 
both Mr. and Mrs. Collins. It leaves the 
mornings free for Mrs. Collins to do 
her household chores. “A wife and 
mother need not confine all her activity 
to cooking and home care,” points out 
Mrs. Collins. “Once you learn how to 
ration time almost any woman can have 
a career without neglecting her home.” 

Both Mr. and Mrs. Collins are on 
duty in the store evenings and weekends. 


SPECIALIZED MAGAZINES 


Whatever YOUR field of interest, for greater success, 
get»the help of specialized magazines, The new fourth 
edition, of our Directory lists 4387 publications with 
complete addresses and subscription rates. All fields 
covered complete, under 241 classifications. 

Indispensablé to advertisers, readers, subscription 
agents, libraries, photographers, writers, list users, re- 
searchers, etc. 1 particulars of Directory and our 
Easy-to-Get- Acquainted Service FREE. 

COMMERCIAL ENGRAVING PUBLISHING CO. 
34AY North Ritter Indianapolis 19, Indiana 








No Experience Needed To 


PRINT YOUR OWN/ 


USS 


The GEM STENCIL DUPLI- 
CATOR saves money... gets 
results quickly! Hundreds of 
uses for every type of business 
and organization. We ship the 
GEM Srenplene with all supplies, 
Guide Board for accurate printing 
pach e Book oe _ at the 
8 hs oa of only 

(a $15.00 val aves 


FREE TRIAL OFFER 


Use the GEM FREE at our expense! SEND NO 
MONEY. Write and complete GEM outfit will be 
sent you postpaid. After ten days, send us onl 
$9.50 or return the GEM. You must be satisfied! 

WRITE T 
BOND EQUIPMENT co. Dept.130 
6633 En ¢ St. Lovis 5, Mo 
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Tuesday is a free day in Irene Collin’s 
busy life. She regards this as her ‘play’ 
day. “I visit with friends, see a movie, 
or attend a meeting at the woman's 
dub,” she explains, “Sometimes I do 
have to drive over to Hartford to pick 
up some new tanks from a wholesale 
dealer, or go into New York City (we 
prefer picking up our equipment in 
order to save on freight charges which 
are high). But I usually ask a friend to 
come along with me and we stop on the 
way for lunch; so, you see, even a 
business trip can be a holiday excursion. 


W HEN ASKED how to go about turn- 

ing a hobby into a business ven- 
ture, this couple was firm in stating 
that you should begin on a small scale. 
“Preferably from your home,” the Col- 
linses will tell you. “When you find you 
have customers and know how to go 
after more, then it is time enough to 
look around for a shop.” 

Setting up a business in your home 
is not as much of a chore as you might 
think. The Collinses began selling from 
their home; and this is how they did it. 
A spare room on the ground floor of 
their house was converted into a so- 
called shop. Lined up along two walls 
of the room were aquariums in varying 
sizes, which held all the fish and plants 
they had for sale. Underneath the 
aquariums were some built-in shelves 


and on these the Collinses stocked - 


the supplies, ornaments, food, etc., 
which they had for sale. Each week 
they ran a small advertisement in the 
classified section of the local news- 
paper, mentioning a new fish or a tank 
ornament that any fish fancier would 
like to own. Each advertisement brought 
a few customers and in turn these satis- 
fied customers recommended others; so 
it was not many weeks before there was 
always someone ringing the front door 
bell at the Collins home. Both Irene 
and Charles Collins always made a point 
of taking down the name and address 
of anyone who came to ask about the 
‘fish—whether they made a purchase or 
not; and these names became their mail- 
ing list when they were ready to open 
a real store. 


How to find customers seems to be 
the prime concern of everyone who is 
thinking of. going into business. The 
Collinses stress the importance of get- 
ting your name known around town. 
One way of doing this is to have the 
editor of your local newspaper assign 
a reporter to write a brief story about 
your venture (you can supply him with 
some human interest details on how you 
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MAKE CANDLES! 


There’s money and fun in candle- 

making! Detailed instruction man- | 16,30. tos "i Eaton 

ual shows you everything—how to H Sear Me Nowehe Please. wh mo. PREE 
re-use old candles, mix waxes, RCTUAL SAMPLES, ond your omating sew PRINTING 
molds, cast, dip, color, decorate = 
market. Price—only $1.00 

paid! Full return privileges! aa 
your copy today! 


ROBINS 





D padross 








19 Sylvan Lake 
Mundelein, Illinois 
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AMAZING NEW COLOR PRINTING METHOD 
A fascinating new miracle-way to print—a secret 
method that lets you print colorful signs, posters. 
banners, drapes. wallpaper. flags, glass, fabrics— 
ANYTHING without an expensive printing press or 
costly equipment This new process is revolutioniz- 
ing the entire printing industry it's one of Ammer 


lifetime” to make Big Sooner 


Own Your Own Business 
Sell Craft and Hobby Products 


200-Page, Clothbound Book $2.50 
Endorsed by Gift and Art Buyer 

BRANFORD PUBLISHERS is 

55! Boylston St., Boston, Mass. PS 


eeeeeee 


Now! Be the 
ee ee The secret can be 





yours—just mail the coupon above today! 

EASY TO LEARN! NO EP SnENCe NECESSARY! 
Simple fi artistic wed 
needed. It’s — for anyone hay or old) 
make up to $50 P! ER WEEK iting. in SPARE 


START YOUR OWN SUSINESS—BE YOUR OWN BOSS 





Learn to make Professional sprays, 
wreaths, oorenges, — hy ng 


ete. Earn your diplo Send 
for FREE booklet ‘ “OPPORTUNITIES 
IN FLORISTRY.” Help fill demand 
for arrangers and lecturers. 
NATIONAL LANDSCAPE INSTITUTE 
Dept. PH-9, 310 S. Robertson Blvd. 


os Angeles 48, California 


nothing ‘to receive all 
coupon tf 

SCREEN-PRINT 
"4010 $. Los Angeles St., Los Angeles 15, Colifornie 














METALLIZING BABY SHOES 


THE HOBBY THAT BECAME A FABULOUS 
MULTI-MILLION DOLLAR INDUSTRY 


* INSTRUCTIONS 
* EQUIPMENT (NEW & USED) 

* SUPPLIES 
* METAL & ONYX MOUNTS 
* SALES AIDS 
Insure Your Success by Using the Best in Equipment and Mountings 

BUY DIRECT FROM MANUFACTURER AT LOWEST PRICES 
SEND FOR YOUR FREE CATALOG NOW! 


We Are Now Accepting a Limited Number of New Accounts, Due to Material Shortages 


HOLLYWOOD BRONZE SUPPLY, Dept. 5 


“World’s Oldest and Largest Manufacturer of Bronzed Baby Shoe Mountings” 
1624 EAST FIRST STREET LOS ANGELES 33, CALIF. 























"THINK 
WHAT 


could DO EA TAA 


LW 1), (4 


@ Buy new clothes! 
@ Shop for Christmas! 
@ Add home furnishings! 
© Be more active socially! 
© Support charity or club! 
© Buy Defense Bonds! 


OW 


















It’s Yours, Easily, With. 
CREATIVE'S Christmas Card Earning Plan! 
You need no experience. Show CREATIVE 
Christmas Cards to friends in your spare time. 
Fabulous new Cards with NAME IMPRINTED 
IN GOLD sell on sight at 25 for only $1.50. 
You_make amazing profits with this big value. 


START EARNING RIGHT AWAY! 


161 fast-sellers make extra profits for you on | 
every 
series of Personal Christmas Cards, Gift Items, ! 2505 W. Cermak Rd., Chicago 8, Ill. 
Name Stationery, Children’s Books, many nov- | Please send full information and samples to start me 
elties. You earn big money plus Bonus Gifts! , : 

Send NOW for 4 Assortments on approval and ' 


MAIL TODAY FOR SAMPLES! 
call. Newest 21-Card $1 Assortments, 6 ' ' CREATIVE CARD CO., Dept. 118-C 





FREE Name-Imprinted Samples! Name..... eccccccessees Porereriritt, 
CREATIVE CARD co., Dept. 118-C “Rocenes Serer eeereereeseseeseseresee eevee 
2505 W. Cermak Rd., Chicago 8, Illinois UC orasesss cas Zome Sloe ted 
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LEATHERCRAFT sther cranes 
SHELLCRAFT » TEXTILE PAINTING 
S27, 


SSS 
complete Rak Ks ° enerythina you need 


KIT KRAFT: 


7373 Melrose, Dept. 19 
Hollywood 46, Calif. 





urOwn 


2our" Advertising, 


only. Raised printing like engrav- 
ing, too. Print for Others, Good 
Profit. Have a home print shop. 
Easy rules supplied. Pays for itself 
in ashort time. Write for free cat- 
alog of outfits and all details. 

KELSEY PRESSES, N-95, Meriden, Cte, 





CENUINE 


MAHOGANY 


Wooo. 
Large Batch $ Postpaid 
Usat r ir Postpaid 
e List 3c 


S. R. MARKS CO., Inc., Dept. A, Montgomery 5, Ala. 











$10,000? - $20,000? 


I Can Show You How to 
DOUBLE 
YOUR INCOME 


Let me show you a new life . ..a successful life of 
selling. Learn how easy it is to ‘make more money 
by following my simple technique. In the past 
19 years I have, developed 105,000 selling word 
combinations which have been used by hundreds 
of famous corporations; Séars, Parker Pen, 
Cadillac, Remington nd and many others. 

You, too, can learn the Wheeler Way to suc- 
cess. My Home Study Sales Training Course 
will teach you how to sell, how to make more 
money, easy money. Write TODAY for details. 


ELMER WHEELER SALES TRAINING iestiTure 


Home Study Division Dept. P 
646 N. Michigan Ave. ahha TT, il. 
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faa PATTERNS 


SAW UP TO 21” HICH: 


89 FULL SIZE PATTERNS of beautiful Wall 
& Corner Shelves, Pgs Houses, Action Toys, 
Novelties, Lawn Animal Figures, Flying 
Duck, Sprinkling Giri PLUS dozens of other 
easily made things. Just trace, cut out & paint! 
We tell you aon & Where to sell. Order the 
CKET today! aly $1.00. 
MASTERCRAFT PLANS, Dept. 94B 
Moai Oleott Ave., Chicago 31, Hilinois 
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How would YOU like to win a JACKPOT prize? You 
can win, if you know how! Many who tried unsuccess- 

fully for years, captured major prizes WITH OUR HELP? 
Proof! All American students won over $250,000 in one 
year alone! Write for free copy of “Prize Ideas” with 
inside winhing tips, current contests 
and winning entries. No obligation. 
Write for your copy today! 


ALL AMERICAN SCHOOL 
DEPT. H 429 SPRUCE STREET 
PHILADELPHIA 2, PENNA 

























happened to go into business). He is 
always happy to have a good news story. 
Go see him and tell him what you 
are doing. 
y= YOU are ready to move from 
home to Main street take time 
and care in selecting a suitable store. 
In the opinion of Charles Collins, your 
store space need not be large, but it 
should be in a good location in your 
town’s shopping district. It should have 
at least one good sized window for dis- 
play purposes—two windows are bet- 
er. In some localities it is necessary 
to register your shop. So be sure to 
check with your town clerk about this. 

The Collinses are fortunate in having 
their shop face the village green, which 
is the hub of activity in the lovely 
old New England town in which they 
live. The shop measures approximately 
twenty by thirty feet and has two street 
windows. In one window Mr. Collins 
keeps an aquarium set up with fish 
and plants; and he leaves this lighted 
at night. “This acts as a night light,” 
says Collins, “and also shows passersby 
how decorative and effective an aquar- 
ium can be.” In the other window 
various equipment and foods for fish 
are displayed. 

What is done with the interior of a 
shop is limited only by the initiative, 
imagination, and resourcefulness of the 
owner of the business. In the Collins 
store the aquariums are arranged along 
one side of the shop in a two-tier ar- 
rangement, with all tanks set in behind 
knotty pine panelling which allows only 
the glass of each tank to be seen from 
the front. Charles Collins feels this is 
a good set-up for this type of business. 
It permits removal of fish or plants 
from the rear of the panelling without 
interference from anyone standing in 
front of the tanks. More important, 
though, it lets people see what can be 
done in their own homes when aquar- 
iums are planned for wall space decora- 
tion or book case arrangements. On the 
opposite side of the store is a long show 
case which holds all items of equip- 
ment and ornaments for sale. 


ERHAPS ONE of the chief reasons 

for the Collinses’ success is the 
friendly service they give to their custo- 
mers. “We try to be as pleasant and 
helpful to beginners, and particularly 
children, as is humanly possible,” Mrs. 
Collins says. “And we never rush a 
sale, letting a customer feel he is free 
to come back as often as he likes before 
making a purchase.” 


Another example of this couple’s sin- 


cere interest in helping people is the 
young folk’s aquarium society which 
they have just organized. The Collinses 
are eager to teach youngsters how to 
care for and raise tropical fish; for 
they feel that boys and girls who have 
a hobby don’t get into mischief! “Hardly 
a day goes by,” says Irene Collins, “that 
some boy or girl doesn’t drop by at the 
shop after school to tell us how many 
babies one of his or her fish had! We 
know that youngsters spend more time 
at home, too, taking care of their tanks 
and fish.” The Aquarium Society, a 
group of youngsters ten to sixteen years 
of age, meets one evening a month 
under the supervision of Charles Col- 
lins. The meetings are being held at the 
store until the society is able to obtain 
a suitable small hall or meeting room. 
At the conclusion of each meeting a fish 
auction is held in order to raise funds to 
purchase books and equipment the 
young folks deem necessary for their 
society. Twenty-five percent of the 
receipts from the auction goes to the 
society and seventy-five percent to the 
owner of the fish. 

It is obvious from the experience of 
the Collinses that tropical fish are a 
highly profitable hobby. For one 
reason, they breed fast. It is possible 
to start out with a pair of Guppies 
and within a. month or six weeks have 
twenty-five or more descendants of that 
pair. Your chances of keeping these 
fish alive and healthy are good, for 
seldom does a fish get sick. They thrive 
on a minimum of care and die of old 
age. The average age of a tropical fish 
is two years; but it has been known that 
some types of fish, for instance, the 
Angel fish, live to be fifteen years of 
age: 

But how does a ‘beginner know how 
to care for his fish, someone justi- 
fiably inquires? Mr. Collins comes up 
with this easy solution. “Read some of 
the small pamplets put out by whole- 
sale fish dealers. These are obtainable 
where you buy your fish. Also read a 
few books on the subject. The best in- 
expensive book I know for a beginner 
is “The Tropical Fish Handbook,” by 
Guenther L. Scott. Another fine fish 
book is William Innes’ “Exotic Aquar- 
ium Fishes’—this book is really the 
‘bible’ for tropical fish owners and 
breeders. The newest book on the mar- 
ket is “Tropical Fish As A Hobby,” by 
Herbert R. Axelrod, which covers about 
everything you need to know concern- 
ing food, breeding habits, and character- 
istics of the popular varieties of tropical 
fish. 


PROFITABLE HOBBIES 
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Z SOMETHING NEW and SENSATIONAL in 
1é CHRISTMAS SELLERS 


44 Amazing New Decorationslight ht ap > 2 viracie 
KE Christmas Trees, Windows, 
MA tels, like magic—sell like +3- io: the- fork inthe Dark H 
[7 2° me o1.25. oy wt ser go ke up to 
50c on $1 Christmas Assortments —a 
*{e) | & MBig Line. FREE Samples 30 lovely em- out Wires 
bossed Name-Imprinted Christmas Cards 
7-4 M50 for 2. 25 56 ap. _Metches, Stationery. or Fire 
Gifts. eral $1 boxes onApproval. Write 
JOY GREETINGS, Sar | N. Cardinal, Dept. 47-C, St. Louis 3, Mo. 


EARN MONEY 
HANDPAINTING NECKTIES 


You can earn good money handpainting neckties. You 
don’t need art training. We show you how! A dollar 

















or amo 

your friends or neighbors. Walker Studio offers you 
4 folio unique sport and POvere Boag, = ex- 
rtly drawn. and ant printed, plu to 
Paint”? for only $1 


ALKER STUDIO PRN 


4343 LINDELL ST. Louis 8, MO. 


MAKE HANDSOME JEWELRY “""""""t 


For yourself or for sale. Coiled and twisted 
copper, silver and gold wire. Fascinating and 
easy. 

Kit W2—Material to complete several projects, 
copges and silver, plus instruction booklet 
$3.0 

Kit  wet-—<Bestoners’ Kit, 
structions $1.00. 


Jeanette Havens 


MAKE MING TREES 


s Complete Kit, instructions, 
Manzanita,, Moss. Figurine, 
# lovely Pottery container, etc. 
$3.50; LARGE KIT, $6.00. 
Try this fascinating Profit- 
, able Hobby! Price list free. 
sketches, suggested Markets, ete. 








materials and in- 


Lunenburg, Mass. 
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Instructions, 
(alone) 50c. 
Sand blasted manzanita for home or display. All 
materials sold separately, retail or wholesale. 
Shadow Boxes; Wall Plaques. Sample selection 
dried weeds, pods, flowers, grasses, etc., $1.00. 


MINGCRAFT LOOMIS, CALIF. 








ers COLLINS is generous with 


his own hints on caring for these 
tiny creatures. From experience he 
knows that ‘spoiling water’ is one of the 
major problems in the life of every 
amateur fish fancier. “A good way to 
keep track of what is happening to the 
water in a tank,” says Collins, “is to 
watch the sand. If this becomes stained 
or if small areas of black develop along 
the glass below the top of the sand, 
spoiling water is definitely indicated.” 
Collins goes on to explain that these 
signs are almost always the result of 
excessive amounts of foodstuffs sinking 
in your tank and providing food for a 
tremendous number of bacteria. These 
bacteria produce gases that spoil the 
water and may give off other toxic 
waste products. 

“There is another way of spotting 
spoiling water,” adds Mrs. Collins. “Just 
stir up the sand, away from any rooted 
plants, with a stick. If bubbles are re- 
leased, you can be sure that the fish 
soon will show signs of distress.” 

According to the Collinses, unless the 
water has a decidedly bad odor, it is 
not necessary to remove all the contents 
of the tank to remedy the condition of 
spoiling water. The main thing is to 


THE ART OF GEM CUTTING 
IMPORTED GEM ROUGH 
LAPIDARY AND JEWELERS SUPPLIES 
SILVER SUPPLIES—RING MOUNTINGS 


NEW 1952 CATALOG READY, includes listings 

lapidary supplies, jewelry findings, ring mountings, 

synthetics, cut gems 40c up, earring mountings, 

pendant mountings, bracelet mountings, rough gems 

and many other items. Send 10c for catalog. 

Our Office and Show Room Open, Monday through 
Saturday, from 1:00. to 6:00 P.M. 


TECHNICRAFT LAPIDARIES CORPORATION 


3560 Broadway New York 31, N. Y. 





°° AN HOUR 
RETOUCHING 
PHOTO NEGATIVES 


AT HOME — SPARE OR FULL TIME 
Exciting cpportunity for big home profits and en 
foyable Roddy. Photo studios send negatives to your” 

Z home—you retouch and return. Easy—profitable. 
tage Gemend eushes & potstte for you to core op 10 $5.80 ger bow. ideal for 
Men of women, any age—laing in big city, small town, or country. 

EASY TO LEARN! STEP-BY-STEP INSTRUCTION 
thority, prepares you in few minutes a day at home, to do finest professic:. 
Hegative retouching. Lifetime consultation servicc. No special education of skill 
heeded. Physically handicapped persons find photo negative retouching an idest 
Profession THOUSANDS Of SATISFIED STUDENTS. 

WE FURNISH EVERYTHING YOU NEED TO LEARN 
We supply complete instruction matevia's, all necessary e_vipment for quickly 
building permanent, big-profit business in your own home —part cr full time. Some 
Rave more orders than they can handle as the field is expanding tremendously 


EARN ~ TO $ 























“THE DUVAL SCHOOL, Dept. PHS 
89114 Sunset Bivd., Hollywood 46, Cal. 
Please rush FREE BOOKLET and ALL INFORMATION on how i. 
May Make dig profits st home — spare or full time. 





ADDRESS 
CITY AND STATE 























SHELLCRAFT KITS & SUPPLIES 


Order your supplies from America’s Leading Shellcraft Kit 
Manufacturer! Shelart Studios features all types of shellcraft 


BIG BEGINNER’S SHELL KIT! 


Fun ’n Profit! Biggest kit on the market! Instructions 
included so you can learn this fascinating, profitable 
hobby. Make real shell jewelry, brooches, earrings, 
All materials 


ses Easy-to-Make Model Kits 


Scale models you'll enjoy 
making! All kits complete 
with molded and- die-cut 
parts. Easy to follow in- 





structions. 
Surrey with ; Stage Coach... 1.65 (1 
Fringe ........ $1.65 D Beer Wagon.... 1.65 [) 
Buckboard .... 1.15 () 26 Wein Taeee 
Covered Borax 
Wagon ...... 1.65 in Pas 2.250 


Top Buggy...... 1.40 
Chuck Wagon.. 1.65 (> 


Water Wagon 
(illustrated) 1.75 2 





Authentic Furniture Craft 


ay Fun-to-make miniature colonial 
, furniture. Mahogany and maple 
parts. Doors, drawers really work. 
‘Complete instructions. 





7 pc Dining Room Kit............$3.05 0 
6 pe Living Room Kit............ 3.650 
6 pc Bed Room Kit................ 2.95 D2 








KRYLON Plastic Spray 


(nationally advertised) ~ 


For home or hobby. 1001 
uses! Sprays plastic coating. 
Protects, waterproofs models, 
‘leather, paper, wood, art, 
shells, etc., Handy 12-oz. 
spray dispenser. 

white sins $2.25 D2 





clear ...... $1.95 DF 
aluminum _ ....$2.25 2 





necklaces and dozens of other items. 
included. Makes over $25 worth of 


kits and shell supplies for making jewelry, lamps, plaques, 
novelties and hundreds of other items. 











cr 


Make place cards, bridge tallies. Materials cost 
little. Sell 10c to 15c each. Fun, easy to make. 
Complete instructions. Sell to clubs and parties. 


Shell Place-card & Tally Kit........75¢ [9 


a 
e 





SHELLCRAFT BOOKS 


SHELLCRAFT DESIGNING . . . new edition with 
step by step instructions how-to-make basic flow- 
ers, jewelry, novelties. Tells about new 35 

finishes. Every shellcrafrer needs jit......... Cc C] 









Shell Jewelry 


Beautiful, sparkling butterfly 
brooch and earring kit. Com- 
plete with all materials and 
instructions. A BEST seller! 


Brooch and Enving _ Seva $1.35. 
GIANT CATALOG 


Shell kits. Bulk and packaged shells, findings, pearl- 
ing, sparkle, bronze, items to decorate. Over 5,000 
craft items! Paints, flowers, sequins, pearls, rhine- 
stones, figurines, leather, scale models, 25 

miniatures, stencils—all in one book!......... Cc C 








SHELLCRAFT NOVELTIES . . . tells you how to 
make ony peor. shell novelty including ani- 
mals, dolls, plaques, centerpieces, 

etc. i 60¢ 


Special! Both Books... 90c 7 








SHELART STUDIOS 


6th Street South 
SEPTEMBER, 1952 








St. Petersburg, Florida 


USE THIS ADVERTISEMENT 
‘FOR YOUR ORDER! 








Check items wanted, Amount 

Fill-in and mail! Enclosed $.................. 
RRR SELES BS UIE AEN Selo eae 
Rl a Ae AO be SES a TOP 
City sD scien cccnnitn ch 
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LATEX-RUBBER 
MOLDER 


for perfect duplicating 


SOc 


| Sample 


4 ounce jar 


For fun or for profit — NOW you can 
make precison reproductions of your ceramic 
designs — with PARATOL 706-G 
SUPREME MOLDER. 


706-G is the toughest rubber ever made~for 
molding ‘purposes. Makes double-strength 
molds of finest detail and free from flaws. 
Just brush, dip, spray or pour 706-G on 
your model. It spreads evenly, dries smooth- 
ly, makes as thick or thin a shell as you 
need. Back it with gauze and plaster, on the 
mold or later —- and make as many repro- 
ductions as needed. 


Fast for small models—or apply in patch- 
work for larger ones. Cast with Plaster of 
Paris, molding powders, clay ‘‘slip’’, plastic 
metals, resins, magnesite and many other 
materials. 


SPECIFICATIONS: 


@ Medium heavy liquid consistency. 

@ 17-20 min. drying time, room temp. 

© Resists heat, flexible. 

@ Remains liquid 1 year or better-at 70°. 
@ Molds will last longer. 

© Resists tears. 

@ Twice average coverage for strength. 


POSITIVE MONEY BACK GUARANTEE 


No C.0.D.’s Please 
[ ~ ~ORDER TODAY — IMMEDIATE DELIVERY""~""~] 


TESTWORTH PRODUCTS CORP. 
_ DEPT. A-2 P.O. Box 482 _ ITASCA, ILL. 


Please ship at once, postage paid, the fol- 
lowing, Paratol 706-G. I enclose payment 
with this order but understand I may return 
for full refund if not completely satisfied. 


l 

| 

| 

| 

| 
NEW LOW PRICES | 

() 1-5 gallon can @ $7.75 per gal.....$38.75 | 
(1-1 gallon can $ 8.00 | 
(J1- quart jar $ 2.75 | 
| 

| 

| 

| 

| 

| 

| 

J 








C 1-4 ounce sample 


NAME 





ADDRESS 





CITY & STATE 
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reduce drastically the amount of food 


put into the tank. They also suggest 
that the sand be gently disturbed (you 
can do this with a net handle) with- 
out uprooting the plants so that most 
of the accumulated gas is released. Then 
siphon some water from the tank into 
a pail and then siphon it back into the 
tank. Often one or two pails of water, 
siphoned and replaced, will remove_the 
noxious condition. 

“This treatment will not eliminate 
the staining in the sand which results 
from the bad condition,” cautions Irene 
Collins. “Usually, only bleaching in the 
sun or boiling the sand will do this.” 

Very little equipment is needed to 
start raising tropical fish. All you 
absolutely require is a small glass con- 
tainer with a capacity of one gallon— 
and a few fish. Usually hobbyists start 
with one or two pairs of Guppies. For 
as little as $5 anyone can buy a two- 
gallon stainless steel aquarium and three 
pair of Guppies, a small amount of 
plants and two pounds of sand. 


[F YOU intend to work up to at least 
a part time home business in tropi- 
cal fish, the Collinses stress the import- 
ance of variety rather than quantity in 
fish. But a minimum of each type of 
fish would be twelve. When a number 
of tanks are used and a large quantity 
of fish kept it is advisable to have a 
pump which will run filters on each 
tank to keep the aquarium crystal clear 
and the water moving at all times. On 
this pump may be connected an air 
stone or some other device to pump the 
air into the water. With such an ar- 
rangement you can double the number 
of fish in the aquarium. “Your filter 
will need cleaning,” Mr. Collins points 
out, “but the proper time calls for a 
little judgment. Paradoxically, a filter 
which is perfectly clean isn’t working 
properly; it only starts to filter the water 
when it has acquired a coating of de- 
bris: But soon the amount of water that 
will pass through it becomes reduced. 
The proper time to clean the filter is 
when there is more than an inch dif- 
ference between the level of the water 
in the filter chamber and that in the 
pump chamber. 

In each of the tanks. at the Collins 
store there is a combination breeding 
and nursery trap which hangs inside 
the aquarium. The type favored by the 
Collinses is one that prevents the female 
from eating her young (practically all 
fish will eat their young if given the 
chance). The trap has an upper and 
lower section. The young fall through 









a slot in the middle to the bottom of 
the trap where they cannot be reached 
by the female. After the young are 
born the female may be removed from 
the upper section. 


The young are kept in the bottom 
of the trap until old enough to be put 
with the other fish and not eaten up, 
usually about eight weeks. If you do 
not have a breeding trap make certain 
that you do have plenty of plants in 
which the little fellows can hide until 
able to watch out for themselves. 


At the Collins’ Aquarium, dinner 


time is twice a day and, like most other 


livestock, these tiny creatures seem to 
have a good time sense and know when 
it is time to eat. Early morning and late 
afternoon is dinner time at the Collins 
store. “Our fish eat mostly dried pre- 
pared food, as well as dried shrimp 
meat, dried daphnia,” Mr. Collins says, 
“And once a week some live food such 
as white worms. Give your fish as much 
as they will consume in a five-minute 
feeding period.” 


O VISITORS, the fantastic colors of 

the fish swimming about the aquar- 
iums at the Collins store is startling. To 
Collins and his wife, they merely mark 
them as individuals. “They are just like 
one big family to us,” says Irene Collins. 
“Some are gentle and quiet, others ag- 
gressive, indeed each fish has its dis- 
tinguishing characteristics. See that lit- 
tle black fellow?” Mrs. Collins points 
to a Mollie. “Did you ever see anything 
more handsome?” Among the most spec- : 
tacular is the Betta, a fish with flowing 
fins and a body in which deep reds, 
blues, greens, and purples are predomi- 
nating colors. But beware of the Betta! 
He’s not as docile and fragile as he looks. 
Collins will tell you that the Betta must 
be kept in solitary confinement or with 
fish of different species, because the 
minute two male Bettas find themselves 
in the same aquarium they begin a 
furious battle which goes on with no 
stopping until one or the other is dead. 
The Gouramis, which indulge in full- 
lipped kisses, intrigue a lot of people. 
Then there are the Leopard catfish 
which are beautifully spotted; and the 
flat gracefully striped Angel fish which 
grow to be among the largest in the 
aquarium. And all sorts of wonderful 
creatures that hail from Siam,. India, 
Central America and the Amazon River. 


Irene Collins brings to light this 
interesting bit of information. There are 
three broad divisions of tropical fish, 


PROFITABLE HOBBIES 








ich 









Anyone can Draw With This 
Amazing New Invention — 










Instantly! 


Complete for only 
} 

Also Copy Any Picture — Can Reduce or Enlarge Any Picture 

Yes, anyone from 5 to 80 can draw or sketch or paint any- 
thing now...the very first time you use the “Magic Art 
Reproducer” like a professional artist —no matter how 
“hopeless” you think you are! Anything you want to 
draw is automatically seen on any sheet of paper. Then 
easily and quickly follow the lines of the “picture image” 
with your pencil...and you have an accurate original 
drawing that anyone would think an artist had done. Also 
makes drawing larger or smaller as you wish. Anyone can 


use it on any desk, table, board, etc. — indoors or outdoors! 
No other lessons or practice or talent needed! 





Have fun! Be popular! Everyone will ask you to draw them. 
You'll be in demand! After a short time, you may find you 
can draw well without the “Magic Art Reproducer” be- 
cause you have developed a “knack” and feeling artists 
have — which may lead to a good paying art career. 


SEND NO MONEY! 
Free 10-Day Trial! 


Just send name and address. 
Pay postman on delivery $1.98 
plus postage. Or send only 
$1.98. with order and we pay 
postage. You must be con- 
vinced that you can draw any- 
thing like an artist, or return 
merchandise after 10-day trial 


**Simple 
Secrets of 


F R t i : Art Tricks 
@ of the Trade"’ 


This valuable illustrated guide is 
yours FREE with order of ‘‘Magic 
Art ‘Reproducer.”’ Easy ABC art 
tricks that anyone can follow on dif- 
ferent techniques, effects, propor- 
tions, perspectives, shading, color, 
animated cartoons, human figures to 
use with “Magic Art Reproducer’ and your money will be re- 
for added touches to your drawings. funded. 


An Amazing Invention —“Magic Art Reproducer” 


DRAW The First Day 


You Can Draw Your Family, Friends, Anything From REAL LIFE— 
Like An Artist...Even if You CAN’T DRAW A Straight Line! 


NO LESSONS! 
NO TALENT! 








ALSO EXCELLENT FOR EVERY OTHER 
TYPE OF DRAWING! 


® Copy photos, other pictures, : 
portraits, fashions, etc. 


















NORTON PRODUCTS, Dept. PRH-9 
296 Broadway, New York 7, N. Y. } 
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@ Outdoor Scenes, land- 
scapes, buildings : 














@ Still life, vases, bowls of © Copy designs, blueprints, 
fruit, lamps, furniture, all decorations, etc. for wood- 
objects work, machine, for needle- 





work, crocheting, knitting 








NORTON PRODUCTS, Dept: PRH-9 4 
296 Broadway, New York 7, N. Y. i 
Rush my “Magic Art Reproducer” plus FREE illus- t 


. trated guide Simple Secrets of Art Tricks of the Trade. 


I will pay postman on delivery only $1.98 plus postage. 
I must be convinced that I can draw anything like an 
artist, or I can return merchandise after 10-day trial | 


and get my money back. i 
Name Rive dd ids dab eee me kabe See kicaee ae i 
ES 5 na nc 6g vecdensigwenkes cas veeu 
Cie Sate oie cice Dither aces . 


r 
i 
I 
I 
; 
: 
! 
i 
I 
‘ 
| 
i 
: 
\ 
i 
I 
re 





VI 
b 2) 














‘ 
t 
] 
; 





REPLATE WORN SILVER 
INSTANTLY! 


with “Bottled Silver’ 
only $1.00 


=" Deposits a PURE SILVER FINISH on 
worn silverware—jewelry—brass—copper, 
etc. A whisk of a damp rag and they’re 
bright, lustrous, just like new! Lasts indefinitely, 
won’t wash off. Acts as excellent polish for sterling. 
One bottle plates ee F-4 objects! Order NOW! 
Postage Prepaid, 6 Bottle: Money back guarantee. 
HOME! 


CRAFT TABS. Dept. 3 
799 Broadway, New York 3, N. Y. 














. 





Here’s thrilling money-making oppor- 
tunity in your town, spare or full time. 
Show famous Bostonian Shirts for men 
and Bostonian man -tailored Blouses 
for women. All styles, sizes, fabrics, 
colors. Finest quality. LOW PRICES. 
Also rainwear, slacks, underwear, etc. 
No experience needed. 
ERE BIG SALES KIT 
with Fabric Samaiee 
Just send name and address. See ho’ 
= od brtong make big ae — aa. reliable 
t elabora’ cos presen- 
tation and start at once. 4 


BOSTON * 
DEPT. R-. 9 OER. 60 ere 








/ EASY-TO-SEW 


(ating 


give your 


LEARN AT HOME 
Make Money While You Learn. 


It’s easy to make dresses with 
Professional Technique. New, ex- 
citing methods, teaching proper 
PATTERN FITTING—do away with old 
fashioned processes of sewing. First 
real advance in home sewing in 50 years. 


LEARN FACTORY SHORT CUTS AT 
HOME, and enjoy a custom made ap- 
pearance in your wardrobe. Take full advantage of 
the wide variety of styles in READY MADE PAT- 
TERNS. Fully illustrated Lessons—and our Staff 
— give _ be = step instructions, to make it easy 


and FUN t 
SAVE Money. EARN Money. 


You may quickly pay for - new Course in savings 
on your clothes. The first dress you make—with the 
“Custom Made Look” as we teach you—may pay for 
your Course. 3 

And, our ‘‘Money Makers” Lesson shows you how 
to earn extra money each week in sewing while you 
learn. Mail coupon today for free Booklet telling 


about this unique, new _ low- 

priced home study Sewing Course, r 2 a FE 
oa ealing soars. gy hg rr} 

rt 

lg cut met or e first BOOKLET 
SS A SS A A A A A A A TY SAT SFT ST ATF 
GOOD DRESSMAKING INSTITUTE H 
310 So. Robertson Bivd., Dept. A4, Los Angeles, Calif. 


Please send me your free Booklet, ‘‘How to | 
Give ‘Made at Home’ clothes the “Custom Made’ | 
Look.”’ Also include your ‘‘Money Makers’ to show 
me how I can earn while I learn. | 


SEEaieaiaiaieatenientenemtan 





based on their processes of reproduc- 


tion “First,” explains Mrs. Collins, 
“there are the live-bearers—fish which 
give birth to live young, the eggs having 
hatched in the female’s body just be- 
fore being laid. The Platys, Gambusis, 
the Mollies, the Guppies are live-bearers. 
Then there are bubble-nest builders. In 


this species the male blows sticky bub-: 


bles which collect on the surface of the 
water until a considerable pile is there, 
then the male entices the female under 
the nest, and the eggs are laid and 
fertilized. The male carefully places the 
eggs in the nest and guards them until 
they hatch. In this group you'll find 
Gouramies, Bettas, and Paradise fish.” 

“Don’t forget the egg-layers,” says 
Mr. Collins. “This group lays their eggs 
on plant leaves or on the bottom of the 
aquarium.” 


ieee COLLINSES final advice to any 
one planning to raise tropical fish 
and sell them is this: Keep your aquar- 
iums crystal clear, and keep only healthy 
fish for sale, study everything you can lay 
your hands on covering the subject, and 
study your animals too, as you will learn 
much from watching them. 


“There is money to be made in a 
little business of your own,” says Mrs. 
Collins, “whether it be a part time or 
full time project. Comfortable money— 
not big money. Don’t try to make a for- 
tune on every item you sell. For in- 
stance, we are content to sell a pair of 
Guppies for 75 cents—and we make a 
profit on them, too. Black Mollies sell 
for $1 a pair; and a male Betta is priced 
at $2. You can buy a female Betta 
for $1.” 

Most small shop owners find a more 
lasting success will be attained in estab- 
lishing a desirable type of regular patron- 
age if prices are slightly below those 
charged at big stores. This is justified 
by the fact that overhead is usually 
not as great in proportion as with cus- 
tomary retail methods. A family in- 
terest is important in operating little 
shops because relatives are willing to 
be called upon (and can be of great 
help) during occasional hours when 
business is brisk. The Collinses have 
an energetic young son who enjoys help- 
ing out at the store many ‘evenings. . 

Charles Collins is frank to say that 
you must give service! He'll tell you 
that nothing ought to be too much 
trouble for the private shop owner. 
Friendliness and courtesy ought to be 
the watchwords. “The only way you can 


hope to meet the competition of othe 
shops,” states Mr. Collins, “is by means 
of service. So spend time and thought 
on the human side of your business jf 
you want to prosper.” 


Raising tropical fish gets a firm grip 
on people of all ages. These colorful 
fish offer so much in the’way of interest 
and study. “There’s no denying that 
tropical fish are a craze at the moment,”’ 
says Mrs. Collins. “But it is also true 
that they generously reward all the ef- 
fort bestowed upon them, for they 
brighten our homes and enrich our lives, 
It's a known fact that many doctors 
prescribe a one-gallon tank and a few 
Mollies, in place of pills, because of the 
strangely quieting effect which watch- 
ing fish seems to have on the nervous 
system of human beings. Fish raising 
proves a happy hunting ground for any 
ambitious hobbyist who is determined 
to make his hobby into a small business, 


Lamps from the Mountain Side 
(Continued from Page 35) . 


the live wood to have more distinct con- 
trasts—often an ivory streak merges 
abruptly into one of a deep brown hue. 
While the coloring of the dead timber 
may be equally as rich it is more uni- 
formly streaked throughout the wood. 

Unlike a product that comes off an 
assembly line these novel juniper pieces, 
with numerous knots and curlicues, ate 
each fantastically different. Mother Na- 
ture is no imitator.. No two juniper 
limbs, buffeted by high altitude winds, 
become twisted and gnarled in just the 
same manner. 


Thomas insists one need not be an 
artist to turn out juniper lamps and 
other household furnishings since, he 
says, nature does the highly important 
artistic job of designing them. As I cast 
an admiring eye over the display of 
novel products I felt it also took a lot 
of Ivan Thomas’s ingenuity and perse- 
verance to bring these pieces to theif 
present state of-beauty. 


This able craftsman enjoys all angles 
of his creative hobby: the stimulating 
hikes into the mountains to gather the. 
timber, the chiseling, sanding and pol- 
ishing that. brings about interesting 
changes in these strange formations of 
nature, the meeting of people from dis- 
tant places who visit the shop each sum- 
mer, the substantial profits reaped from 
the sale of his craft work—all these 
things combine to make this man’s 
hobby a happy and diversified experi- 
ence. 


PROFITABLE HOBBIES 





SPRAY ON 


RAINBOW COLORS 


: ed secrets of this amazing miracle finish 
ean be yours. Huge profits are waiting to be taped in this tremen- 
._ dous new field. Flok-Kraft gives a velvety, luxurious surface to 
radios, lamps, toys, signs, store displays, figurines, auto dash boards 
~—actually a thousand and one items to be seen on every hand can 
~ easily and: quickly be: beautified, enriched, increased in value with 
Flok-Kraft.Make old objects beautiful and saleable. Make new 
things worth much more with. this soft, rich covering that can be 


_ applied to any surface, even if old and worn. 


YOU CAN LEARN IN A FEW DAYS 


Yes, you can learn in a few days to start making money—big money! 
Make to $5.00—yes! even $10.00 and more per hour. Everything you 
need: is furnished, including fully detailed instructions that are 
complete and easy to understand. Every point is explained to show 
you how to start on the road to big money, full or spare time. 


WE FURNISH EVERYTHING YOU NEED TO START 


fe fe | am k 2 © In addition to the full step-by-step instructions you get a complete 
“Get $52.50 for Gin with o 1 es set of materials and equipment that enables you to start at once. A 
pono ga bre pe 6 eas —: : ese few cents worth of materials can mean many dollars in returns to. 
wank. 1k. Oj Miseed, -y perme . you. You can make big profits, spare or full time—add to your in- 
ee Bese Se eae ae : come from your regular job or begin to build your own successful 
Ete ce a oe i future with. a full time business of your own and do it all right in 
a ow, q! your own home! A corner of your basement, garage, service porch, 
kitchen. or living-room is all the space you need to start. 


YOURS TO EXAMINE ne GRASP THIS LIFETIME OPPORTUNITY TODAY 
WITHOUT RISK!I! \ peer. de This is one too good to miss. Fill out the coupon below and 


Er : v < mail it today for full free details. I'll arrange to send you the 

xamine in your own home — then a : complete outfit—everything you need to start—for leisurely, 

cee. ‘The complete instructions, the no-risk examination right in your own home. You owe it to 
ull starting kit of materials and e\ yourself to investigate. Write now for full, free details, samples, 

Pir cn oo alae pron Meno “s i etc. Fill out and mail the coupon below. Do it today! Every- 
Spare or full time ~ EVERYTHING - , tig Lore 

will be sent you to EXAMINE AT 


OUR RISK! A\S _ SEND NO MONEY-MAIL COUPON NOW! 


FLOK-KRAFT and DEFENSE : OGY \ COAST INDUSTRIES. Devt. 59, 


a 1004 S. Los Angeles 5t.. Los Angeles 15. California 
This amazing miracle finish is of in- Pe Gentlemen: 
estimable value for use on hundreds , Please rush me FREE details. sample. etc.. I understand that every- - 
of defense products. Flok-Kraft of- . thing you send is free and that I'll be under no obligation now or ever 
fers you a way to big, extra money, 
assisting manufacturers in many -‘- NAME LS te 
lines as well as filling a big demand : 
on the home front. 
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Sieqpiiy yp with HOBBY PRODUCTS 


In communicating with companies whose products are described in this department, 
please mention PROFITABLE HOBBIES. 





—— 





Cold Frame Sash 





N°? MORE back-breaking struggles 
with heavy cold frame sash! The 
new Maco solid aluminum cold frame 
sash is so light a child can handle it. 
Rugged, too—to withstand roughest 
usage. No painting, no rotting, no wear- 
out! Comes in 39” by 18” sections 
which lock together with stainless steel 
bolts. Snap-in glazing clips furnished 
so you can glaze them yourself with 
glass or famous feather-weight Vimlite 
(neither furnished). Sash comes com- 
plete with instructions and plans for 
building fine, modern, easy-to-use cold 
frame around these new aluminum sash. 
Two sizes: 36” by 39”, $9.95, and 
39” by 54” (pair illustrated), $14.95 
—FOB mid-west factory. Hidden Springs 
Co., Katonah, New York. 


Sanding Discs For Saws 





Tus NEW precision built aluminum 

eight-inch Jaxon Sanding Disc fits 

on your table saw the same as any saw 

blade thus converting it into a power 
sander for wood or plastic parts. 

The manufacturer supplies the sand- 


62 


ing disc complete with one coarse and 
one fine sandpaper disc already applied 
to opposite sides. Worn abrasive paper 
discs are easily removed and new ones 
are simple to mount. 

This equipment enables you to do 
hundreds of sanding operations quickly, 
easily and safely with your miter gage 
insuring accuracy. Simple jigs enable 
you to sand circles, bevels and angles ac- 
curately while with thé use of a pattern 
numerous pieces of the same shape can 
‘be edge sanded with extremely accurate 
results. Metals, plastics, and glass can 
be ground on a Jaxon Sanding Disc with 
the use of the proper abrasives. 

Jaxon sandpaper discs are available 
in five grits from fine to coarse and 
Jaxon Sanding Disc Cement enables 
you to change or replace sanding discs 
quickly and easily. 

For a catalog describing this and 
other shop accessories write the Jaxon 
Company, Box 142, Gasport, New York. 


Efficient Egg Poacher 





NJOY NICELY formed, appetizing 

eggs the very first time you use the 
Galy Egg Poacher. It makes a difficult 
task a pleasure—no more rubbery eggs, 
and you don’t have to dig them out 
with a spoon either The Galy Egg 
Poacher is good for frying too without 
splatter of grease. An invention of 
merit, and no kitchen is complete with- 
out one. It’s made of stainless steel to 
last a lifetime. Workmanship and ma- 





— 


terials are fully guaranteed. Price jg 


$4.95 each postpaid, International Allied 
Industries, Box 202, Hialeah, Florida, 


Pleating Simplified 


ro HOMEMAKERS can forget 
all about the tedious hours of 
measuring and stitching, as well as the 
cramped fingers usually associated with 
making drapery pleats. 

A new, easy-to-use pleating device 
called Snap-A-Pleat is offered in a com- 
pact kit which contains a strip of wash- 
able buckram tape, cut to size for mak- 
ing one pair of draperies using forty- 
eight-inch material, plus a set of ten 
small metal pleaters that snap onto round 
fasteners attached to the tape. Regula- 


_tion drapery hooks are also furnished— 


these slide into the pleater for hanging 
to all types of rods. 

The snap fasteners are so arranged 
on the tape that the pleating of the 
draperies can be done faultlessly, as 
the pleating areas are clearly indicated 
by printed crease lines. A small clip is 
used for making the pinch or French 
pleat. The metal pleater is then snapped 
into place and the drapery is ready 
to hang. 


PROFITABLE HOBBIES 
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The complete kit is $2.59. Additional 
tape 49 cents a yard. Extra pleaters 13 
cents each. (Four pleaters required for 
each yatd.) Postage prepaid. Send check 
or money order to John S: Vance Co., 
2323 West Giddings Street, Chicago 25, 
Illinois. 


Versatile Screw Anchors 


CRU-TITE screw anchors ate new 
screw anchors which have many 

uses in every home or industry where 
screws, bolts or nails are used. Scru-Tite 
screw anchors are used in fastening 
household or industrial devices to all 
types of solid materials such as brick, 
wood, concrete, glass, metal, plastics or 
any solid. Scru-Tite screw anchors will 
anchor any material tightly to a solid 
surface with minimum effort and last 
a lifetime. Scru-Tites are low priced and 
ate available for all screw sizes from 
No. 5 or 11/64 to 9/16 lag bolt. 

Scru-Tite screw anchors are simple 
to use. Just drill a hole to size. Drive the 
anchor into the hole with a hammer. 
Fasten material by inserting the screw 
and screwing it in, in the normal way. 
Cut Scru-Tite screw anchors with a 
knife if too long for the drilled hole. 
Over-size screws up to four sizes larger 
than their corresponding Scru-Tite 
anchor can be used safely. 

Scru-Tites are made of tough Tenite. 
They are exceptionally light in weight, 
practically indestructible, corrosion 
proof, non-magnetic, have low thermal 
conductivity, are excellent electric in- 
sulators, and will not discolor surround- 
ing areas. 

Scru-Tite anchors are sold by the na- 
tion’s leading hardware, electrical and 
industrial supply distributors. Master- 
craft Plastics of 95-01 150th Street, 
Jamaica 35, New York, manufactures 
Scru-Tite screw anchors. 
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PAYS BIG 


MEN — WOMEN! Learn from established 
World-Trades Opportunity for your own 
‘world-wide import-export business by mail- 
order without capital from home, anywhere; Pi 
travel abroad—profits unlimited. No previous experience 
needed Step-by- makes ,learning easy in spare time. 
FREE details—Write NOW! Airmail reaches us overnight. 


Mellinger Co., Suite 239, 1717 Westwood, Los Angeles 24, Cal. 


AMAZING NEW Discovery! 
CURLS and WAVES HAIR iF 


without wetting it! 
















Not a Cold or Heat Wave! 
Not a Wave Set! Gives a 
Perfect Wave in 5 Minutes? 


SIMPLE AS A-B-C! 


Neteine else like it! MAGIC 
'URLER gives a Lavi eto. of soft 
ringlets or lustrous in 
ES SETTING ‘TIME! And 
each oon costs only 2c— pro- 
ju new coiffure you 
can’t tell from a $15.00 permanent! 
NO EXPERIENCE NEEDED! No neu- 
tralizers, no rinses, no waiting! 
Dip MAGIC CURLERS into solution 
lace in hair, and presto! in S 
INUTES your hair is 
“‘crowning-glory’’ best! 
MAGIC RESERVOIR CURLERS 
REVOLUTIONIZE HOME 
HAIR SETTING! 
MAGIC CURLERS have a built-in 
Dupont Sponge Reservoir that holds 
special, safe curling solution, then 
releases it quickly, evenly, smoothly 
in your 












LOVELY CURLS AND WAVES 
This results in lus- = 
trous, shimmering => 

bh 


akes expen- 
nd 


curls and 
bp Takes’ on all 
textures of hair. 
sive permanents and messy, time 
consuming home waves. unnecessar 
a ASTOR SAFEST H IR 
HOD KNOWN! Tested t 10,000 women! Save money 
ys complete many months suns of SS oe 
ing solution only $ ig hi “Gave money on re 
Get the pee t re eo air-dos of your life! S 
MONEY! P: ly $ $1.98 plus postage on ‘on delivery: 
Delightful, yriiling satis faction guaranteed or mo 
MAGIC CURLER CO., Dept. 141-A 


8427 $. Chicago Ave. Chicago 17, Mlinois 








Let a New Southern Beauty 














Show | Charming SOUTHERN Christmas Cards 
~ The 1952 Southern Beauty Christmas Card , 
Assortment actually sells itself! £72 
This box of 21 big new Christ- 

fh mas Cards is just $1. Each 


N 


fast sale pays you up to 
50c profit; $50 on only 
100 boxes! You make 
extra profits with other 
e quick-selling Assort- 


ments and Imprinted | 91-card Christmas 
Christmas Cards. Assortment—$1 


Wouldn't You Like Earnings Like These? 


M.B., Ohio E.F.B., Kans. 

$1,088.31 $565.10 

A Tennessee group— $988.00 
Let the SOUTHERN PLAN make 
money for you or your organization. 
Send today for FREE Imprint Sample 
and Assortments oh Approval! 

NO EXPERIENCE NEEDED | 

SEND FOR SAMPLES NOW! 





SOUTHERN BEAUTY 
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«Professional Model 
Seeeliennenedlinmeneineemesitienennd ematical lie ietana 
SOUTHERN GREETING CARD CO. 

216 S. Pauline St.; Dept. M51, Memphis 4, Tenn. 
Please send me full facts on your plan. Include FREE 
Imprint Samples and Assortments on approval. 


Address...... PorOrererer ere reer err er errr reer ery 


ORY acs Kasdan Gewkdscesa Zone... .State...ssseeee 
0 Include organization plan. 
Organization Name . 
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MEN! WOMEN! 


LEARN TO... 


PLATE with 


FOR PROFIT AND PLEASURE 





Be your own 


cellent opportunity for f 
man and wife team. f 
Big market — every 

city, town or village. 
Wonderful Mail Order 
business. ‘ 






No salesman will call. Send coupon to- 
day—or a penny postal cord, if you wish. 
— ——e full details thot explain 

verything you need to do to get started. 
it’s oll FREE ond will zs sent PREPAID. Write now! 


Pearl-Kote Co., Dept. PR-529 





7217 $. Broadway, Los Angeles 3, Calif. {= 


TURN DIME-STORE MATERIALS TO 
THINGS OF BEAUTY AND VALUE 
WITH PEARL... 


: Marvelous new: finish applied permanently to any 
surface. Gives a lovely, lustrous pearl —: in 


5 million new prospects every year. 
No Previous Raperteate Needed 

Grasp this op- 
portunity of a iife-time TODAY von 










Name 






Imagine the 
hundreds of 
items around 
the home or that can be ob- 
tained from dime-stores or 
ay, A —_ at a cost of pen- 
nies t can be turned into 
items pe dollars and bring 
BIG —,. In addition to 
the shown you can 
PEARLLPLATE buttons — 
wood or ‘metal—make beau- 
tiful necklaces, — boxes. 
lapel pins, bookends, figurines. Hundreds— 
yes, even thousands of items. A cnild can do 
it — the whole family can join in. Your 
friends will be amazed at your artistic abil- 




























Pearl-Kote Co., Dept. PR-529 
7217 $. Broadway, Los Angeles 3, Calif. 


Gentlemen: 

Send me postpaid FREE full details that show me 
how to learn to PEARL-PLATE. Remember, I’m 
under no obligation now or ever. 





Address 





City State 


bom wes memmnmnee hes ee 
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It’s Profitable to 
MAKE and 
SELL HATS 


Send for CATALOG 
. Hlustrating Thousands of 
Items and You're 
In Business 3 
Our 32 page catalog includes EVERYTHING USED | 
IN MILLINERY — Blocks, Findings, Flowers, 
Feathers, Wire an@ Buckram Frames, Bridal. 





Write today for wholesale price catalog. 
Enclose 25e to cover cost of handling 
which will be refun op an order 
of $2.00 or more. 


LOUIE MILLER—Millinery Supplies 
225 N. Wabash Ave., Dept. PD, Chicago |, Illinois 


























Easy-to-Build 
ANTIQUE 


AUTOS 
They're Authentic 
34" Scale Models! 

$1.95 to $3.95 


STANLEY 
STEAMER - $2.95 


Collectors minia- 

tures! Exquisitely 

detailed and so 

easy to assemble 

in your leisure 

hours! Measure 

6” to 10%” in 

length when com- 

pleted. Kits in- 

clude ready- 

shaped parts, 

wheels, lights, 

horns, radiators, 

ete. Also step-by- 

step instructions. 

Wonderful for 

shut-ins! Order 

a complete set 

—only 5 of our 

models shown, 

Choice of 16 

models! 

1914 
STUTZ 
BEARCAT—$3.95 

FREE! ge 7 on FO —_ 
ot Ov if YOU ORDER DIRECT — 

add 25c for postage and handling. 


hudson miniatures OLD TIMERS 


Originators of Antique Autos in Miniature 
SCRANTON HOBBY CENTER 





Dept. 9 Scranton }0. Pa 








NEW EASY WAY 
To Write Songs for Pay! 


Anyone Can Learn 
Absolutely no previous experience or ability needed 
to write songs by my amazing new system. If you 
can hum or whistle — that’s ALL you need! I 
teach you. Many new songwriters have made 
fortunes overnight. You too may be fortunate! 
Get the facts FREE. Also get FREE 


Booklet, ‘‘How to Write Music.” 
BOOK 





No obligat tion 
MEADOWLARK MUSIC SCHOOL 
105 Sumner Road, 











Colorado Springs, Colorado 


72) Imau Fueons 
LEARN AT HOME=SPARE TIME 


Fascinating field. Design own wardrobe at consid- 
erable saving. Gainex sane designing for oth- 
ers. It may lead tothril! lingcareer—evena : shopof 

your own some day. Basic “learn-by-doing’’ course 

under guidance of qualified teachers provides ex- 

cellent starting point for a career. Send for free 

booklet. ‘‘Adventures in Dress Design. 6 

NATIONAL SCHOOL OF DRESS DESIGN 
835 Diversey Pkwy., Dept. 2066, Chicago 14, If. 
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Giving A Glow To Pictures On 
Glass 
(Continued from Page 42) 

AS I mentioned before, this is only 

a hobby for me. Living on a farm 
doesn’t leave very much free time and 
I'm not able to fill all the orders for 
pictures which I receive. There would 
be an-even greater opportunity to sell 
this type of work in places catering to 
the tourist trade, where higher prices 
could be charged. Tourists are usually 
searching for something a bit different 
as souvenirs. : 

In my home town of Winfield my 
prices range from fifty cents to $10 
each, depending on the work involved. 
For small pictures of flowers I charge 
fifty cents. For the picture I so admired 
in the beginning, man and woman at 
the piano (size ten by twelve inches), 
I charge $3. A picture of a peacock 
(ten by twenty inches), I sell for $10. 
This particular picture takes me three 
days, in my spare time, to complete. In 
one year of spare-time work I’ve sold 
more than $300 worth of pictures above 
expenses, so I feel well paid for the 
time involved. 

A year ago a prominent business man 
from a near-by city asked me to paint 
a thousand glowing glass pictures as 
he wanted to give them away at Christ- 
mas in place of calendars. This offer 
was very tempting to me and I regretted 
that because of lack of time I could not 
accept it. Perhaps some day Ill be able 
to devote all my time to painting these 
pictures but at present it’s just a paying 
hobby—and one I thoroughly enjoy. 





Answers to Crossword 
Puzzle on Page 25 


onehti - ACHUTE NYLO 
Fue Al ATTERN COLOR. 

wae Durable “oH strong quality yet ligi 
—f. and fine in texture; same finish on both 
Easy to dye, to launder, never needs ane. 
striking fast color makes unusual blous es, curtaing: 
underwear, etc. Available at fraction of original Gog 


SSc per yard get 


a hing yds, 
so: SAME NYLON AS ie Tana a 
SOLID WHITE OR EXQUIS ite TANGERINE. 
10% rg er on 10 ore. 


. NkY . 
it. MO 
AMERICAN AGENCY, 799-P Broadway, New York 3, 
1S YOUR LIFE 
CROWNED 
WITH SUCCESS? 





LEXIPOWER. 
Tat bie eo nichor dhe te tee N 


WITH WORDS — financially, agreed cu 
turally. Develop a thee ents 
LARY. In 


sonality, manifest your a tote ability. | ou 
are judged and rated by every sentence you 
utter. Start using the POWER of LEX 
POWER after the first Lesson. Write NO 
for FREE details about LEXIPOWER D 
a-Day LESSON CLUB. 


“LEXIPOWER LESSON CL 
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517-T W. Deming 
Chicago 14, Ting 





s IDEAL Pla 


"EARN MONEY Spore" 


eee aT 
. iain? 


Show IDEAL Christmas Cards 
amazin; 


t. You pate 





! Also Nam 
7 ex: R _—— SURES wR 
Earn with Free me, many Dare ‘Samples, oEperimnce needed. Write n 


IDEAL CARD CO., 165 N. Hill Av., Dept. 35-M, Pasadena 4, Ce 





LAUNDERING 
VENETIAN BLINDS 
EXCITING NEW 
BUSINESS — 


There is big money to 
made cleaning Ven 
Blinds and a perma 

— sre Lifetime 





An amazing new kind of 
business of your own i. 
field that is growing 
mad. Millions of Venetian 
Blinds need laundering at 
regular intervals. With 
our, new patented machine, you can start small— 
your basement, garage or utility room to begin with, 
You can expand as your business increases by les 
and bounds. Income upto $200.00 daily al 
being made by others. Small investment for eq 
ment starts your own lifetime business—and mon’ 
payment plan permits you to pay for it as you grow. 


FREE Get all the facts about this sensational 
new kind of machine that launders blinds 
so fast that your charges are unbelievably low. People 
would rather send blinds to you than do the work 
themselves. Yet, you make 700 % profit on every bli 
you clean. Get names of successful owners near you, 
Get details of the full perpen plan without obliga- 
tion. Be first in your territory to start a business 

has brought $15,000.00 P PROFITS the first year 
to others. Wire today or send name on a pos 


VENETIAN BLIND LAUNDRY EQUIPMENT CO., INC. 





442 N. Seneca St., Dept.89, Wichita 12, Kansas 
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NYLON: 


Sensational Guarantee is cre- 
ating a tremendous demand 
for Wilknit Nylons! Mrs. Rob- 
ert Franklin of Ohio started 
out with me and made $56.00 
the very first week. Mr. Cad- 
man, of Rhode Island, did even 
better. His first week’s earn- 
ings amounted to $69.37. Mrs. 
R.E, Page of Massachussetts 
chalked up $177.94 worth of 
orders first week out. These 
exceptional earnings give 
you an idea of possibilities. 


GUARANTEED AGAINST 
RUNS—WEAR AND EVEN 
SNAGS! Why is it so easy 
for Wilknit Salespeople to get 
orders? I’ll tell you—It’s be- 
cause we stand back of Wil- 


JUST MAIL COUPON. When you 
send for Selling Outfit, I also send 
your choice of Nylons or Socks for 
your personal use. Just rush your 
name for the facts about the most sen- 
sational line of hosiery for men, wom- 
en and children ever offered. At this 
time we are appointing a limited num- 

of men and women. Be first in 
your locality with WILKNIT’S most 


MEN! WOMEN! take orders for famous 
|MYLONS GUARANTEED Iuos. 


ONLY YOUR 
SPARE 

TIME 
NEEDED 


GUARANTEED 
NINE MONTHS 


knit Nylons with the most 
amazing guarantee you have 
ever heard of. Your custom- 
ers can wear out their hose. 
They can develop runs. They 
can even snag or rip them. 
No matter what happens to 
make Wilknit Nylons unwear- 
able... within 9 months 
...depending on quantity... 
wereplace them free of charge 
under terms of our guarantee. 
No wonder women are anxious to buy 
Wilknit! And no wonder it is easy to 
quickly build up fine STEADY year 
around income. Earnings start imme- 
diately. Look at these exceptional fig- 
ures—Ralph Shearer made $67.11 first 
week, Mrs. Paul Estes $42.82— Mrs. 
Ivy Gentry $43.37. Doris Jensen in ad- 
dition to making as much as $17.00 ina 
day, earned 2 carsas EXTRA bonuses. 


JUST NAME 
AND HOSE SIZE 


beautiful hosiery of the year—every 
pair guaranteed for quick, easy and 
profitable sale. Just mail coupon or 
postal card now, and learn at once how 
you, too, can earn big money in FULL 
or SPARE TIME and qualify for an 
EXTRA BONUS over and above your 
daily cash earnings. 


L. Lowell Witkin 


WILKNIT HOSIERY CO., INC. 


MIDWAY, 


GREENFIELD, OHIO 


~ 








cases, but they 
is possible in 
Mr. E. L. Lippard, Texas 

Mr. Clarence Bush, New York 
Mr. Ralph Shearer, Ky. 

Mr. Horatio de LaRoche, 

Mr. Boyd Shaw, Tenn, 


Mr. W. F. Gardner, N. C. 


Look at these Exceptional FIRST WEEK EARNINGS 


Space permits mentioning only these few exce 
ive you an idea of the BIG MO 
business starting the very first week. 


Mrs. Arnold Junge, Mich. 


$59.32 first week 
$41.24 first week 
$67.11 first = 
$68.84 aotun week 
$53.46 first week 





$63.49 first week 


Mrs. Fred Pillath, Jr., Wis. 
Mrs. Morton Houze, Ga, 
Mrs, Hazel McClean, Ill. 
Mrs. Pearl Elvern, Minn. 


Mrs. Pete Dickson, Ohio 


tional 
Y that 
$64.68 first week 
$41.82 first week 
$48.92 first week 
$40.35 first week 
$63.87 first week 
$81.32 first week 








‘“‘Naturally I was honored 
winning a new car and Iam 
happy to have won the car 

in two months when we 
had a whole year to win it 

in. My commission for 

two months totaled 
$1,007.60. I have 


ACar in 2 Months PLUS $1,007.60 Cash! 


earned as much as $50.00 
a day and $30.00 to $40.00 
a day commissions have not 
been unusual. It is a high 
privilege and I may say an 
honor to represent the 
Wilknit rank 2 , Schealy ae 


FUR COAT ALSO GIVEN! 


($500.00 Retail Value includes Federal Excise Tax) 
Genuine I, J. FOX Creation 

If you already have a caryou can get this 

beautiful I. J. Fox Fur Coat instead of 

acar. Or you can get both Car aad 

Coat without paying out a penny. 


6829 Midway, GREENFIELD, OHIO 


Please rush all facts about your guaranteed hosiery money- 
making plan and FREE CAR or FUR COAT offer. Every- 


thing you send me now is FREE. 


MY HOSE SIZE IS 


NAME 


L. Lowell Wilkin, WILKNIT HOSIERY CO., Inc. Be Sure to Send 


Hose Size 








ADDRESS. 


CITY 





ZONE 


STATE. 
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you can read this page in 5 minutes yet it can make possible 50 years of pleasure—profit—security. 


ms 


Ken Watson 
Y O U can earn 
$20 a Day 


THE SAME WAY WE DID 


Martha Watson 


Read This 
Sworn 
Statement 


Giemeter, as repeired 
FABRICON INVISIBLE’ REWEAVER. 





Repaired by FABRICON INVISIBLE REWEAVER 


We can 
give you a 


IMAGINE! 


an enjoyable pastime 

a profitable hobby 

a money-saving skill 

a business of your own 
an expense-free trade 
work in your home 

no equipment to buy 
no selling or canvassing 
$20 a day or more 


By Kenneth and Martha Watson 


Here is a business idea so perfect in 
results, so simple to achieve, so inexpensive 
to start and so cost-free to maintain that 
you will be amazed. 


We want you to read every word of our 
story—because it can mean the difference 
between just getting along the rest of your 
life or finding a wonderful, fascinating big- 
money career in a field that has NEVER 
KNOWN A DEPRESSION. 


Let us tell you about it. Many years ago 
the secret of invisible fabric weaving was 
developed by old-world craftsmen. By the 
use of this skiliful art, men discovered they 
could take a garment that had been dam- 
aged and restore it to perfect condition 
again—-so perfect, in fact, that the spot of 
the former damage could not be found. 

For centuries this magic skill was a 
closely guarded secret passed on from 
father to son and no amount could get this 
information for an outsider. 


An Ancient Art—Modernized 


About 5 years ago, the Fabricon Co. spent 
much time and research on this ancient art. 
They modernized it, developed up-to-date 
scientifically engineered equipment for this 
work. This equipment is called the Fabricon 
Invisible Reweaver. Then they began teach- 
ing it to a selected group of specially skilled 
students. Results were amazing. Students 
quickly produced expert work. But the 
cost of the course was high. Students had 
to come to Chicago, spend considerable 


PROFITABLE HOBBY 


time in supervised classes, costs ran into 
many hundreds of dollars. 

As students ourselves it seemed to us 
that the course with the new modern 
equipment was so simple and so easy to 
grasp that it could be taught as effectively 
without personal guidance. So we con- 
vinced our teacher of the wisdom of get- 
ting the secrets of this age-old art down in 
black and white, in simple written form. 

Just a year or so ago we published our 
first manual on the Fabricon Method and 
the results have exceeded our wildest 
hopes. Not only in the number of people 
who have been seeking just this perfect 
way to make a living—but in the quality 
of work they have been able to perform in 
a short time. 


We are now in the fourth re-printing 
of that instruction manual. Each issue has 
been improved and expanded as we found 
new and better ways to teach. It is hard to 
imagine how further improvement could be 
possible. Among the hundreds of people 
who are now in a successful business as a 
result of our help, we have many wonder- 
ful compliments about the process, and the 
truthful way we advertise it. 


No Supplies to Buy—Ever 


What makes the invisible reweaving 
business so especially good? The one thing 
that we feel makes invisible reweaving so 
outstandingly attractive is this—once you 
have learned the Fabricon Method, you 
never have to spend another penny as long 
as you live for equinment, supplies, mate- 
rials or merchandise. We have nothing else 
to sell. 

There are numerous other attractive fea- 
tures, too. Let us list here just a few of the 
highlights. First, anyone with normal use 
of fingers and normal sight (with or with- 
out glasses) can master this wonderful skill. 

Then there is the marvelous flexibility of 
putting this trade to work for you. You 
can go into business as a full time job with 
practically no further investment, or you 
can use it as a part-time extra income, as 
money-earning for your club or church, or 
even to repair your family’s clothing. 

The field is uncrowded and the prices it 
commands are high because there is prac- 
tically no competition. 

The Fabricon cours: is the most complete 
thing of its kind you have ever seen. It 


that assures you 
a lifetime income 


is detailed and illustrated down to the last 
item. It not only teaches you the process of 
invisible reweaving with the Fabricon in- 
visible reweaver but TELLS YOU EX- 
ACTLY HOW TO START UP YOUR 
BUSINESS AND MAKE MONEY AT IT. 
AND— included in our complete course is 
the guaranteed equipment for doing the 
work, the Fabricon Invisible Reweaver— 
the only thing you will need the rest of 
your life to stay in business. 


Only Fabricon Can Teach Fabricon 


Remember, the trade-marked Fabricon 
Invisible Reweaver is registered in the 
UNITED STATES PATENT OFFICE, 
$532,416. No one else can make or sell the 
Fabricon Invisible Reweaver. This special 
equipment is the secret of our success. 


More than that, we are so confident, 
from experience, that the Fabricon Method 
will make money for you that all we ask, 
when you order, is a modest down payment. 
You pay the balance at your convenience, 


OUT OF YOUR EARNINGS. 


There is a lifetime of contentment, earn- 
ings atid pleasure awaiting the far-sighted 
men and women who send in for the details 
of the Fabricon plan. Remember, we DO 
NOT send a salesman, and we DO NOT 
give your name to any other mailing list. 

Another tip—save this page and when 
you receive our information, compare it 
with what we claim here and see if every 
word we say isn’t true. Then, when you 
become one of our students, compare our 
material again and you’ll see we have made 
no claims that we can’t prove—to the letter. 


Yes, we feel that invisible reweaving is a 
wonderful opportunity for men and women 
of ali ages and in all states of physical con- 
dition to engage in a profitable, fascinating 
and rewarding trade—a business of your 
own that no one can ever take from you— 
a business you can enter with such tiny 
investment that you will be delighted. 

Just drop us a line today—just a note 
or postcard with your name and address 
on it—and we'll rush back to you com- 
plete information—simple and understand- 
able—without any obligation on your part. 

Best of luck, 


Ken and Martha Watson 
THE FABRICON CO., Dept. S-11 


8342 S. Prairie Ave., Chicago 19, II. 





